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HIS WAY TO GREATER PROFITS 


4s NO theory 


HE average distribu- 

tor’s stocks are growing 
staggeringly complex. Buy- 
ing, stock-keeping, selling, 
demand continually greater 
skill and hard work. Profits 
may be cut into in a thou- 
sand and one ways—serious 
inroads made before they are 
discovered. Today, there are 
ten ways to lose money to 
one a generation ago, largely 
because of the increasing 
complexity of business. 


Take just one phase of your prob 
lem, for example—small tools! If 
vou buy taps and dies from) one 
manufacturing source, screw plates 
from another—pipe tools from. still 
another--and so on think of the 
needless duplication of buying or 
ders—the time wasted in interview 


ing salesmen the complex stock 
records the extra bookkeeping 


the seattering of selling effort! 


All these things eat heavily into 
profits. If it were possible to ex 
actly determine the total waste in 
dollars and cents it) might prove 
startling. 


Many leading houses have long ree 


GREENFIELDS 


Small Tool Lines 


Taps 

Dies 

Screw Plates 
Twist Drills 
Pipe Tools 
Reamers 


Gages 





























ognized the necessity of sim selling costs -henee increased 
plification wherever possible. profits. 
A surprising number of dis Perhaps it will pay vou to con 


centrate on one dependable 
source for all small tools. A 
Greenfield representative will 
be glad to talk it over with 
you and tell you more about 
our practical sales cooperation, 


tributors have concentrated 
their efforts, for example, on 
the Greenfield line of small 
tools. And this has resulted in 


reduced overhead and lower 
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MASSG.,U.S.A,. 


New York: 15 Warren St. Chicago: 611 W. Washington Blvd. 
Detroit: 228 Congress St., W. 


Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
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Mill Supplies 


Believes— 


1. More selective 
selling, based on 
market analysis, is 
necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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) As prominent as J 
} The Rising Sun ¢ 


' Wherever dependable wire rope is needed you'll generally find “Williams- 
port” on the drum. 


Many Safety Engineers have pronounced “Williamsport” a uniformly supe- 
| rior product worthy of first consideration wherever dependability is re- 
quired—and what operation is there that does not require such service? 
iy fy “Williamsport” Factory Certifies their ropes with the Telfax System of 
y/ f Tape Marking so that you may be sure to get the correct grade or Tensile 
Strength. No other Wire Rope gives the user this protection. 





N \ Write for further information about this product—get our prices—they will 
\ N interest you. 


\ 4 \a 
\R WILLIAMSPORT WIRE ROPE CO. 
Main Office and Works: 
WILLIAMSPORT, PA. 
General Sales Office: 


PEOPLES GAS BLDG., CHICAGO 
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TALK NUMBER TWO BY A PROMINENT DISTRIBUTOR 
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‘¢Rent— 


Heat— Light— Insurance 
Expenses You Need Not Pay 


























































Above—Mr. F. J. Hofacker, General Manager of the Evansville 
Supply Company of Evansville, Indiana. This company’s 
services are of a definite economic value to the prosperity 
oz its business territory. 


wm: can save any consumer of industrial supplies, 


warehouse expense, which means—rent—heat 
—light—and insurance. 





To be able to make that statement means we must in- 
vestigate exhaustively all competing sources of supply 
who make the merchandise we handle. We recommend 
Republic’s Belting — Hose — Packing — Molded and 
Lathe Cut Goods.” 
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There is a difference in fire and 
mill hose regardless of specifications 
as is well known by thousands of 
users of Republic Hose. 


The above statement is characteristic of those made by prominent dis- 
tributors all over the country. It explains in part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 


and saves needless efforts on the part of both consumer and manufacturer. You are invited to ask for a sample 
of Republic Fire and Mill Hose, so 
T E that you may make your own com- 


(¢ > parisons. 


REPUBLIC RUBBER CO. 


Youngstown 
Ohio 
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A Saver of Time. 


—and Effort 
for the Distributor 


Countless hours are now lost annually by distributors in searching through a maze 
of manufacturers’ catalogs, writing letters of inquiry and preparing and dispatching tele- 
grams—all in an effort to secure sufficient information to order intelligently on lines 
they are not already carrying in stock. 


Time and effort spent in such a way eat up profits. Delay occasioned 
by such conditions often means the loss of a valuable order. 


The experiences of every distributor in the country have pointed 
out the necessity for just such a buying help as the forthcoming 


Mill Supplies Catalog @ Directory 


Not only will this new book provide the distributor with the 
names and addresses of manufacturers, classified lists of products 
and manufacturers thereof and trade names arranged alphabetically, 
but the 


Condensed Catalogs of Manufacturers’ Lines 


which will be an important feature of the guide, will provide 
complete buying information on hundreds of items. 

Wherever the name of a manufacturer having catalog space appears 
in the directory section, the fact that the book carries catalog infor- 
mation on his line will be indicated by the style of type used, and, 
the pages on which his catalog information may be found will be 
indicated. 


Thus, without further search the buyer can turn to the pages indi- 
cated and secure detailed information on the line in question. 


The 1930 MILL SUPPLIES CATALOG & DIRECTORY will 
be issued 


FREE to Every Distributor of Mill Supplies 
and will become one of his most valued possessions. 
If you haven't sent in your request for one, do it now. 
++ 48Re > 


MILL SUPPLIES CATALOG & DIRECTORY 
520 North Michigan Avenue Chicago, III. 


PUBLISHED BY THE ELECTRICAL TRADE PUBLISHING COMPANY, PUBLISHERS OF MILL SUPPLIES, THE MAGAZINE OF INDUSTRIAL DISTRIBUTION 
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UPERLATIVES can not be 
applied safely to prosaic 
products. Yet there must be 
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Known as Empire bolts, nuts 


folate Mah Y= 19 


RUSSELL; SSURDSALL & WARD 
: BOLT AND NUT COMPANY 


ROCK FALLS, ILL. PORT CHESTER, N.Y. CORAOPOLIS, PA. 


PHILADELPHIA - CHICAGO - DETROIT - SAN FRANCISCO + LOS ANGELES - SEATTLE - PORTLAND 
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WORTHINGTON 
DEALER LINE 
ENS) 
CENTRIFUGAL PUMPS 
Plain and Ball Bearing 


DIRECT-ACTING 
STEAM PUMPS 
Simplex and Duplex 


DUPLEX PISTON 
POWER PUMPS 


TRIPLEX 
PLUNGER PUMPS 


AIR and VACUUM PUMPS 


VERTICAL COMPRESSORS 
Air and Water Cooled 


HORIZONTAL COMPRESSORS 
team and Belt Driven 
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fill’ speed ahead 


ORTHINGTON is sincere in its 
belief that business is basically 
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sound and that the coming year 
will be one of the most constructive in 
the history of the country. Worthington 
pledges its whole-hearted cooperation to 
President Hoover and to all Industry in an 
effort to make 1930 one long to be remem- 


bered for its activity and prosperity. 


This organization likewise pledges its support to all 
Worthington Dealers, that they too may do their part 
in serving Industry more efficiently than ever before. 
And Worthington calls to the attention of its Dealers 
. .. present and prospective ... the fact that billions 
of dollars have been pledged for improvements, expan- 


sion and new equipment. 


69 technical, trade and business papers with a com- 
bined monthly circulation of more than 1,000,000 copies 
will carry Worthington’s message to equipment users in 


the industries you are serving. 


If you are not now handling Worthington products, 
write for information on the Worthington Dealer Plan. 
It offers a real opportunity for qualified organizations 
to increase their profits during 1930 and the coming 


years of continued industrial development. 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Cffices: 2 Park Avenue, New York, N. Y 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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The Modern Wrench 


OR assembly or maintenance work Wal- 
den-Worcester Socket Wrenches represent 
the latest and most up-to-date method of han- 
dling bolts and nuts for these obvious reasons: 








Walden-W orcester Wrenches are ideal for general millwright 1. They are easier to handle—save time. 
work, This ts a combination built up from standard sockets 2. The socket completely encloses the nut—therefore does 


and handles. not mar its edges. 


3. It cannot slip—therefore is safer. 
4. Because it is safer the workman is faster on the job. 


5. It is possible to obtain greater leverage with stock 
wrenches. 






6. The range of work is greater—can reach hard-to-get-at 
places. 


7. Sockets can be used with power. 


That is why all industry today is turning to Walden- 
Worcester for the modern wrench that is speeding up 
bolt and nut work and cutting costs. 

Write today for our complete catalog of industrial 

socket wrenches entitled “Speeding Up Production 

and Maintenance”. 


STEVENS WALDEN, Inc. 


Industrial Division 


- ee Worcester, Mass., U.S.A. 


An application of Millwright Set No. 69. Note how easv_ it 
is to clear the coupling by using extension bar in connection 
with ratchet handle. 















This is the 
popular Wal- 
den - Worcester 
m2 £ Ee 
WRIGHT 
SET No. 69— 
a@ wonderfully 
complete as- 
sortment of 
sockets and 
handles in a 
rugged steel 
box. Complete 


$54.00 


Note powerful leverage obtained by use of 
sliding handle. 
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CLACKETY-CLACK! 
+++ Printing Wealth + + + 





ma <i ITH AWHIRR AND ACLATTER the pressroom 
\ 


\ 


Se 


Oi: A business paper is in the making. Great presses draw in at one 
ESSZ4} end white paper and at the other end pour forth + wealth. For 


material possessions are not the only wealth of a people. Knowledge is a form 


swings into action. The floor trembles, the lights quiver, the mov- 


ing maze of steel throbs in the rhythm of its own ponderous dance. 


of wealth + + knowledge of how to use men and materials and machines to 





create a wealth greater still. This knowledge + + which economists call fact- 
wealth, as distinct from material property + + is the wealth which begets wealth. 
In the creation of fact-wealth modern business papers play a dominant 
part. Back of the roaring pressrooms as they pile up fact-wealth in printed form 
are the news staffs, gathering information at the source, and the editorial staffs, 
checking and correlating that information. For the business paper’s knowledge 
must be correct + + its readers are experts; they are swift to detect error; they are 
prompt to appreciate fact. They follow both its read- oy ay 
ing and its advertising pages intently, for to them AG, (ny Yor 


the business paper is a very real source of wealth. 





THIS SYMBOL identifies an 
As a creator of fact-wealth the modern 48P paper. . . It stands for 
honest, known, paid circulation; 
straightforward business methods 
trade; and it serves its individual readers. To this and editorial standards that in- | 


business paper serves society; it serves its industry or 


sure reader interest . . . These 


are the factors that make a 
interest which make a good advertising medium. valuable advertising medium. 


service it owes the honest circulation and the reader 


Tue ASSOCIATED BUSINESS PaPERS, Inc. 
FIFTY-TWO VANDERBILT AVENUE: NEW YORK CITY 


- - + - - 


This publication is a member of the Associated Business Papers, Inc. . . a cooperative, 
non-profit organization of leading publications in the industrial, professional and merchandising fields, 
mutually pledged to uphold the highest editorial, journalistic and advertising standards. 
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T is easier—and costs less—to sell prod- 

ucts known and instantly recognized by 
the consumer as a standard, nationally 
advertised line than to attempt to sell un- 
known brands of mechanical rubber 
goods. 


The continuous B. W. H. advertising gives 
the distributor who handles the B. W. H. 
line constant field support. It tears down 
resistance, reduces selling costs and builds 
a background against which the B. W. H. 
distributor operates for volume and profit. 





The leading trade journals covering the 
industrial field carry B. W. H. advertising 
on such well known products as Cyclops 
Transmission Belting, Bull Dog Hose for 
every industrial use, Elevator and Con- 
veyor Belting, Bull Dog Friction Tape, and 
a long line of other mechanical rubber 
goods. 


Thus, industry Knows and the B. W. H. 
distributor profits. 





THE BOSTON WOVEN HOSE AND RUBBER CO. 


CAMBRIDGE. MASSACHUSETTS U.S.A 


Makers for Over 50 Years of High Quality Mechanical Rubber Goods 
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if You Want Tews 


Profits S.ll 


Osborn Brushes 


HAT ARE “TRUE PROFITS?” They are the 

maximum reward to a distributor who sells 
quality-built products to customers who demand 
and are willing to pay for the best. Osborn Brushes 
yield true profits. They sell readily because they 
have a long established reputation for quality. 
Osborn protects its distributors by a genuinely 
cooperative sales policy. And backed by a com- 
plete line, every Osborn distributor can satisfy 
any and every demand for industrial brushes. 


An example of the quality that Osborn puts into 
its products is illustrated here. The Osborn Bass 
Broom stands out as a leader in its class. A skilfully 
formed, one-piece seamless steel cap is filled with 
a special cement which completely locks each 
and every bass fibre in a vise-like grip. Seven 
rivets through the mouth of the cap which is also 
double-rivited to the hardwood handle add still 
greater strength to this powerful broom. There are 
three grades of the Osborn Bass Broom—Coarse, 
Medium and Fine—meeting every requirement. 


This and many other items in the complete 
Osborn line are ready to go into action to help 
you make true profits on your brush business. 


THE OSBORN MANUFACTURING LOMPANY 
5401 Hamilton Avenue + Cleveland, Ohio 


Sales Branches: New York + Detroit - Chicago - San Francisco - Los Angeles 
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In The Spotlight Of 
Modergy Industry 





Voot 
Drop Forged Steel Rives maFittings 


A Type for any Pressure and Temperature 


HENRY VOGT MACHINE Co. 


Incorporated) 


cneiiienzae HY. 


New York Chicago Cleveland Dallas Philadelphia 
Manufacturers: of OIL REFINERY EQUIPMENT, DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND HORIZONTAL 
~- pes ; _ _RETURN TUBULAR BOILERS. ICE MAKING AND REFRIGERATIN G MACHINERY 


RAT a 
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View of new addition to 
“TOLEDO” factory now 
being completed. Inset— 
a view of the home of 
“TOLEDO”. finer pipe 
tools. 


STANDARDIZE ON “TOLEDOS” 
—cut your tool investment 


” " “TOLEDO” offers today the complete line of pipe threading, cutting and kindred equip- 

TO kDO ment: You can stock only “TOLEDOS”, reduce your tool investment and be able to 
0, take care of every requirement of your trade. 

PIPE TOOLS 


Remember the “TOLEDO” line is nationally advertised and known. Standardize on 
OF QUALITY 


“TOLEDOS”—the complete, fastest and most satisfactory selling line of pipe tools. 


THE TOLEDO PIPE THREADING MACHINE CO., TOLEDO, OHIO 


New York Office, 72 Lafayette Street 

















Twin Disc Ball Bearing 
Friction Clutch Pulley 


A Friction Clutch Pulley designed for all con- 


ditions of service—for light or heavy loads— 
slow or high speed. 


Economy in Direct Drives 


Drive Bufiing Lathes, Emery and Disk Grinders, 
Fans, Punch Presses, etc., direct from line 
| shafts. Do away with countershafts and save 
Ae power, belts, lubricant, time and trouble. 

Twin Disc Ball Bearing Clutch Pulley is simple in construction, easy to install, and 
requires less space on shaft than ordinary clutches. Ball Bearings are dust-proof, and 


the lubricant chamber needs refilling but two to four times a year according to 
conditions. 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 
All Forms of Power Transmitting Appliances 


MAIN OFFICE: 19 No. Desplaines St., Chicago, Ill. 
FACTORY: Menomonee Falls, Wisconsin 

















14 MILL 





SUPPLIES 








Factory and Industrial 
WEE ortesle 












| PER OY "°Sting 
@) OPE Jivine Brothers @mpany Lon 


ARYLAND MEF. 
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HELPING YOU SELL BUILDing CO 
by advertising in 
_ FACTORY and INDUSTRIAL MANAGEMENT 















































Alemite Corporation 
American Blower Corporation 
American Pulley Company, The 
American Steam Pump Company 
American Well Works, The 
Anchor Post Fence Company 
Appleton & Company, D. 
Appleton Electric Company 
Baker-Raulang Company 
Barber-Greene Company 

Barrett Cravens Company 
Bassick Company, The 

Bond Foundry & Machine Co. 
Bristol Company, The 

Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Crane Company 

Davis Regulator Company, G. 
Dayton Rubber Mfg. Company 
Dayton Safety Ladder Company 
Divine Brothers 

Fabreeka Belting Company 
Fairbanks, Morse & Company 
Falk Corporation 

Faultless Caster Company 
Foley Saw Tool Company 

Gears & Forgings, Inc. 
Grinnell Company 

Houghton Company, E. F. 
Howe Chain Company 

Hyatt Roller Bearing Company 
Jeffrey Mfg. Company, The 
Jenkins Brothers 
Johns-Manville Corporation 
Johnson Bronze Company 
Lewis-Shepard Company 
Link-Belt Company 

Lupton’s Sons Company, David 
Lyon Metal Products, Inc. 
Medart Company, The 

Mercury Mfg. Company 
Milburn Company, Alexander 
Modine Mfg. Company 


Factory and Industrial 


Management 


A McGraw-Hill Publication, Chicago 


ai Ys 
Morse Chain Company 
New Departure Mfg. Company 
Norma-Hoffmann Bearings Corp. 
Norton Company 
Nutting Truck Company 
Oakite Products, Inc. 
Ohio Valley Pulley Works 
Osborn Mfg. Company, The 
Parker-Kalon Corporation 
Porter Company, H. K. 
Powell Pressed Steel Company 
Quincy Compressor Company 
Reading Chain & Block Co. 
Reeves Pulley Company 
Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Company 
Robbins & Myers, Inc. 
Rockwood Mfg. Company, The 
Sarco Company, Inc. 
Service Caster & Truck Co. 
S.K.F. Industries, Inc. 
Skinner Bros. Mfg. Company 
Spraco, Inc. 
Standard Pressed Steel Co. 
Stephens-Adamson Mfg. Co. 
Stockham Pipe & Fittings Co. 
Swartwout Company, The 
Timken Roller Bearing Co., The 
Van Dorn Electric Tool Co. 
Veeder-Root, Inc. 
Vortex Mfg. Company, The 
— & Weller Mfg. Companies, 

e 


ua): 


Whitman-Barnes, Inc. 
Witt Cornice Company, The 


Wwe 0s80RN MANUFACTURING COMPANY 
Yale & Towne Mfg. Company - 


és 
ee 
G.R&F. 


Advertising in Factory 
and Industrial Manage- 
ment goes straight to 
“supers” responsible 
for plant and produc- 
tion management in the 
larger and more progres- 
sive plants of all 








industries. 


Thorough ECONOMICAL Coverage of the Larger and 
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Op HUBBELL Twist-Lock Devices 














HELPING 


YOU SELL 


by advertising in 


INDUSTRIAL 


Aetna Ball Bearing Company 
Ahlberg Bearing Company 
Ajax Flexible Coupling Co. 
Alemite Corporation 
Alexander Bros., Inc. 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company 
American Steel & Wire Co. 
Appleton Electric Company 
Benjamin Electric Company 
Black & Decker Company, The 
Buffalo Forge Company 
Clements Mfg. Company 
Cleveland Worm & Gear Co. 
Cling Surface Company 
Dayton Rubber Mfg. Company, The 
Dixon Crucible Company, Jos. 
Dodge Mfg. Corporation 
Electric Blower Company 
Erie Malleable Iron Works 
Fabreeka Belting Company 
Fafnir Bearing Company 
Fairbanks, Morse & Company 
Falk Corporation 

Foley Mfg. Company 

Foote Bros. Gear & Machine Co. 
Gears & Forgings, Inc. 
Gilmer Company, L. H. 
Grant Gear Works 

Graton & Knight Company 


ENGINEERING 


Houghton Company, E. F. 

Hyatt Roller Bearing Co. 

Jeffrey Mfg. Company, The 

Johns-Manville Corporation 

Johnson Bronze Company 

Jones Foundry & Machine Co., 
W. A. 

Kester Solder Company 

Link-Belt Company 

Medart Company, The 

Merritt Products Company 

Modine Mfg. Company 

Monarch Metal Company 

Moore & White Company, The 

Morse Chain Company 

New Departure Mfg. Company 

New Jersey Zinc Company, The 

Norma-Hoffmann Bearings Corp. 

Nutting Truck Company 

Palmer-Bee Company 

Philadelphia Gear Works 

Poole Engineering & Machine Com- 
pany 

Quincy Compressor Company 

Reeves Pulley Company 

Republic Rubber Company 

Rockwood Mfg. Company 

Royersford Fndry. & Machine Co. 

Schieren Company, Chas. A. 

S. K. F. Industries, Inc. 

Sturtevant Company, B. F. 

Timken Roller Bearing Co., The 

Webster Mfg. Company, The 

Whitney Mfg. Company 

Wood’s Sons Company, T. B. 

Worthington Pump & Machinery 

Corporation 





















































Industrial Engineering 





reaches men in all manu- 
facturing industries who 
are responsible for 
selecting new mechani- 





suring and Pp 4 
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(Co A @ues Pparat 
4Ny Se 


cal and electrical equip- 
ment and materials 


INDUSTRIAL 
ENGINEERING 


A McGraw-Hill Publication, Chicago 


etc., for maintaining 


plant buildings. 





More Progressive Plants in All Manufacturing Industries 
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PUT YOUR VALVE BUSINESS ON THIS FIRM BASIS 


There is no firmer basis on which to build valve business 
than that of known Jenkins quality. Architects, engineers, 
contractors, purchasing agents, superintendents, managers, 
owners... .. all are familiar with the Jenkins 66 year 
reputation. Jenkins advertising constantly keeps the Jenkins 
name before these potential valve buyers. As a result, 
buyers are well informed .... receptive to Jenkins. They 
know quality ... want it ... and, when given quality, 
become satisfied repeat customers. Such buyers buy Jenkins 
year in and year out. Write. Jenkins Bros., New York, 
Boston, Philadelphia, Chicago .... . Jenkins Bros., Ltd., 
Montreal, London. 


Jenkins 


VALVES 
Since 1864 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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PROBLEMS #%e MEET 
in Selling Materials- 


Handling Equipment 


ERHAPS more 
than any other 


equipment sold Call on us for technical 
by the mill supply ° 
salesmen, materials:  @dvice and we are pre- 
handling equipment 


requires the co-opera- 
tion of a_ specialist. 
That the customer’s 
needs may be proper- 
ly diagnosed and 
treated, this specialist 
must not only be ac- 
quainted with, but 
must thoroughly un- 
derstand the design 
and operation of all 
models of materials-handling equipment. He should 
keep up-to-date, at the same time not forgetting con- 
struction features and operating principles of some of 
the older type machines. 

A wide knowledge of materials-handling equipment 
often enables a firm to give its customers an adequate 
installation in which the various units of materials-hand- 
ling equipment, although sometimes of entirely different 
makes, are properly co-ordinated. As an illustration, 
one of our customers recently had a coal conveying 
problem, The plant consisted of four boilers with auto- 
matic stokers, the hoppers of which were 6 feet above 
the floor. The coal storage space was on a level cement 


Customers frequently 


pared to give it to them 


By Henry J. FULLER 


Manager, Maiterials-Handling Division, Manning, 
Maxwell, and Moore, Incorporated, New York City 





floor filled from openings in the sidewalk above. The 
passageway from the coal storage space to the boilers 
carried a number of pipes, making it too low for an 
overhead conveying system of sufficient height to reach 
the automatic stoker hoppers. There was sufficient space 
for a narrow gage track and truck system, but then the 
problem arose as to how to get the coal from the track 
to the hoppers. 

The plan finally decided upon utilized a combination 
of portable conveyors, dump bodies, skids, casters, and 
electrical industrial trucks. With the portable conveyor 
one man could load coal from any part of the pile into 
dump bodies. An electrical industrial high lift was then 
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used by this same man to carry the loaded dump bodies 
to the hoppers. To get a lift truck with uprights low 
enough to clear the passageway and yet high enough to 
raise the dump bodies up to the hoppers required the 
construction of separating structures between the bot- 
tom of the dump bodies and the skids. 

The portable conveyors, dump bodies, and lift trucks 
were each made by different manufacturers. In order 
to get reliable operation, it was necessary to understand 
thoroughly these different products. At the same time 
it was necessary to supplement some of these products 
with special construc- 





makes, each working successfully, and came away more 
muddled than ever. 

The truth of the matter was simply that these 
three other makes were each doing the specific job 
for which they were best suited and consequently 
giving the owner good service. 

Misapplication of equipment is one of the things for 
which the materials-handling man must be on the watch. 
We have one customer who is using rope hoists and is 
having frequent trouble, because they are doing work 
more suitable to chain hoists. We have another custo- 

mer who has in use 15 electric chain 





tion. Only a very few 


hoists and is a great booster for this 





of the largest customers 
are in a position to da 
this work themselves, as 
it requires an engineer- 
ing staff, some member 


type. At the same time he has in 


KING able to help operation two wire-rope hoists on 


another job, because he. is firmly 


pros pects work out convinced that they are the only 


type that can do the work effi- 


of which more or less their materials - handling ciently. 


specializes on this equip- 


ment. Manufacturers problems satisfactorily, 


also often do more harm 


By being well acquainted with 
the operating features of various 


: . : Sie materials-handling units, it is quite 
than good on such an in- not just being ina position . : 


stallation, as they usually 


often possible to save your cus- 


ieee ce vex een to supply equipment called tomer money. One of our custom- 


ers, having a plant in South Amer- 


well, but know little of for, 15 absolutely essential ica, received an order from this 


competitive and supple- 


plant for a piece of equipment listed 


mentary equipment. to th é building up of a in an old catalog, this equipment be- 


Thus, if such a job were 


ing out of date and in fact discontin- 


left to the manufacturer, profitable, worth-wh tle ued. The manufacturer of this de- 


proper co-ordination 
among the component 
parts of the installation 


business 


vice, however, agreed to furnish 
them with one of these units at a 
cost of $3,000.00. This customer 








might be lacking. 

It is often necessary 
to work closely with the engineers and architects 
designing new structures and factories. On one job re- 
cently it was necessary to consider three different types 
of cranes for the same installation. This job required 
a 10-ton double I-beam crane. One of the cranes of- 
fered to the engineers was selected with a view to ob- 
taining a minimum space between the hoist hook in its 
highest position and the bridge beam. Another one of- 
fered for the same job took into consideration the dis- 
tance between the runway rail and the ceiling. Another 
crane was selected because of the speed of operation of 
the hoist. It is of considerable advantage to the mill- 
supply house to be in a position to co-operate with the 
designing engineer of the building to see that they get 
the proper equipment, rather than have him calling in 
numerous manufacturers’ representatives, each pushing 
his own product, regardless of its advantages or disad- 
vantages in the particular type of work required. 

As an example of how manufacturers can confuse a 
customer who knows little or nothing of his materials- 
handling requirements, one of our customers in an at- 
tempt to make sure we were offering him the best equip- 
ment wrote a number of manufacturers for information 
on their products. He received so much literature that 
he does not know what he wants. He has come to the 
place where he is consulting with us as to the merits of 
this or that piece of equipment, and will in all probabil- 
ity take the equipment we originally specified. One 
manufacturer sent him to another plant to see his equip- 
ment in operation, and this customer found three other 
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gave us considerable business and 
had confidence in us so we _per- 
suaded him to let us quote on two alternates, which 
were modern in construction and which we felt 
would adequately serve his purpose. Each of these 
units had features which we felt could be utilized in 
our customer’s plant and therefore we submitted quo- 
tations on both. The specifications for these units 
were sent to the plant in South America and one of 
them was approved as being superior to the old type of 
unit originally specified by the plant. This was fur- 
nished at a cost of $2,500.00, or at a saving of $500.00 
to the customer. In addition, our customer received a 
device for which replacement parts could be obtained. 
We were not established representatives of the manufac- 
turer of the unit furnished and therefore did not make as 
much profit as we might have, but we did satisfy our 
customer which was of paramount importance. 


HE materials-handling division of any mill-supply 

house should supplement the work of its regular 
salesmen with that of men having engineering training. 
Its employees should be in a position to design structural 
parts supplementing standardized materials-handling 
equipment. They should also be acquainted with the 
design of the units themselves, so that they can re-group 
various standard parts of different units. 

Recently we received an order for a crane, the hoist- 
ing unit of which was made in the middle west. We 
received a quotation for this crane of $1,200.00, but in 
addition it involved a high shipping expense on the 
heavy structural parts. However, we were able to as- 
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“To get a lift truck with uprights low enough to clear the passageway and yet high enough to raise the dump 
bodies up to the hoppers required the construction of separating structures between the bottom of the dump 
bodies and the skids.” 


semble, locally, standard parts with the approval of the 
hoist, crane, and structural-bridge parts manufacturers, 
at a price of $1,000.00 delivered on the job. 

Another time we were able to save a customer a great 
deal of time by being in a position to have standard 
parts assembled locally. This particular installation was 
a small conveyor system which had to be completed in 
two weeks. The greatest possible speed with which the 
equipment could be obtained by the customer from any 
one manufacturer was four weeks. We were able, how- 
ever, to take standard parts, such as sprockets, motor, 
and chain, each made by a different manufacturer and 
assemble them in a local plant equipped with machines 
to do the necessary 
milling and machine 
work, and have the 
job completely — in- 


unusually long lift. The hoist was a_ unit that 
might be called on a few times a year. An electric 
hoist with such a long lift would be special, expensive, 
and faster than needed. A hand block would require a 
considerable and continuous effort, as it is hard to 
maintain even hand-block speed when an 8-ton load is 
to be moved from 90 to 100 feet. 

By mounting a hand block into a channel iron-top 
frame and mounting a motor on the same frame it was 
easy to get a standard chain drive and suitable sprockets 
that could be mounted on the hand-chain wheel. <A 
standard make of push-button starter and_ easily 
mounted standard limit stops made an electric hoist with 
steady speed a little 
faster than a_ hand 
block would travel, 





stalled within the two 
weeks. This was not 
only a very profitable 
installation, but it also 
brought us a satisfied 
customer forour other 
mill-supply lines. 

In assembling the 
various parts to make 
a special unit, we stick 
to standard parts as 
much as possible. It is 
surprising the number 
of special jobs that 


but not enough faster 
to put undue stresses 
on the hand-operated 
parts. 

In addition to a 
knowledge of its par- 
ticular equipment, it 
is necessary, of 
course, that the mate- 
rials-handling depart- 
ment of any indus- 
trial supply house 
have a knowledge of 
other industrial-sup- 
ply items. The value 








can be worked out by 
the use of standard 
parts of different 
types of equipment. 
An example where 
standard parts were 
used to make a unit 
of practical use on a 














of such knowledge 
was brought home to 
us recently when a 
customer had a job 
requiring the erection 
of a number of short 
posts, which needed a 


special job is the case 
of an 8-ton spur-gear 
hand block with an 
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A four-ton two-point lift, consisting of two standard two-ton 
capacity hoists mounted on one crane. The trolleys are kept 
apart by a strap and the hoist controllers are connected so 


that both are operated together. A whole load of lumber 
is lifted off at one lift. 


particular kind of sup- 
port. We happened 
to know of a truck 
(Turn to page 88) 
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M aking the CREDIT | 


from salesmen with notations such as: “Mr. 

Blank likes our equipment but hasn’t enough 
cash to meet our terms.” These reports were 
becoming mighty disconcerting and so we decided 
to do something about them. 

So, we began talking to the salesmen about these 
cases where they were losing good business primar- 
ily because the prospects could not meet our terms. 
Digging into the situation, we found the need for 
a personal service as a sort of go-between to connect 
the work of the sales department and the service 
of the credit department. We believed that some 
of these prospective sales could be saved by a little 
personal investigation and service which would not 
fit exactly into either the sales or credit departments. 

Scrutinizing the salesmen’s reports of lost sales 
more closely, we found that approximately 50% of 
the originated deals were 
being lost on account of 
the prospects being un- 


| NOR A LONG TIME reports kept coming in 





By C. E. BAKER 


Treasurer and General Sales Manager, Smith-Booth-U sher 
Company, Los Angeles 


While the services rendered 

small industrial firms by our 

credit department seem ex pen- 

sive when based upon an int- 

tialorder, they are low enough 
in the long run 





able to dig up enough 
cash to pay the required 
amount demanded for the 
equipment and supplies. 

As a result of our inves- 
tigations, we altered our 
sales and credit program 
to such a degree that 
today our credit depart- 
ment is a vital and very 
active force in selling. 
Members of the credit de- 
partment today go right 
out into the field, the 
same as the salesmen, and 
aid materially in closing 
many deals. 

Our plan does not con- 
stitute a lowering of 


which the prospect is entering, to 
understand the situation and prob- 
lems involved. 

Much of this specialized credit 
service we perform ought to be done 
by the banks, but because of a 
somewhat peculiar industrial situa- 
tion in this part of the country, the 
average bank here does not make any 
special effort to secure the business 
of small industrial firms, such as we 
cover with this service. Accord- 
ingly, when a man comes here and 
prepares to open a new business, he 
finds that he must go it alone, so far 
as financing is concerned. The 
banks do not particularly care for 
his borrowings, in spite of his 
apparent reliability and potential 





credit terms; but rather, 
it involves a highly per- 
sonal service which may 
seem, at first thought, to be too expensive to be 
profitable. This service takes each prospect’s case 
on its individual merits and attempts to work out 
some financing plan which will enable the prospect 
to enter business and succeed. Some cases turn out 
to be unworthy of the special service and are dropped; 
others prove to be especially commendatory and we 
develop them into successful producers in their indus- 
try and good customers for us. 

These cases are handled by the man in the credit 
department who seems best qualified, according to 
his knowledge of and experience in the specific field 
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worth. And since the banks do not 
loan him money, they have no direct 
integest in his success. Yet such a 
man needs assistance; financial advice. We try to 
render this service in cases where it is needed. 
Today, when a salesman’s report indicates that a 
certain prospect is not buying his shop equipment 
or supplies from us because of terms and conditions 
of the contract, someone from the credit department 
has a heart-to-heart talk with the prospect, without 
his knowing exactly why the call is being made. 
The representative of the credit department in- 
quires about the man’s past experience in the field 
into which he contemplates entering. He asks about 
where the prospect was in business previously, if he 
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DEPARTMENT 


has been in the business before. 
He learns something of the 
man’s family connections. He 
ascertains what general qualifi- 
cations the man has for success 
in his chosen line. He learns 
how much cash the prospect 
has available and his needs 
other than the supplies and 
equipment which he must buy 
from us or somebody else. 
With this information, our representative asks the 
prospect not to make a definite decision as to the 
purchase of his supplies until he has heard from us. 
The facts then are laid before me and the head of 
the credit department and we make our decision as to 
whether or not the man is worthy of the 
service which we can render. Of course, 
we make it a point to take seriously into 
consideration the general business condi- 
tions in the specific industry which our 







a Real Factor in 


Building Sales 


pects who seem to be worthy of this special consid- 
eration. If we make an arrangement with the pros- 
pect, the salesman then completes the sale in the usual 
way. If we do not deem a certain prospect qualified 
for this service, he is none the wiser and is still open 
to selling on the part of our salesman. 
Not knowing that he was rejected, he has 
no grounds for resentment. 

Our service extends considerably be- 
yond merely extending purchase terms 


prospect contemplates entering. 

If everything points to a rea- 
sonable chance that the prospect 
will succeed in his new enter- 
prise we inform him that terms 
can be arranged for him to pur- 
chase the supplies he needs. 
Then we either take the new 
business man to a bank, intro- 
duce him and recommend him 
for credit, or take his notes and 
provide the necessary equip- 
ment. Where we do take the 
paper we handle it within our 
own organization, rather than 
refinance it. 

We do not pretend to operate 
acredit supply business, and 
since adopting this plan some 
seven years ago, we have not 
deviated from our general sales 
terms. Today our salesmen are 
not allowed to offer any other 
than our regular terms of pur- 
chase. Even though they do 
know that we provide this spe- 
cial service whenever we feel 
that it is deserving, they are not 
permitted to make this known 
to the prospect. That is strictly 
up to the credit department. The 
salesman makes his routine re- 
port. I go over all of them and 
segregate those concerning pros- 


FEBRUARY, 1930 








OUR SERVICES INCLUDE— 


1. Extending purchase terms. 

2. Making banking connec- 
tions for customers, when 
needed. 

3. Watching the progress of 
young firms and standing 
ready to offer constructive 
suggestions. 

4. Supervising the installa- 
tion of a modern bookkee p- 
ing system for customers 
when requested. 

5. Helping customers watch 
credits and collect from 
stubborn accounts. 








OS ac te RARE AGE am Sy 


and making a 
banking connec- 
tion for our pros- 
pect. We watch 
over the progress 
of the young firm 
from the _ begin- 
ning, and are 
ready to offer sug- 
gestions, when- 
ever needed, for 
the betterment of 


. the business. It is 


not unusual for us 
to send one of our 
accountants out to 
a new concern to 
supervise the in- 
stallation of a 
modern bookkeep- 
ing system, when 
such service ac- 
tually is needed. 
We help the cus- 
tomer watch his 
credits and collect 
from stubborn ac- 
counts. In a man- 
ner, we really 
tuck the little con- 
cern under our 
wing and super- 
vise its growth. 
The losses in- 
(Turn to page 90) 
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Joe Gruver does his stuff in 
selling a steam separator. 


EK HAVE developed 

our city sales depart- 

ment to a_ point 
where it turns in a mighty 
good volume of profitable 
business. This means, of 
ter salesmen are thoroughly 
course, that our floor or coun- 
trained and well-versed in the 
lines we handle. 

Before a man is put in our 
city sales department, he must 
have had a thorough back- 
ground of routine experience. 
First, he must have served his 
apprenticeship in our stock 
room. The average length of 
time which a man _ spends 
working in the stock room 
will run approximately five 
years. 

From the stockroom, fie is sent up to the checking 
desk where he checks the stock clerks to see that orders 
are filled correctly. 

The next step up the ladder is a job on the buying 
desk. There, shortages in stock are noted and taken 
care of. 

Then comes a job on the “will call” desk of the city 
department, and from there the men pass to a regular 
floor salesman’s job. 

The casual observer might wonder why so much care 
is taken in choosing and training men for the job of 
floor salesmen. We know from actual experience 
that it pays in the long run. 

Approximately 75% of the customers calling at our 
city order desk for their purchases, buy according to 
their own specifications. If we can sell them on our 


Otto Jucks demon- 
strating a sectioned 
sample firepot. 
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HOW 


ur Floor 


By HENRY RAHE 


Floor Manager, The W. M. Pattison Supply Company, 
Cleveland 


lines, they can put through the 
orders. Therefore we spend 
considerable time, money, and 
effort to see to it that they are 
sold correctly. 

Selling the buyers who 
come to our city sales depart- 
ment for many of their re- 
quirements is no job for an 
order-taker. That’s why we 
believe in employing thor- 
oughly trained men for sales 
work in our city department. 

There is probably no better 
place to sell by demonstration 
than on the floor of your own 


Henry Rahe pointing out 
why his customer should 
buy the wire brushes he is 
demonstrating. 
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Salesmen in the city department 
are important factors in building 
up a profitable business 


Men Sell 


by Demonstration 







city sales department and so our men 
use this type of selling regularly. 
Specialties are selected which lend 





Roy Murphy tells his cus- 
tomer why he ought to buy 
his flexible metal tubing 


themselves to demonstration selling. 
These include such products as 
valves, steam separators, paint- 
spraying outfits, fire pots, gas 
torches, brushes, and fire extin- 
guishers. 

Of course, our floor men familiar- 
ize themselves thoroughly with all 
the pertinent facts about these prod- 
ucts. Manufacturers’ representa- 
tives are called upon to lend a help- 
ing hand in acquainting our men with 
the necessary information about their 
products. Factory men appear be- 
fore our monthly sales school to 
show just how to demonstrate their 


Leo Boylan interests his customer in 
a paint-spraying outfit. 
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Theo Webbing drives home the facts 
about fire extinguishers to his pros- 
pective customer. 





Gordon Vaughan uses a _ sectioned 
sample flanged globe valve to demon- 
strate the disc action. 


from Pattison. 


products most effectively 
and to point out the ad- 
vantages of using them. 
Then, of course, manufac- ° 
turers furnish us with de- 
scriptive literature, which 
we pass on to prospective 
customers. Also, sec- 
tioned samples of prod- 
ucts are furnished us 
many times by manufac- 
turers. Sectioned samples 
usually show off a product 
to much better advantage 
than ordinary stock sam- 
ples. 

We have found it to be 
of considerable advantage 


_ to display working models 


of products on our coun- 
ters. Nine out of every 
ten customers will have 
their attention drawn to 
articles so displayed. Fre- 
quently, they will ask 
questions and this gives 
us an opportunity to do 
our stuff. 

In addition to attracting 
a customer’s attention, 
there is another advantage 
in having samples dis- 
played prominently. Many 
customers calling at our 
city sales desk do not 
know exactly what they 
want. One day we had a 
call for a tee elbow—a ri- 
diculous request. We 
(Continued on page 88) 


23 








What the Census 
of Distribution Means to 


DISTRIBUTORS 


UR country is 
so tremendous- 
ly large in ter- 


ritory; manufacturing 
is so highly localized; 
.and the standards of 
living are so much 
higher than in many 
other lands, that a vast 
and exceedingly com- 
plex machinery neces- 
sarily came into ex- 
istence to bridge the 
ever-widening gap be- 
tween producer and 
consumer. In fact, 
much of our distribu- 
tion machinery has 
grown like Topsy. It 
is now so complex and 
has so many ramifica- 
tions that few individ- 
uals indeed have any 
real conception of 
what it actually is, of 
what elements it is 
composed, and how it 
functions, let alone any 
true knowledge con- 
cerning the merits and 
deficiencies of any of 
the numerous agencies 


that are being em- 
ployed in the distribu- 
tion of commodities 


until they reach the 
ultimate consumer. 

It is for these and 
many other reasons 
that the business men 
of the country should 
welcome with open 
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By Dr. THEODORE N. BECKMAN 


Consulting Expert on Wholesaling, United States Bureau 
of the Census, Washington 


Representatives. 








HEN Pro- 
fessor Beck- 


| man was appoint- 
" ed Expert in 

Wholesaling, 1n 

charge of the Wholesale Division, Census of Dis- 
tribution, Department of Commerce, Washington, 
he set out immediately to get first-hand 1nforma- 
tion concerning the various fields of distribution, 
so that he could determine accurately just how the 
questionnaire to be sent out to distributors should 
be set up to bring in the best results. MILL 
SUPPLIES was glad to have had the opportunity 
to arrange a meeting of industrial distributors and 
manufacturers for Professor Beckman in Chicago 
last November, at which time the government 
questionnaire, so far as industrial distribution is 

concerned, was discussed fully. 








arms the official attempt which will be made 
to secure in 1930, for the first time in our 
history, a complete Census of Distribution. 
We are about to witness the first nation-wide 
gathering of statistics regarding distribution 
in our nation that has ever been undertaken. 

Ever since 1790 a census of population has 
been taken every 10 years. 
census is taken in conformity with a con- 
stitutional requirement in order to serve as a 
basis for apportionment of the House of 
Since that time, however, 
many additions have been made to the cen- 
sus of population, so that we have been 


This decennial 


gathering for a num- 
ber of years statistics 
concerning agriculture, 
manufactures, mines 
and quarries, and so 
on. 
As far back as 1810 
an attempt was made 
to take a census of 
manufactures. The 
first satisfactory com- 
pilation of such figures 
dates back to 1849. 
From that time on to 
1899 the Census of 
Manufactures was 
taken every 10 years. 
The material gathered 
proved so valuable to 
the country as a whole 
and to manufacturers 
in particular that in- 
stead of repeating the 
process every 10 years 
data were gathered 
concerning manufac- 
tures every 5 years 
from 1899 up to 1919 
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and every 2 years 
since 1919. 

The Census. of 
Agriculture dates 
back a good many 
decades, too, al- 
though most of the 
more complete sta- 
tistics concerning 
agriculture were 
gathered first in the 
1850 census. The 
facts concerning 
agriculture proved 
equally valuable and 
vital to a knowledge 
of our national eco- 
nomic order. 

Despite our gen- 
eral interest in sta- 
tistics concerning 
the various major 
activities of our Na- 
tion, no census has 
ever been taken in 
the field of distribu- 


the house reporting. 


them for the year. 


tion. While some 37, 1020, or nearest inventory date. 

o 
— ht ae 7. Sales of merchandise, 
distribution have Sales, returns and allowances and net sales. 
been gathered by An attempt will be made further to obtain the 
governmental and amount of sales on credit terms. Moreover, 
private agencies sales will be broken down by commodities and 


from time to time, 


commodity groups. 
such attempts have 


What the Government 
Will Ask of the Distributor 


1. A description of the establishment, includ- 
ing its location, character of the organization, 
and whether it 1s operated as a single-unit 
establishment or as a part of a chain. 


2. The type of distributor, whether supply 
and equipment distributor, broker, selling 
agent, or manufacturers’ agent. 


3. The principal lines of merchandise han- 
dled and the sales territory covered regularly by 


4. The number of proprietors, firm members 
and employees, and the salaries received by 


5. Other expenses, divided into several classi- 
fications of a useful character. 


6. Merchandise inventories as of December . 


known for many years just 
how many manufacturers of 
each class there are in the 
United States, what they are 
producing, and how much 
value they add by their manu- 
facturing processes; we have 
no such knowledge concern- 
ing distribution. Only the 
roughest of guesses are being 
made annually as to the num- 
ber of retailers in operation 
and the total volume of busi- 
ness done at retail. Even 
these estimates vary consid- 
erably as between authorities 
venturing them. The whole 
matter pertaining to distribu- 
tion, its extent, make-up, and 
functions, is largely one of 
pure conjecture. 

It is the aim of the 1930 
Census of Distribution — our 
initial and pioneering attempt 
along this line—to give as 
complete a picture as possible 
of our distributing mechanism 
and its component parts. We 
should know, first, from this 
census how many wholesalers, 
retailers, commission mer- 
chants, and all other types of 
middlemen, including manu- 
facturers’ sales branches, there 
are in this country. This in- 


including gross 





been sporadic and 





fell short of pre- 

senting a picture even of a single phase of distribu- 
tion in its entirety. Never before has any official 
effort been exerted on a nation-wide scale to secure 
facts and figures concerning distribution, and yet 
most every one will concede that this is an era in 
which the problems of distribution have far ex- 
ceeded in their seriousness and complexity the 
problems arising out of production. 

Even during the early years of the twentieth 
century the major problem facing business men 
was that of securing enough goods to satisfy a 
growing demand on the part of consumers. The 
important question was, how to make two blades 
of grass grow in the place of one. In other words, 
it was a problem of production and production ef- 
ficiency. Nowadays, the question is, not how to 
produce additional goods to satisfy a growing and 
insatiable demand, but it is a matter of how to 
dispose of that second blade of grass. 

The Census of Distribution will supply the Na- 
tion with basic facts concerning its distribution 
mechanism. It will fill the greatest gap that exists 
to date in our knowledge of the national economic 
life. While we have known for some time just how 
many farmers there are, how many miners we have, 
how many foresters, and what all of them are pro- 
ducing jointly and individually; while we have 
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formation will be available 
not only for the country as a 
whole, but by geographic divisions and a number of 
other classifications. Second, we shall, for the first 
time, have a comprehensive view on a large scale of 
the approximate movement of commodities from 
producer to consumer. Third, we shall discover 
something of the cost of operation on the part of the 
various distributing agencies, arranged by types, and 
size of establishments. 


VERY concern selling industrial goods will be 
canvassed. It will include all distributors of in- 
dustrial supplies and equipment, hardware and elec- 
tric distributors handling industrial goods, brokers, 
selling agents, manufacturers’ agents, and sales 
branches maintained by manufacturers. Each firm 
covered will be asked a number of questions that 
will tend to reveal essential data, but no attempt 
whatever will be made to discover the amount of 
net profit. Besides, an attempt will be made to 
obtain from manufacturers information showing the 
disposition of their industrial goods by outlets. 
Answers to the questions are required by law, 
but the Census Bureau will hold all information in 
strict confidence even from other departments of 
the Government. Furthermore the data gathered 
will be published in such form that individual opera- 
tions are not revealed. (Continued on page 92) 


25 








Stimulating Sales Activity 
through well-planned 


SALES CJONTESTS 


N ORDER to attain and 
maintain proficiency in any 
competitive activity, it is 
very essential that good morale 
be preserved. Certain rules gov- 
erning athletic enterprises also 
apply to business activities. We 
suffer a slump, the evil effects of 
which are well known to all, but 
controllable by none. The seri- 
ousness of a slump is dependent 
upon its period of duration. 
Slumps are the result of mental 
conditions, superinduced either 
by concrete facts or psycholog- 
ical deductions. Sometimes, the 
more you do to try to snap out 
of a slump the worse it becomes. 
Our best bet is to do every- 


thing possible to avoid those 
known things which militate 
against morale and efficiency, by 


undertaking something just a 
little different that adds zest to 
the performance of our duties. 
After you have called on the 
same accounts for from 5 to 20 
years, you simply must have 
something to offer other than 
your own personality and lines. 
Honest friendship secures for us 
a great portion of our business— 
competitive activity aids us mate- 
rially in retaining it. 

For this reason particularly, 
we advocate strongly, sales con- 
tests reminiscent of athletic activ- 
ity. We give our contests 
names, such as baseball, foot- 
ball and track. 


Contests can be made a vital factor in stimulating the 
activity of any sales organization. They build up morale 
in the sales force, and promote good fellowship among 
the salesmen and between the salesmen and their cus- 
They tend to keep salesmen alert and con- 
stantly on the watch for business. 

The success or failure of a contest depends largely 


tomers. 


By VANCE C, BoYD 
Vice-President and Secretary, ‘ 
Standard Supply and Equipment Co., 
Philadelphia 


Sales contests tend 
to keep salesmen 


alert and constantly 
on the watch for 
business 





on the manner in which it is handled. A 
contest must both create and maintain the 
interest of the salesman. The failure of 
contests is often due to the fact that one 
man gets so far in the lead that the other 
salesmen lose interest. For this reason 
proper handicaps should be given, and the 
contest so regulated that every salesman 
has a good chance of reward for his in- 
creased activity and the corresponding re- 
sults achieved. During the past five years 
we have promoted more than 20 different 
types of contest, and have learned a 
number of interesting and valuable facts 
from this experience. 


HE name of the contest is impor- 

tant. It is better to choose a pop- 
ular title, such as baseball or football. 
Although it is sometimes advantageous 
to have contests of the individual com- 
petitive type, it is often of greater value 
to have contests in which sides are 
chosen. 

Contests can either be devoted to the 
selling of a few specialty and allied lines, 
or, to gross business. The contest based 
on gross business is probably the easiest 
type to arrange giving all salesmen an 
appropriate quota. However, it cannot 
be too strongly stated that when going 
after gross business credit be given only 
on the material and equipment sold which 
has a proper mark-up. In our sales or- 
ganization a considerable amount of time 
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has been spent in teach- 
ing the salesmen to sell 


material carrying the Greatest No. of New % Sold ~ F252 
proper percentage of Percentage 2 % Sola — Von 
profit. Careful instruc- Total Demonstrations ~Stetson Hat 


tion seems to be the only 
satisfactory method of 
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getting salesmen to sell 
profitably. In the gross- 
sales type of contest, of 
course, a rigid rule can 
be made that no credit 
will be given on orders 
for material carrying a 
low margin of profit. 
We have found this rule 
unnecessary, because of 
the careful and _ persist- 
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of specialties carrying a fair per- 
centage of profit. Each salesman 
profits in accordance with the ef- 
forts expended and the results 
achieved. In this contest we merely 
stipulated the amount of the award 
on a piece of crumpled paper and 
put them in a sack. The amounts 
ranged from $.25 to $5.00. Each 
hundred chances included 50 of 





ent training of our sales- 
men in regard to getting 
a profit on what they 
sell. They take pride in 
bringing in selective bus- 
iness which carries a 
fair profit, just as 
though they were con- 
ducting their own en- 
terprises. 

“Batter up! Come on, boy, let’s knock her for a 
loop! Keep up the old pep. Strike one! 
good. Strike two! Stick with it, boy! Wham, it looks 
like a double! That’s the stuff. Bob just got his hit 
today at 4:00 o’clock by whacking out a nice $400.00 
order!” 


with sales of electric tools. 


if 100 tools are sold. 


That’s not so 


Such is the realistic manner in which our contests 
are taken up by the salesman. One of the most inter- 
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esting of our sales contests was baseball. We had but 
nine men entered and how they did strive for their hits 
and runs. This contest was based on gross sales, and 
every day for a period of one month the box score was 
compiled. 

A “single” was indicative of a $200.00 day; a 
“double” represented $400.00; a “triple” meant $750.00 
total sales; a “homer” was given for each $1,000 sold 
in a day; a man “struck out” when he had a blank day; 
an “error” was charged when a salesman accepted an 
unprofitable order; and a “sacrifice hit’? was credited to 
represent a sales demonstration. 

If a salesman made a “single” one day, and a “triple” 
the next day, or during that particular week, he nat- 
urally would score one run; or two “doubles” or four 
“singles” within any week, would result in a run. The 
prizes were two dollars for every run, and a grand prize 
of $25.00. The contest went over big. 

The grab-bag contest is especially suited for the sale 
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August 8% to Sept.30# incl. 


Our latest punch board contest had to do 


heavy cardboard, glossy finish, neatly let- 
tered, and equipped with stickers. 
stipulated that prizes are to be paid only 
If 150 tools are sold, 
all capital awards are doubled. 


$.25 each; 25 of $.50; 15 of $1.00; 
5 of $2.00; 3 of $2.50; and 2 of 
$5.00. 

The punch-board contest is a first 
cousin to the grab bag. It is very 
popular in our organization and has 
been used by us on numerous occa- 
sions to arouse the interest in cer- 
tain specialties. The awards are 
the same as those mentioned in the 
grab-bag contest. Here is a typical conversation heard 
at the punch board: 

“How many chances have you, Bill?” 

“T have 11 today.” 

“Well, I'll buy them for $5.00.” 

“Nothing doing, I’d lose half the fun I’ve earned. I'll 
take a chance on pulling off more than five bucks.” 

So Bill stepped up to the punch board and pulled off 
11 strikes, the sum total of which was $8.50—his 
reward for the sale of 11 electrical tools that week. 

It is very simple to make the punch board. Any 
heavy cardboard or thin smooth piece of wood can be 
used with attractive red seals or stickers about one-inch 
wide. The amount is written on a piece of white paper 
about 12 inches wide by 1% inches long and placed with 
the amount against the board. The sticker is then 
pasted lightly over that so in drawing it off, the paper 
is not torn. The punch board is. one of the most pop- 
ular methods of stimulating sales. We usually run 
punch-board contests a month or longer depending on 
how the salesmen’s interest holds up. 


The board is 


It is 


HE track contest is one of the most successful in 

gaining and retaining interest. It works out 
about the same as the other contests. Every sale ad- 
vances the salesman a certain distance. Sales of $10,- 
000.00, for example, represent a full quarter mile, and 
the rewards are $50.00 for first place, $25.00 for sec- 
ond, $15.00 for third, and $5.00 for fourth. Handicaps 
are given, based on the gross sales of each man’s 
average for the previous year. The contest is based 
on profitable gross sales. A relay race, of course, 
could be run in the same way, by choosing teams 
from the sales force. 

And now let us pass to the football contest. There 
soes the whistle. That looks like Bill bringing in that 
big order from the new aviation company. He kept 
his eye on it and tore loose (Continued on page 102) 
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WHO'S WHO 


J. E. DILWORTH 


President, J. E. Dilworth Company, Incorporated, 
Memphis, Tennessee 








ACK in 1890 a boy alighted 
from a train in Memphis, a 


dog in one hand, a fiddle 
in the other, and with pockets 
practically devoid of anything re- 
sembling cash. But he possessed 
a spirit which had not been dulled 
by business adversity and an abil- 
ity which only needed opportunity 
to prove itself. Spirit and ability 
eventually triumphed, and_ today 
that man heads one of the south’s 
best known mill supply houses— 
the J. E. Dilworth Company, In- 
corporated, of Memphis. 

The above mentioned rather un- 
impressive arrival in Memphis was 
not the occasion of J. E. Dilworth’s 
debut in the Tennessee metropolis. 
He had gone to that city with his 


j in POLICIES on which 


J. E. Dilworth has built his business, include 
the handling of quality lines, rendering quick 
and thorough service, dealing impartially with 
customers, maintaining prices, and working for 
improved conditions throughout the territory 
which his house serves by cooperating with his 
fellow distributors through the Memphis local- 


group organization. 








mother, when he was 11 years old, 
following the death of his father. Mr. 
Dilworth was born September 28, 1878, on a farm in 
Alcorn County, Mississippi, 12 miles from the nearest 
town, and he only visited the town twice a year, namely 
when he accompanied his father on one of the 
latter’s wagon trips with a load of cotton. During 
his boyhood on the farm, Mr. Dilworth attended 
the country school two miles away and helped with 
the chores. He recalls vividly the blue back speller 
which he studied in the little school house, to and 
from which he had to walk daily. 

When Mr. Dilworth’s father died, the farm was 
sold, and mother and son took up their abode in 
Memphis. Mr. Dilworth quit school at the age of 
17 because—and he tells it with a twinkle in his 
eye—they wanted him to study Latin. His first 
job was at a branch plant in Memphis which had 
been opened by the W. T. Adams Machine Com- 
pany, of Corinth, Mississippi. Starting in at the 
munificent salary of 25 dollars a month, he served 
as shipping clerk and general all around “flunky” 
until he received his inheritance from his father’s 
estate. 

Mr. Dilworth tells a humorous story of an ex- 
perience he had shortly after he went to work for 
the Adams Machine Company. His employer asked 
him to go to a nearby store to telephone a business 
message. Now, he had never approached a tele- 
phone and hadn’t the slightest idea how to use one, 
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but, rather than admit it to his chief, he went to 
the appointed store and paid a man a quarter to 
do his telephoning for him. 

When he received his bequest from his father’s 
estate, Mr. Dilworth decided to go into business 
for himself, so he set out for what was then In- 
dian Territory to “make his fortune.” He entered 
the general merchandise business in Durant, but in 
the course of three years he went completely broke, 
due mainly to two crop failures in the district, so 
with $25 borrowed money he treked back to Mem- 
phis. Incidentally, it might be mentioned that 
Mr. Dilworth played the fiddle at country dances 
during his youth. 


ACK in Memphis, December, 1903, Dilworth se- 
cured a job as bill clerk with E. C. Atkins and 
Company, Incorporated, and it was while with this 
well known company that he became thoroughly 
grounded in the intricacies of the mill supply busi- 
ness. For 17 years he served this company, first 
as bill clerk, and then successively as auditor, 
cashier, credit manager, sales manager and general 
manager. Mr. Dilworth had a fine record of ac- 
complishment while with the Atkins company. 
It will be noted that Mr. Dilworth was advanced 
from credit manager to sales manager by the At- 
kins Company and this may (Continued on page 106) 
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A Regular 
Monthly 


Feature 





ROLL ROOFING 


This roll roofing is the result of many 
years’ experience in the manufacture of 
high quality, long wearing roll roofings. 
Surfaces are dusted with fine talc to 
protect the roofing while it is in the 
roll. This roofing comes in light, me- 
dium and heavy weights. For ordinary 
purposes the medium weight is gener- 
ally used. Heavy roofing is best adapted 
to large roofs exposed to unusual 
weather conditions. If painted every 
three or four years, the life of this roof- 
ing will be prolonged materially. 


ROOF CEMENT 


Here is a roof cement which 
will stop leaks instantly on 
every style of roof, in gutters, 
around chimney flues, sky- 
lights, walls and cornices. It 
is soft and pliable and will 
adhere to any kind of surface 
in any weather. 
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ROOFING — Sel/ Him 
Something NORE 


SHEARS 
For cutting roofing paper this tool will 
give excellent service. The cutting edge 
will stay sharp for a long time and the 
handles are so shaped that they will not 
tire the hand of the worker. 












wy 






HATCHETS AND HAMMERS 
These hatchets and hammers are made of 
the highest grade steel and the handles 
are of selected hickory. These tools are 
perfectly balanced and therefore will not 
tire the user quickly. 


ROOFING NAILS 
These nails are designed especially 
for use in laying prepared roofing 
material. They have extra large 
heads and thin shanks. The heads 
are reinforced on the shanks so that 
the nails will not easily pull out or 
break off. 
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Sell Him Something More 








PUTTY KNIVES 


Customers using roof cement will find it 
advisable to have a few putty knives on 
hand. They are useful in applying the 
compound to surfaces. The blade of this 
knife is made of forged polished crucible 
steel and willl render excellent service. 





ROOF BRUSHES 


This roof brush is very serviceable. It is made 
of grey tampico fiber, has round ferrules, and 
I comes with either a plain or shellacked block. 


A REAL ORDER 
The salesman who carries out 
the “Sell Him Something More” 
idea is the fellow who sells his 
customers all their requirements 
in his line, not just part of them. 
Make it your goal to sell your 
customers something more. Don’t 
be satisfied with part of an order. 
Get it all. 
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HESE Penberthy Products are used 
throughout industry and are consist- 
ently recommended by operating men 
who have long been familiar with the 
Penberthy record for dependable service. 


Penberthy Products are sold exclusively 
through the jobbing trade and assure the 
supply house that stocks them a steady and 
profitable flow of business. 
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PENBERTHY INJECTOR COMPANY 


ESTABLISHED 


CANADIAN PLANT 
IN 1886 D E T R O i T WINDSOR, ONT. 
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A Suggested Platform 


N THE contents page of this issue, 
Mitt Supputes has published a five- 
point platform, which, if lived up to 

even partially, we believe should go a long 
ways toward making industrial distribution 
a better industry in which to work. 

The responsibility for making this sug- 
gested platform a constructive factor in the 
industry rests with both distributor and 
manfuacturer. 

What do you think of the platform? Is 
it complete in your opinion? We shall be 
glad to have your reactions. 
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The Manufacturers Are Carrying On 


OLLOWING UP the questionnaire 
which it sent out to 1100 distributors 
of industrial supplies and _ kindred 

lines, the answers to which proved conclu- 
sively that distributors throughout the coun- 
try are faced with common problems, the 
American Supply and Machinery Manufac- 
turers’ Association has asked distributors 
these questions: 

“1. Do you believe distribution through 
the industrial supply distributor is necessary 
and economical? If your customer asks this 
question can you prove it?” 

“2. Would you be willing to pool infor- 
mation with that of all other industrial dis- 
tributors to prove the economic importance 
of distributors to consumers?” 

3. Do you believe it would be worth- 
while for distributors or manufacturers to 
gather information and use it in an educa- 
tional campaign to your sales force, your cus- 
tomers, your prospects, and your sources of 
supply to prove the economic necessity of 
industrial distributors?” 

You have probably already sent the Amer- 
ican Association your answers to these ques- 
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tions. If you have not, however, you ought 
to do so at once. 


When the replies to these questions have 
been tabulated, they will be pooled with the 
information gathered in the first question- 
naire and then, based on the returns, a sug- 
gested plan of action, designed to bring about 
a more satisfactory situation in the industrial 
distributing field, will be outlined. This sug- 
gested plan, of course, will be thoroughly 
discussed at the coming Memphis conven- 
tion and a definite decision as to how to pro- 
ceed further probably arrived at. 

The American Association is to be con 
gratulated on the splendid effort it is put- 
ting forth in the interest of industrial distri- 
bution. It has already established the facts 
concerning specific problems facing indus- 
trial distributors—direct-selling competition, 
competition from competing sources of dis- 
tribution, and price-cutting competition— 
and now is endeavoring to find out from dis- 
tributors whether or not they are willing to 
pool their experiences and use the resulting 
information in a campaign to educate their 
own salesmen, industrial consumers, and 
manufacturers on the economic necessity of 
the industrial distributor. 

The next step, of course, will be to collect 
the information, and finally, a plan to dis- 
seminate this information must be worked 
out and set into action. 

This job which has been started by the 
American Association, if carried through to 
its logical conclusion, will do a great deal 
toward improving conditions in the field of 
industrial distribution. The ball has been 
started rolling. Let’s keep pushing it along. 


How Shall Distributors Advertise? 


ISTRIBUTORS have often been ac- 
D cused of doing too little advertising. 

Much of this criticism, undoubtedly 
is justified, too, for distributors probably 
haven't taken hold of advertising and sales 
promotional methods in the same manner as 
have manufacturers. 

But, of course, it must be remembered that 
many of the opportunities for advertising 
which are available to manufacturers would 
not be practical from the distributor's stand- 
point. For example, magazine advertising is 
impractical insofar as the individual distribu- 
tor is concerned. There is altogether too 


OVAUEOULOGAUEOUODAUOEEUL ENUM EUNU TAHT 








MM UTC 


MILL SUPPLIE 





n 


S 


itll 


HUUUURUOEELQUUGOEOUAEEUEEUUUEOLLUNH 








much waste circulation. Local newspaper 
advertising, however, is used with some suc- 
cess by a large number of distributors. 

Many distributors get out a catalog and 
this, of course, in addition to being a refer- 
ence book, has some advertising value. Yet, 
obviously, no distributor can do a real adver- 
tising and promotional job through its cata- 
log alone. Other efforts are necessary. 

Some distributors, as for example, The 
Queen City Supply Company, Cincinnati, 
and the Smith-Courtney Company, Rich- 
mond, Virginia, have turned to the radio, 
broadcasting regularly from local stations, in 
an effort to keep their names before their 
customers. Still others use direct mail, and 
this seems most practical from the individual 
distributor's standpoint. Every distributor 
should have a well-planned direct-mail cam- 
paign to its customers—a campaign which 
will not only keeo the distributor's ame 
before its customers but also will bring them 
the facts concerning the place of the dis- 
tributor in the industrial picture. 

Such a campaign is being carried out by 
the McLeod Companies, which include the 
Odell Mill Supply Company, Queensboro, 
North Carolina; Spartanburg Mill Supply 
Company, Spartanburg, South Carolina; 
Greenville Textile Supply Company, Green- 
ville, South Carolina, and the Atlanta Tex- 
tile Supply Company, Atlanta, Georgia. 

Each month an attractive bulletin from the 
McLeod Companies containing facts about 
the services the companies are prepared to 
render and the lines handled goes out to in- 
dustrial consumers. This advertising cam- 
paign is one of the most interesting and con- 
structive ever brought to the attention of 
Mitt Suppuies. More distributors should 
be doing the same kind of a job. 

Read about the campaign in next month’s 
issue of Mitt Suppuies. You will find many 
helpful ideas. 
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On Suggested Resale Prices 


N A RECENT LETTER TO Mit Sup- 
Lies, Russell F. Peete, of Reed and 
Duecker, Incorporated, Memphis, : sug- 

gests that distributors cooperate more closely 
with those manufacturers who are making an 
honest effort to stabilize the markets on their 
products by suggesting resale prices which 
are equitable to all concerned. 
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Mr. Peete says: “The manufacturer has 
taken the first step when he suggests a fair 
resale price. From then on it is largely up to 
the distributor.” 

There is much truth in Mr. Peete’s state- 
ment. Manufacturers can suggest prices, but 
they are not permitted by law to enforce 
them. The distributor must do his part by 
sticking to prices when those prices are fair. 
If he insists on cutting prices, he is not only 
eliminating his own profits but is also making 
it hard for the other fellow. 

Price-cutting does not pay. If persisted in 
long enough, it will bring destruction. You 
can help minimize price-cutting by standing 
up for manufacturers’ suggested resale prices 
yourself and making an effort to get fellow 
distributors to do likewise. 


The Memphis Convention 
AY YOUR PLANS NOW to attend the 


triple convention of the Southern, 

American, and National Associations in 
Memphis, April 3, 4, and 5. It gives prom- 
ise of being the most interesting and con- 
structive meeting ever held. 

The opening session will be devoted to a 
presentation and discussion of merchandising 
and: educational plans, while the entire sec- 
ond day will be spent in joint sessions, at 
which time 17 different mill supply lines will 
be discussed, both from the manufacturer's 
and distributor's viewpoints. 

These sessions alone should be well worth 
the time and expense’ of going -to Memphis. 


Booster Clubs 
A EMBERS of the American Asso- 


ciation have recently received a 

questionnaire asking if they would 
favor the organization of booster clubs in 
cities where there are a sufficient number 
of manufacturers’ salesmen located to make 
it worthwhile. 

The clubs would be made up of manufac: 
turers’ salesmen located in a specific trade 
center and their purpose would be to pro- 
mote close acquaintance, confidence, and 
cooperation, which obviously would lead to 
an interchange of information and ideas. 

Clubs of this kind, properly organized, 
could do much to boost the mill supply in- 
dustry. It will be interesting to watch the 
progress of the booster-club plan. 
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Does the Distributor Know 
How to Advertise? 


HERE is nothing funda- 
mentally wrong with the 
mill-supply business. The 


distributor occupies a very impor- 
tant place in the scheme of distri- 
bution. However, I say, without 
fear of contradiction that the aver- 
age mill-supply distributor does not 
understand merchandising and does 
not know how to advertise. 

Of course, this same thing can 
be said in regard to many lines of 
business, especially those in the in- 
dustrial field. Industrial advertis- 
ing is still in its baby clothes and, 
figuratively speaking, is just learn- 
ing how to walk. The distributor 
who does a good job of advertising 
stands out in the mill-supply field 
like a sore thumb. Many distribu- 
tors do advertise, but to those who 
have read this far and are already 
getting hot underneath the collar, 
I want to ask two questions: 
“Does your firm employ an adver- 
tising manager?” and “Do you 
know of any distributor that does 
employ an advertising manager?” 

Is any of the advertising which 
is bought and paid for locally by 
mill-supply distributors written by 
advertising-copy writers or placed 
through an advertising agency? 
Of course, some of it is, but gen- 
erally speaking, there are no adver- 
tising managers or advertising 
writers in the mill-supply distribut- 
ing houses of the United States 
and Canada. However, most of the 


By Ernest H. SMITH 


Each month in this department, Ernest H. 
Smith, founder and former editor of the ‘Mill 


Supply Salesman,’ will discuss various phases 


of the mill supply business. 


The editors have 


arranged this feature in the hope that distributors 
will enter wholeheartedly into the discussions. 
Let’s make this page a place where those interested 
in better industrial distribution may swap ideas 


really successful distributors are 
good advertisers and the fact that 
some distributors have grown in 
spite of injudicious advertising is 
only additional proof that the mill- 
supply distributor is necessary in 
the scheme of distribution. 
Direct-mail advertising is my 
idea of the best medium for the 
distributor to use. Newspaper ad- 
vertising is rather far-fetched, as 
the only people the distributor 
wants to reach are those who buy 
and use mill supplies. The best 
way to reach them, of course, is 
by a personal call. A good sales- 
man, however, will bring in more 
orders if his efforts are supple- 
mented by direct-mail advertising. 


HOUSANDS of dollars’ worth 
of direct-mail literature can be 
and is secured from the manufactur- 
ers of mill supplies every year. This 
is usually good advertising matter 
that has been prepared by paid ad- 


vertising managers, who know how 
to write copy that helps sell goods. 
Isn’t it a shame to let a great part 
of this advertising matter die a 
dusty death in the storeroom of the 
mill-supply house? Why not mail 
such promotional data systemati- 
cally to a list of customers and 
prospects? 

The mill-supply distributor can 
have his territory  circularized 
without cost many times during 
the year by simply furnishing the 
manufacturer with a good mailing 
list of consumers that are pros- 
pects for his products. You say 
you already do this, but do you do 
it with any system? Have you ever 
written the manufacturers, whose 
lines you handle, offering to furn- 
ish them with a mailing list of 
prospective customers? Isn’t it 
the manufacturer who writes and 
begs you for a mailing list, and 
isn’t it a fact that it is sometimes 
months before you can begin to 
comply (Continued on page 110) 
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‘4 YEARS’ SERVICE 
EXPOSED TO ACID FUMES’ 


writes Southern States Phosphate and Tertilizer Company 
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If you are looking for a belt 
for an unusually severe drive 
—or longer service on an 
ordinary drive—let us recom- 
mend the Thermoid Belt you 


very truly FN _ need. 
CF bb : | Send this coupon for our 1930 
| 





Catalog. 
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7“ THERMOID 
7 RUBBER CO.. 
Trenton, N. J. 





Please send me your 


1930 Catalog 
of Mechanical Rubber Goods. 


Name 
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THERMOID RUBBER COMPANY Pa 
Factories and Main Offices . . TRENTON, N. J. , 
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Do You Change Jobs 
‘Too Often?’ 


“While there are plenty of instances 
where men have made their ever- 
lasting fortunes by making a fresh 
start, more often the battle 1s won 

by just sitting tight’’ 








Says Bruce Barton 


RODE downtown in a taxicab, and looked at 
the picture of the driver on the license card 
which is issued by the police. 

Where had I 


Suddenly I 


seen a face like that? 
knew. An acquaintance of mine 
looks enough like that taxi driver to be his twin. 
If the truth be blurted out, I doubt if 
there is a very wide difference in intelligence be- 
tween that taxi driver and my 
Neither has much education. 


whole 


acquaintance. 
Neither is well read. 
Neither can be accused of profound thought. 

How is it, then, that one is on the front seat of 
a cab and the other the back 
limousine? 


rides in seat of a 


Luck? Undoubtedly there is a lot of luck in 
every successful career. But I think my acquaint- 
ance has at least one quality which the taxi driver 
lacks. He stuck to his game through some pretty 
lean, tough years when there was every reason to 
be discouraged and quit. 

The dividing 
just a hair-line 


line between success and failure is 
in thousands of cases. One single 
decision may make all the difference. 

A young man has just been promoted into the 
vice presidency of a corporation, and given a stock 
participation that will make him 
millionaire. 

He told me that he started in a 
of the company as an accountant. 


many times a 


branch office 
Before long he 





Harris & Ewing 


had made himself master of one certain phase of 
the company’s affairs. 

He looked around him and above him, and was 
discouraged. Everywhere his way seemed to be 
blocked by men who had been there longer, but 
were young enough so that they would be active 
for many years. 

One night he definitely decided to look for some- 
thing else. The next day an officer of the company 
visited his branch, and a violent discussion ensued. 
The officer upheld one side of the question, my 
young friend the other. And my 
knew his facts; he was right. 


young friend 

The argument ended by the officer asking him 
to come down to New ‘York 
He has been there ever since. 


“for a few weeks.” 

If he had resigned the preceding evening, my 
young friend would have missed his one great 
chance. 


ANGING over the door of the laboratory ofa 

great automobile company is this sentence: “No 
one ever would have crossed the ocean if he could 
have got off in the storm.” 


I am not writing this piece to try to make any 
man contented with a poor job. There are plenty 
of instances where men have made their everlasting 
fortunes by making a fresh start. 


But more often, I think, the battle is won just 
by sitting tight. 


© McClure Newspaper Syndicate 
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THE GOOD MECHANIC'S CHOICE 


WHEEL 
SPEEDS 


Four distinct spindle speeds 
from 2,000 to 3,000 R. P. M. 
give just the right burnishing or 
buffing speed for practically any 
job. That's what this one machine 
makes possible. And change 
from one speed to another is 
made in only a few seconds— 


me od ede, U.S.Multispeed Buffer 
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and Polisher 
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THe Gibbs V-Disc transmission of GRAPHITIZED 
MIcARtaA gives high efficiency in power transmis- 
sion at all speeds. The complete absence of slip 
or backlash, the convenience of the drive, the sim- 
plicity and negligible cost of replacement, and its 
ability to withstand hard usage, make this transmis- 
sion most successful. 

The whole machine is typical of the famous U. S. 
quality. Powerful motor. Heavy 1-piece chrome 
manganese steel spindle. Four heavy duty SKF 
Ball Bearings, etc. Furnished for 220, 440, 550 
volts, 2 or 3-phase, 25, 50 and 60-cycle alter- 
nating current. Write for full details today. 


The United @tates Electrical Tool Co. 


CINCINNATI, OHIO, U.S.A. 


Export Sales Representatives — WESTINGHOUSE ELECTRIC INTERNATIONAL CO. —150 Broadway, New York City 
Canadian Division —- MAPLE LEAF ELECTRIC TOOLS, Ltd.— Toronto 
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Have You Heard ‘That -- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








Distributors’ Report on 
Business Conditions 

ISTRIBUTORS’ reports on 
D business during the first 

weeks of 1930 are, if any- 
thing, more cheerful than usual. The 
Alamo Iron Works, San Antonio, 
Texas, writes that it has just com- 
pleted a most satisfactory year, and 
that its total sales were about 5% 
more than they were in 1928 which 
was its largest year. The Lewis Sup- 
ply Company, Helena, Arkansas, 
says, “Conditions have been very 





good up to December 1, and we are 
looking forward to the coming year 
with an optimistic view.” The 
Lombard Iron Works and Supply 
Company, Augusta, Georgia, states, 
“Stock market activities have not 
affected our locality to any extent.” 

The William T. Johnston Com- 
pany, Cincinnati, reports, “The 
new year has opened up fine.” 
Conditions in New England are re- 
layed encouragingly through the 
Davis Hardware Company, Gard- 


ner, Massachusetts, who says, 





Equipment Association Honors Puchta and Blaisdell 
Lawrence G. Puchta, vice-president of The Queen City Supply Company, Cin- 
cinnati, and A. C. Blaisdell, secretary and sales manager of the company, were 
elected officers of the Associated Equipment Distributors at the annual meet- 
ing of the association held at Atlantic City in January, in connection with the 


annual Road Builders’ Convention. 


Mr. Blaisdell, who is a former president of the organization, was elected sec- 
retary for the third consecutive year; and through a movement fostered by 
this association, Mr. Puchta was appointed to arrange a Trade Practice con- 
ference with the Federal Trade Commission for the entire distributing industry. 

The two men, with Mr. Puchta on the right, are shown at the Marlborough 
Blenheim Hotel. The smiling gentlemen in the background is Edward Bacon 
of San Francisco, who distributes equipment in that city and in Los Angeles, 
Berkeley, and Honolulu. He is a very important factor in the distributing busi- 

ness along the western coast. 


“Business is up to normal and for 
the first 10 days of the year is 
better than 1929; factories are run- 
ning better than a year ago; and 
bank commercial deposits are up 
about 10%.” The Lewis E. Tracy 
Company, Boston, also finds “busi- 
ness for the first 10 days of the 
new year equal to or better than 
in the same period of 1929,” and 
the McLaughlin Mill Supply Com- 
pany, Hammond, Indiana, says 
that their industrial business showed 


an increase of 20% in 1929. 


Other organizations reporting 
favorably on present business and 
future prospects are: The Frick- 
Reid Supply Corporation, Pitts- 
burgh; the Peden Company, Hous- 
ton, Texas; the Pidgeon-Thomas 
Iron Company, Memphis, Ten- 
nessee ; the Eaton-Chase Company, 
Norwich, Connecticut; Farwell, 
Ozmun, Kirk and Company, St. 
Paul; the Arkansas Mill Supply 
Company, Pine Bluff, Arkansas, 
and the Thomason-Diggs Com- 
pany, Sacramento, California. 


A. U. Smith sends a fighting 
statement from The Murray Com- 
pany, Dallas, Texas. He says, 
“Business is not good, but we are 
putting on the necessary salesmen 
to make it good.” Fulton, Mehring 
and Hauser Company, York, Penn- 
sylvania, also advocates a practical, 
aggressive policy: “We are rolling 
up our sleeves and will work like 
beavers to get our full share of the 
1930 business. 1929 showed about 
6% increase in volume over 1928 
and we can see no reason why 1930 
shouldn’t be even better.” 

* * * 
Richard Irwin James Is Dead 

Richard Irwin James, vice-presi- 
dent, Belknap Hardware Com- 
pany, Louisville, Kentucky, died 
on December 18, following an op- 
eration. He was 66 years old. 


Mr. James was a native of Louis- 
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NATIONAL 
COPPER-JTEEL 


PIPE eee 


in the 
beautiful Lexington 





HOTEL LEXINGTON 
New York City 


Architect: Schultze & Weaver, New York City 
Consulting Engineer: Clyde R. Place, New York City 
General Contractor: Turner Construction Company, New York City 
Heating Contractor: Baker, Smith & Co., New York City 
Plumbing Contractor: Geo. E. Gibson, Co., New York City 


aetna 


EW York’s newest hotel . . . an exemplifica- 

tion of modern hotel creation . . . beautiful 
without .. . beautiful within. Situated in the 
Grand Central Zone of America’s greatest city, 
the Lexington boasts of impressive companion- 
ship . . . many of New York’s finest buildings are 
its neighbors. In this zone are the Chrysler Build- 
ing, Chanin Building, Graybar Building, Postum 
Building, New York Central Building, Park Lane 
Hotel, Roosevelt Hotel, The Barclay, and the 
Ambassador . . . all mighty in their fame . . . all 


3 4 Lt tal ot al \ £0 
cae Se SN al IR, Seat I ARN , : : : 
‘eS % eee ‘ * 
5 4 <> 4 ‘ 3 4 
Rate . m oo 
= ne ne ae pe ; a? 
ug Fs Me = - ts ‘ 
iti $ rap gegeg ei “i 
me - s - 
x 
a: *, 
ra 


Ree ks ce BE: 


contain National Pipe. 

Thus, the architects, contractors and engineers, 
valuing highly the responsibility of planning such 
a structure, specified and used tried and proven 
equipment. . . equipment that befitted the build- 
ing . . . its neighbors. National was used for the 
major pipe tonnage, including National Copper- 








Steel Pipe (especially resistant to atmospheric 
corrosion) in the soil, waste, vent lines and rain 
leaders. National Copper-Steel Pipe was also used 
in part of the drainage lines of the Chrysler 
Building, mentioned above. 


Send for Bulletin No. 11, describing 











NATIONAL COPPER-STEEL PIPE 
The Original Copper-Steel Pipe 


mes NATIONAL TUBE COMPANY 
ut sitll Frick Building, Pittshurgh, Pa. 
Gin : SUBSIDIARY OF UNITED STATES STEEL CORPORATION 


PRINCIPAL SUBSIDIARY MANUFACTURING COMPANIES: 















y 
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AMERICAN BripGe COMPANY CARNEGIE STEEL COMPANY ILLINOIS STEEL COMPANY THE Lorain STEEL COMPANY 
AMERICAN SHEET AND TIN PLATE COMPANY CYCLONE FENCE COMPANY MINNESOTA STEEL COMPANY TENNESSEE COAL, IRON & R. R. COMPANY 
AMERICAN STEEL AND WiRE COMPANY FEDERAL SHIPBUILDING AND Dry Dock Company NATIONAL TUBE COMPANY UNIVERSAL PORTLAND CEMENT COMPANY 


Pacific Coast Distributors—United States Steel Products Company, San Francisco, Los Angeles, Portland, Seattle, Honolulu. Export Distributors—United States Steel Products Company, New York City 
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HAGERTY BROTHERS CO. 





Hagerty Brothers Company, Peoria, Illinois, recently built this new warehouse. The company distributes power transmis- 


sion, factory, and elevator supplies. 





ville; until 1884 he worked for the 
Louisville and Nashville Railroad. 
Then he started in as office boy 
with the Belknap company, later 
becoming assistant to the presi- 
dent. In 1910 he was elected sec- 
retary of the company, and 6 years 
later he was made vice-president. 

He is survived by a sister, a 
brother and two children, a son 
and a daughter. 


* * * 


Valley Forge Steel and Tool 
in New Chicago Office 
The Valley Forge Steel and Tool 
Company is now located in its new 
quarters at 100 South Jefferson 
Street, Chicago. According to R. J. 
Cogswell, vice-president and sales 
manager, a city sales department 
on the first floor with warehouse 
space, and a large office on the 
fourth floor provide opportunity 
for better service to the company’s 
customers. An added advantage of 
the increased capacity is that it is 
now possible for the company to 
carry more stocks on hand 
manufacturers represented. 


for 


O’Brien Equipment Company 
Takes on Mason Line 

The Mason Regulator Company, 
Boston, announces the appointment 
of the O’Brien Equipment Company, 
2726 Locust Boulevard, St. Louis, as 
exclusive distributor in the Missouri 
territory. The O’Brien company 
will carry a complete stock of the 
Mason pressure regulators, damper 
regulators, balanced valves and re- 
ducing valves. 


Salesmen of Wayne Belting 
Company and SKF Meet 
Members of the sales organiza- 

tion of the Wayne Belting and 

Supply Company, Fort Wayne, In- 

diana, and district salesmen of the 

SKF Ball Bearing Company held 

their annual joint dinner-meeting 

recently. This is a yearly event as 
the Wayne Belting Company dis- 
tributes SKF products in the Fort 

Wayne territory. 

Wert D. Whipple, president of 
the Wayne Belting and Supply 
Company, presided. Following the 
regular program he announced the 
appointment of Herman Krouse to 
the position of assistant sales man- 


ager. Mr. Krouse has had charge 
of local sales for the past two years 
and will continue to supervise this 
work, besides assisting Kenneth 
Boan, sales manager, in the sur- 
rounding territory. 


New Distributors’ Catalogs 

Several complete distributors’ 
catalogs were turned out by R. R. 
Donnelley and Sons Company, Chi- 


cago, during the last weeks of 
1929. 

W. L. Smith, Newburgh, New 
York, a company established in 
1902, issued catalog “A” contain- 


ing 332 pages showing mill and 





These five representatives of the personnel of The Factory Supply Company, 
Chicago, are: A. E. Geuder, salesman; M. W. Mintz, president and general 


manager; F. Arnham, sales manager and vice-president; 


O. Jensen, buyer, and 


W. A. McKinny, salesman. 
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Hack Saw Users Call 
for the Red End Blade 


“RED STREAK”—the hack saw blade of such 
high quality and distinctive trade mark is the 
best sales opportunity of the year. 

Since the new SIMONDS RED END HACK 
SAW has been on the market, the trend of hack 
saw buying and using has unmistakably turned 
with a rush toward this better tool. Dealers in 


all sections are enthusiastically selling this new 
hack saw— 


\ 


‘ 







SIMONDS 


The Blade 
With The 







\ 


\ 


Look into the hack saw field from the standpoint 
of the dealer. Get all the details as they pertain 
to your sales opportunity and apply them to this 
new SIMONDS RED STREAK BLADE—the 
hack saw that is better, distinctively marked, and 
easily recognized. 
Carry them and you sell them. 

SIMONDS SAW AND STEEL COMPANY 


“The Saw Makers” 
ESTABLISHED 1832— FITCHBURG, MASS. 


Chicago, IIl. Lockport, N. Y. Portland, Ore. : Montreal, Que. 
Boston, Mass. Memphis, Tenn. San Francisco, Calif. Toronto, Ont. 
Detroit, Mich. Atlanta, Ga. Los Angeles, Calif. Vancouver, B. C. 
New York City London, England Seattle, Wash. St. John, N. B. 


New Orleans, La. 
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R. B. Dunning & Company, 54 Broad Street, Bangor, Maine, has issued a new 


catalog of its plumbing and heating supplies. 


in 1835 and was incorporated in 1897. 
but one store. 
large warehouses. 


contractor supplies, tools and heavy 
hardware. Catalog number 30 of 
,» the Tranter Manufacturing Com- 
pany, Pitsburgh, contains informa- 
tion about the company’s power 
and transmission equipment and 
woodworking supplies, and pumps, 
machinery and supplies. In the 
160-page catalog of the Industrial 
Supply Company, Cleveland, no at- 
tempt was made to show every- 
thing handled by the company, but 
illustrations were included of the 
best items selected from the com- 
pany’s line of mill, factory, and 
railroad supplies, plating and pol- 
ishing supplies and equipment, ma- 
chinery, pipe, valves and fittings. 
Catalog number 371 issued by 
The Lorenz Company, Klamath 
Falls, Oregon, carries the slogan: 
“Try Lorenz Company first.” An- 
other western company, the Gen- 
eral Rubber and Supply Company, 
Portland, Oregon, has brought out 
a %2-page booklet 
showing belting, packing and hose, 
and mechanical rubber goods. 

Several New England companies 
issued extensive catalogs. The 
catalog of The Page, Steele and 
Flagg Company, New Haven, Con- 
necticut, contains 258 pages and 
gives, besides information on its 
line, several pictures of the com- 
pany’s buildings and a list of its 
principal agencies. The Carman- 
Thompson Company, Lewiston, 


pocket-size 


This company was established 


At the time of incorporation it occupied 
The company now occupies the entire bleck and has several 
The organization is made up of fifty persons. 


Maine, has issued an unusually ef- 
fective book printed on India tint 
paper with several colored pages 
and illustrations. It contains 392 
pages showing tools, factory sup- 
plies, contractors’ equipment, 
structural material and 
showing of plumbing and heating 


also a 


supplies. A 416-page catalog “H” 
has been issued by W. L. Blake 
and Company, Portland, Maine. 


The book contains information and 
illustrations concerning their line 


of railroad, steamship and mill 








supplies besides data on its line 
of plumbing and steam material. 
Besides these catalogs several 
houses which are primarily plumb- 
ing supply distributors, but who do 
a considerable industrial business 
have taken part of their general 
catalogs and had them bound up 
separately. These organizations 
are The Davies. Supply Company, 
Chicago; F. R. Dengel Company, 
Milwaukee; and the Central Sup- 
ply Co., Minneapolis and St. Paul. 


*K 


W. E. Bittenbender Dies 

William E. Bittenbender, presi- 
dent of The Bittenbender Com- 
pany, Scranton, died at 3 o’clock 
on the morning of December 31, at 
his home in Scranton. He had 
been in poor health for several 
years. 

The funeral was on January 2; 
pall bearers were men who had 
been employees of the Bittenben- 
der company for periods ranging 
from 26 to 35 years, and men who 
had been in the service of the com- 
pany for from 15 to 22 years were 
flower bearers. 

Mr. Bittenbender was a native 
of Scranton, born June 20, 1872. 
He became associated with his 
father in The Bittenbender Com- 
pany when he was quite a young 
man. In 1897 he was made book- 
keeper of the firm and continued 
in that capacity until 1900, when 
he was elected executive head, 
holding that position until the time 
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This attractive window display of Black and Decker tools was featured by the 
Edward Joy Company, Syracuse, New York. 
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For the economical transveying of materials from one department 
to another—the Yale Motor Driven Trolley is a valuable asset. Yale 


high quality throughout assures continuous and dependable service. 


The Yale & Towne Mfg. Co., Stamford, Conn., U. S. A. 


Canadian Branch at St. Catharines, Ontario 





YALE 


Hoisting *« Conveying Systems 
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of his death. The business will now 
be continued under the direction of 
W. A. Kemmerer, who for a num- 
ber of years has been vice-presi- 
dent and general manager. 

Mr. Bittenbender was a director 
of the Scranton Pump Company, 
active in religious, civic and lodge 
affairs, and a member of several 
business organizations; one of 
these was The National Supply 
and Machinery Distributors’ Asso- 
ciation. 

He is survived by his wife, his 
son, W. Robert Bittenbender, and 
a sister, Mrs. Minnie Gates. 


Interstate Appointed Allis- 
Chalmers Distributors 
Interstate Machinery and Supply 
Company, Omaha, Nebraska, has 
just been appointed exclusive dis- 
tributors in Nebraska for,the Allis- 
Chalmers Manufacturing Company, 
makers of the Monarch caterpillar 
tractor. Four special men are being 
taken on to handle this new line. 
* * x 


Pidgeon-Thomas Company 
Moves to New Offices 
About February 1, general offices 
of the Pidgeon-Thomas Iron Com- 
pany, Memphis, were moved from 
94-96 North Second Street where 
they have been located for 40 years, 





Officers of the Ellfeldt Hardware and Machinists Supply Company, Kansas City, 

Missouri. Left to right are: A. F. Ellfeldt, president; Howard J. Ellfeldt, as- 

sistant secretary; Ralph J. Ellfeldt, secretary, and Fred A. Ellfeldt, treasurer 
and general manager. 





into new quarters on lowa Ave- 
nue and South Main Street. 

The new quarters have 250,000 
square feet of floor space making. it 
possible to have all departments un- 
der one roof. The offices cost about 
$25,000.00. Customers will be par- 
ticularly benefited by the ample park- 
ing space at the new location. 
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Builders of the Empire! 
Frank Durham, William B. Ryan, and E. 
and Supply Corporation, Norfolk, Virginia. 
after the sales and E. C. Wetzel sees that the orders are executed promptly. 


Reading from left to right‘they are: 





Pat Murphy, 
C. Wetzel of the Empire Machinery 


The first 3 of this group look 


Lewis Supply Enlarges Lines 
and Personnel 

The Lewis Supply Company, Hel- 
ena, Arkansas, has recently added to 
its line, the products of the B. F. 
Avery Company, Louisville, Ken- 
tucky, the Alemite products for both 
industrial plants and automobile 
service, and many other items in the 
hardware and building material line. 

Charles Jones, formerly with 
Thornhill Wagon Company, Lynch- 
burg, Virginia, has joined the com- 
pany’s sales force, to have charge of 
the sales for the implement and 
wagon department. 

.» 2 


New Momsen-Dunnegan- 
Ryan Building 

The dedication and occupancy of 
a new warehouse and general head- 
quarters marks the latest step in the 
progress of the Momsen-Dunnegan- 
Ryan Company, El Paso, Texas. 
The new building gives added 
strength to this organization which 
now employs over 100 people and 
maintains 22 salesmen calling on the 
trade in western Texas, New Mexi- 
co, Arizona, and the Republic of 
Mexico. 

The new warehouse, covering a 
ground area of 265 by 120 feet, oc- 
cupies a block of frontage on Over- 
land Street in a growing business 
section of El Paso. The building is 
of modern reinforced concrete con- 
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‘superiority 
lead Hook 


—drop forged, heat treat- 
ed and proof tested. 


—swivels on Timken — 


thrust bearing, which ” 
permits easy swiveling j 
of load. 

—hook never o 
cept un 


CHAIN HOISTS—TROLLEYS--TRAVELING 
CRANES—JIB CRANES—LOW HEAD 
OO) Via i @) Bm > Ae (©) NEA’ 11 I (Ol) 4 
HOISTS—HAND WINCHES, Etc. 
You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY | 
BRIDGEPORT, CONNECTICUT. 
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The Michigan Supply Company, Lansing, Michigan, recently moved to this 
fine new building in Park Place. The old location was at 124 East Ottawa. 
Note the modern loading platform and parking space. 


struction, and is designed to carry Goss Company Opens Cleve- 


two additional stories. Fire protec- 
tion is assured by automatic sprinkler 
systems throughout the building; 
automatic fire doors are on all open- 
ings between floors. 

To facilitate rapid and economical 
handling of merchandise, the equip- 
ment includes two electric freight 
elevators of 6,000 pounds capacity 
each, an electric dumb-waiter, and 
three spiral chutes with gravity con- 
veyors connecting the upper floors 
with the packing and shipping room 
located on the first floor. 


Wayne Belting and Supply 
Holds Get-Together Dinner 

The sales force and other mem- 
bers of the Wayne Belting and 
Supply Company, Fort Wayne, 
were entertained by the company 
at a dinner on January 2, at the 
Indiana Hotel. 

After having a big turkey dinner 
the members of the selling force 
put on several stunts, and W. D. 
Whipple, general manager of the 
company, gave a talk on the out- 
look for 1930. 


K * * 
Johnston Company Appoints 
New Purchasing Agent 
The William T. Johnston Com- 
pany, Cincinnati, has announced the 


appointment of Maurice Halpin as 
purchasing agent. 


land House 

A new mill supply house, the 
Goss Industrial Equipment Com- 
pany, has been opened at 1451 
West Ninth Street, Cleveland. The 
company specializes in pipe, valves 
and fittings. 

J. F. Goss, formerly secretary of 
the Industrial Supply Company, 
Cleveland, is president and general 
manager of the Goss organization. 


R. B. Wing and J. T. Wing 
Issue Circulars 


The R. B. Wing and Son Corpora- 
tion, Albany, New York, has discov- 
ered an odd coincidence in connec- 
tion with the circular issued by the 
company in October, 1929. Through 
an item run in the October issue of 
Mitt Suppwies they learned that J. 
T. Wing and Company, Detroit, also 
issued a circular in October on their 
line of merchandise. The two com- 
panies are in the same kind of 
business although there is no other 


connection. 
* * * 


Secretary of Labor at Fruit- 
Ohl Anniversary Dinner 


James J. Davis, Secretary of 
Labor, was the guest of honor at the 
celebration of the fiftieth anniver- 
sary of the Fruit-Ohl Company, 
Sharon, Pennsylvania, held on De- 
cember 28. Fifty members of the 
company and guests attended the 
dinner. At the speakers’ table with 
Secretary Davis were: Mayor Frank 
Gilbert of Sharon; C. H. Person, 
president of the M. and M. Bank; 
F. C. Roberts, and Pliny Smith, all 
former employees of the company; 
and Ralph R. Down, secretary-treas- 
urer and general manager of the 
company. President Fred T. Fruit, 
son of James S. Fruit, the founder 
of the firm, was toastmaster. 

In his address, Secretary Davis re- 
lated some of his experiences as a 











Part of the inside organization of Talbot, Brooks and Ayer, Portland, Maine. 
They are making big sales in portable tools, handling the Millers-Falls, Stanley, 


Disston and Sargent lines. 


They are finding things looking much brighter 


in Maine. 
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EXTRA STRENGTH 


for Big Construction Jobs 


Tons and tons of concrete, mile on mile 
of huge pipe lowered into place without 
a single slip! WHere’s a giant task — one 
that calls for chain tougher than Hercules’ 
tendon. 


But not a gruelling job, this, for “IN- 
SWELL” chain. Tons of concrete? All 
in a day’s work! “INSWELL” has extra 
muscles of steel to carry sudden strains and 
overloads . . . See that extra swell of steel 
at the weld? That means at least 25% 
more strength . .. And note the “C-M” 
trade - mark on every link: this brands 
your chain as genuine “INSWELL”. 


Ask your dealer. 


COLUMBUS-McKINNON CHAIN CORPORATION 


General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 
In Canada: McKinnon-Columbus Chain, Ltd. 
St. Catharines, Ontario 


“INSWELL 
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—and 


They Use 
Grinding Wheels 


Too! 


Or 
A 
« 





Consider 


From the largest industrial plants to the small- 
est machine shop you will find grinding wheels 


being used for sharpening tools. 


All good prospects for grinding wheel orders, 





and many of these firms are your customers 
now for other tools and supplies. 


You can increase your sales per call with little 
extra expense. Just say, 


“Do you need any Abrasive Grinding Wheels 


for sharpening tools?” 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL. COMPANY 
Tacony and Fraley Sts. 
PHILADELPHIA, PA. 


CHICAGO DETROIT 


Tool Grinding } 


|boy in Sharon, recalling that he first 
thought seriously of politics from 
|associating with men who made the 
|Fruit-Ohl store their hangout. He 
‘further praised the Fruit-Ohl Com- 
ipany for the part it has played in 
ithe progress of the community. 

| Mr. Fruit gave a history of the 
istore, including a sketch of condi- 
jtions in the early days when the prin- 
cipal stock was horseshoe nails and 
\buggy whips, the proprietor provided 
‘arm chairs for the visitors, and Mr. 
Pliny Smith was refused employ- 
ment in the company because he 
‘would not work for less than $24.00 
/a month. 











| C. C. Krueger, president of the San 
| Antonio Machine and Supply Company. 


'Samsco Takes Over D. June 
| Company 

| On January 2, the San Antonio 
|Machine and Supply Company, 
|'San Antonio, purchased the D. 
|June Machinery Company, Waco, 
|Texas, which will be operated as 
| the Waco branch of the SAMSCO. 
|The old Waco branch, in operation 
|since 1922, will be closed. 

The two officers of the D. June 
|company who will continue with 
the new organization, are June 
'Holderman, formerly  vice-presi- 
|dent; and W. C. Zahm, formerly 
secretary and treasurer. Mr. Hold- 
,erman will be city salesman for 
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Announcing... 


APPAT Red Streak Drills, made in 

14” standard, 44” heavy duty, 34”, 
6” and 34” sizes, are the latest additions 
to the well-known line of Wappat electric 
tools. Built by a company whose fifteen 
years’ experience makes them entirely 
familiar with conditions under which the 
tools will be used. Ruggedness and dura- 
bility are foremost features, thus guaran- 
teeing to the purchaser satisfactory per- 


formance, low maintenance cost and long 


life. 


You will find in the smaller sizes that the 
forward section of the drill is so designed 
as to fit into the palm of the hand and give 
a restful grip, something not found in 
other drills. The easy working switch in 
the handle contributes to comfortable 
operation. Although light in weight, these 
new drills are made sturdy to withstand 
the most severe tests. They have power 
in abundance for the toughest jobs, an 
outstanding characteristic of all Wappat 
tools. Bearing, gears and lubrication have 
many features involving the latest im- 


proved design. 


There is nothing finer than a Wappat 
Red Streak Drill. 


Look for the Red Lightning Streak 


RED 
STREAK 


OTHER WAPPAT PRODUCTS 


Electric Handsaws Eleetrie Planes 


Electric Grinders Lock Mortisers 
(Electric & Hand) 


WAPPAT 


INCORPORATED 
Division of Simonds Saw & Steel Co. 


7524 MEADE STREET 
PITTSBURGH, PENNA. 





Mr. DistrisuTorR, 


Some of your customers will ask you 
for information concerning Wappat 
Red Streak Drills when our con- 
sumer advertising begins next 


month. Why not be prepared? 


Write for Details Now 
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Cutting Their Way 
to Victory! /(» 









tor 


Saws 

















Sir Balin, the “Knight of Two Swords,” was one of the 
foremost knights of King Arthur’s time. His ability was 
first discovered by King Arthur, when he was the only 
knight of the entire Court, who was able to draw the 
sword from the Scabbard, a test to determine the Knight 
of the greatest virtue. 

In mentioning some of the wondrous deeds of Sir Balin 
we bear in mind that he captured King Rience and as- 
sisted King Arthur in his war with Nero and King Lot 
of Orney. 

The outstanding success that has been attained by VIC- 
TOR HACK SAW BLADES is cited as parallel to the 
outstanding performances of these Knights of King 
Arthur’s Court. Hence the Victor trademark was 
selected as an emblem. VICTOR HACK SAW 
BLADES combine cutting efficiency, dura- 
bility and economy to a degree that you have 
never before experienced in any 
other hack saw blade. 


A trial will convince you. 


Victor Saw Works, Inc. 


VICTOR HACK SAWS 

























the Waco branch and Mr. Zahm, 
auditor. R. J. Potts, who was 
president, is leaving the machinery 
and mill supply business and will 
give his entire time to the Potts- 
Moore Gravel Company. 

The officers of the main organ- 
ization will remain the same: M. 
Krueger, chairman of the board of 
directors; C. C. Krueger, presi- 
dent; A. A. Willke, vice-president ; 
J. O. Meusebach, secretary and 
treasurer; and W. H. Krueger, fac- 
tory superintendent. 

The D. June plant makes a par- 
ticularly valuable addition to the 
SAMSCO organization, because 
| the buildings are new, made of 
brick and concrete and include a 
small foundry and machine shop. 

The consolidated business will 
carry a complete line of mill sup- 
plies, plumbing supplies, water 
works supplies and machine tools, 
and, in addition, will operate the 
foundry and machine shops. A 
contract has been let to place a 
third story on the present two- 
story concrete warehouse. 

* * ok 


Association Executives Get- 
Together in Pittsburgh 

The American Association had 
the pleasure of entertaining Presi- 
dent H. H. Kuhn and Secretary G. 
A. Fernley of the National, and 
Vice-President C. W.  Beckner 
and A. M. Smith of the Southern 
at a conference called for the pur- 
pose of discussing the coming 
Triple Convention in Memphis; 
Simplification and Standardization 
Procedure; Group Meetings, and 
to confer with President D. C. 
Jones, chairman of the Contact and 
Arbitration Committee of the 
American Association, concerning 
future convention cities. 

Splendid progress was made and 
each of the subjects was discussed 
freely and a definite program 
adopted. 

The three associations have come 
to the conclusion that it is wisdom 
to promote joint meetings. The 
problems of the manufacturer cer- 
tainly should be of importance to 
the distributor, and the distri- 
butors’ problems are naturally of 
interest to the manufacturer. Both 
are dependent upon each other for 
| successful business conditions. 

On Friday, April 4, at the 
| Triple Convention, the entire day 
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BUCKEYE 


Cored and Solid Bronze Bars 





“BUCKEYE” is the only line of Bronze Bars made in 
three grades. All grades in a complete range of sizes 
from 34-inch and up in 12-inch or 18-inch lengths. The 
smallest hole in 18-inch bars is 1%-inch. 


“Commercial” 


High grade phosphor bronze 
bearing metal used for all gen- 
eral bearing purposes. 





“Lubrico” “Hy-Speed” 
High leaded, perfectly alloyed, Government gun metal bronze, 
anti-friction bronze, non-scoring used where severe strain or ex- 
and non-seizing under faulty lu cessive speed is required. 
brication. 
_ MES ER ae ES eee ce 
| Territorial Rights 


We are allowing Mill Supply Distributors terri- 
torial rights as part of an exclusive sales proposi- 
tion. A distributor may have his name stenciled 
on each bar. Imprinted weight charts to be dis- 
tributed among your trade are furnished—also 
attractive display boards—FREE. 














, 


Standard Size Stock Bushings ready for imme- 
diate delivery. Send for “Service Stock’? List. 


The Buckeye Brass & Mfg. Co. 


“THE HOME OF QUALITY BRONZES SINCE 1900” 
6410 Hawthorne Avenue, Cleveland, Ohio 
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a CUP —- JOINT COMPOUND 
| Lip GRAPH ITE PANT 






GRAPHITE 
PRODUCTS 


In its place and using the right compound in the 
right place Graphite has no equal. 


It has been the accepted privilege of the Joseph 
Dixon organization to spread the gospel of the 
proper use of Graphite and Graphite Com- 
pounds to the end that maintenance cost may be 
held at a minimum thru the better operation and 
longer service that each Graphite protected part 
must render. 


Power plants find in Dixon’s Line products of 
unusual merit. The carefully graded Flake 
Graphites—each with its special uses; the exact- 
ly compounded Graphite Greases, each with its 
place in every scheme of better lubrication; the 
Boiler Graphite for cleaning steam boilers; the 
Graphite Pipe Joint Compounds; the Silica- 
Graphite Paint with years of service on so many 
thousands of jobs; and Dixon’s Belt Dressing, a 
non-graphite product which prevents belt slip- 
page and increases power thru its use on leather, 
rubber, and fabric belts. 


Dixon’s Engineers and research men have a 
background of 100 years of continuous service to 
draw from. They are at your service to give you 
the benefit of our wide and varied experience. 








DIXON’S 


Also 


Established 1827 











Joseph Dixon Crucible Co. 


Solid Jersey Cit >< New Jerse 
Belt Dressing , Ye ven . 











will be spent in joint sessions, at 
which time 17 different lines in the 
mill supply industry will be dis- 
cussed, both from the manufac- 
turers’ and_ distributors’ view- 
points. 

The matter of locations for 
future conventions was discussed 
and it was the concensus of the 
meeting that the most central loca- 
tions are Washington, D. C.; 
White Sulphur Springs, West Vir- 
ginia; Louisville, Kentucky; and 
West Baden, Indiana. The contact 
and arbitration committee of the 
American Association will discuss 
the situation further and present 
its report at the convention when 
the 1931 convention city will be 
chosen. 





One entrance to the headquarters of 
Brown Rogers and Dixson Company, 
Winston-Salem, North Carolina.. The 
building is in “T” shape and faces on 
3 streets, havin ga total depth of 500 
feet. It has 3 floors and a full size 
basement giving more than 70,000 
square feet of space. In addition to 
this the company occupies a large 3- 
story warehouse. 


National Catalog Committee 
Issues a Statement 

The National Supply and Ma- 
chinery Distributors’ Association 
has sent out the following state- 
ment issued by its catalog com- 
mittee in regard to the National 
Catalog Plan: 

“At the triple convention of The 
National Supply and Machinery 
Distributors’ Association, Southern 
Supply and Machinery Dealers’ 
Association, and American Supply 
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6-INCH BALL BEARING 
ELECTRIC BENCH GRINDER 











IF every shop of any size it is both practical and profit- 
able to “‘spot”’ electric tool grinders within easy reach of 
various machine tools. These grinders will soon pay for 
themselves in time saved for both machine tool and 
operator. 


The Black & Decker 6-Inch Electric Bench Grinder is 
priced so low that every shop can afford several. Unlike 
most grinders in this low price range, it has correct 
spindle speed (3,600 R. P. M. 60 cycle current—3,000 
R. P. M. 50 cycle current) with armature mounted on ball 
bearings. 





The BLACK &® DECKER MFG. CO. 


TOWSON, MD. 
Slough, Bucks., England Toronto, Ontario, Canada 


‘‘With the Pistol Grip and Grigger Switch’’ 
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cheaper than scratch brushing 
more uniform than acid dips 


SAND BLASTING 













Save 
Money 
Cleaning 


Scale 


Mat finishing. 
Satin finishing. 
Cleaning Cast- 


LEIMAN BROS. 
CONTINUOUS FEED 













A 
Clean 


Surface for 
Plate 


Make Plating, 
Painting orEnamel- 
ing More Durable. 


Sand Blast Effects 


ings and patterns. on all Materials. 
Removing AND BL Metals, Glass, 


hardening Scale. 
A Better Finish. 
A Better Color. 


Easy to Understand and Use 
Inexpensive to Buy 


Bakelite, 
Celluloid 


Compositions. 


LEIMAN BROS., Inc. 


23 (PC) Walker St. 


New York 


Makers of good machinery for 40 years 


| 
| 

















and Machinery Manufacturers’ As- 
sociation, held in Nashville in 
April, 1927, the subject of catalog 
publication was presented to the 
members of the National Associa- 
tion. 

“The issuing of catalogs on the 
plan of the Associated Equipment 
Distributors was suggested. This 
plan has resulted in a great saving 
in the issuing of catalogs, and it 
was suggested that it might be 
possible to work out a similar plan 


| with equal results in our industry. 


Accordingly The National Supply 
and Machinery Distributors’ Asso- 
ciation appointed a Catalog Com- 
mittee, consisting of A. C. Blais- 
dell, H. H. Smith, and C. A. Chan- 
non, who diligently went to work 
on the question and reported favor- 
ably upon such a plan at the triple 
convention held in Atlantic City 
in May, 1928. Later Mr. Smith 
resigned and L. A. Clark was ap- 
pointed in his place. At the time 
of the Atlantic City Convention, 
this Committee was reappointed, 
with instructions from the Na- 
tional Association to continue and 
later to place the plan into effect. 

“It then became necessary to call 
into conference different catalog 
publishers. Owing to the special- 
ized character of the publishing of 
supply catalogs, only three publish- 
ing companies were available, two 
of them giving every possible as- 
sistance to the Committee, but the 
other positively refusing to give 
any assistance. A bid was finally 
secured, which gave the Committee 
a basis of operation, and which 
proved conclusively that a great 
saving ‘could be _ effected over 
former prices in the publishing of 
supply catalogs. Several houses 
have already placed orders for cat- 
alogs on this new plan, and every 
one of them is saving considerable 
money over prices paid for former 
catalogs. 

“It is unfortunate that in advis- 
ing members of the progress of 
this work that inadvertently some 
mistakes were made. 

“Besides, the impression has 
been created that the National As- 
sociation as well as the Catalog 
Committee, were promoting the 
publishing of catalogs in the inter- 
est of a certain publishing house. 

“This is far from the facts, as 
neither the Association, nor the 
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HIGH GR 


Fig. 272A 
Handles 
heavy loads 
with mini- 
mum effort. 


Fig. 01 
Globe, Accu- 
rately machined. 
A Type of 
Valve for Every 


im Purpose. 







Hand trucks 
Push carts 

W heelbarrows 
Dreadnaughts 


Drag scrapers 


Fresno scrapers 


Dart unions 
Mortar tubs 


7 | 





Fig. 0832 
Dart Union. Certi- 
fied Malleable Iron 
Castings with Two 
Bronze Seats, Giv- 
ing Double Service. 
Non-Corrosive. 


No. 739 
Family Barrow. 
Good general pur- 
pose barrow. 








ADE POLICY 


Our policy with respect to 
Distributors is one which will 
appeal to you. This policy is 
strictly adhered to and gives 
you the opportunity to prof- 
itably handle this high quality 
line of valves, hand trucks, 
wheelbarrows and DART 
Unions. We give the jobber 
and his salesmen the protec: 
tion so necessary in this age 
of keen competition. We give 
you sales helps, advertising 
help and the best of service 
on deliveries. The Fairbanks 
Company is the oldest in its 
line and backs the quality of 
its products to the limit. 
Quality is foremost in the 
character of Fairbanks prod- 
ucts. Great care is taken in 
obtaining uniform sturdiness 
in construction. Every truck, 
wheelbarrow, valve and Dart 
union is designed to be most 
efficient in the type of work 
for which it is adapted. 


It will be of great benefit to 
you to learn about the Fair- 
banks Company Resale 
Policy. 














/ 





FAIRBANKS COMPANY 





Boston 


New York 


Pittsburgh 


Factories: VALVES—Binghamton, N. Y. TRUCKS AND BARROWS—Rome, Ga. DART UNIONS—Providence, R. I. 
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New England 


“What's Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 








month ending January 


. | KEY TO CHART 

15, 1930, with business be] = No Change 
during the corresponding wo (= oo 
period of 1929. we = oe 


*Better comparison than last month 











NEW MIDDLE EAST WEST 
ENGLAND ATLANTIC. CENTRAL | CENTRAL SOUTHERN WESTERN 
Item Poorer Better Poorer Better Poorer Better 


Belting, Leather 


a z 


* 






Belting, Composition 


* 


Belting, Rubber 


Belt Fasteners and Lacers 





Chain Blocks 


Compressors 


Electric Tools— 
Drills, Hammers, etc. 


Grinding Wheels, Wire 
Wheels, etc. 





Iron and Steel Bars 








Ladders, Safety 


Machine Tools and 
Equipment 


Mechanical Rubber 
Goods 


6 


hb 


® 


Mechanics’ Handtools 


\ 
< 


Nuts, Bolts, and Rivets 
®. 
b 
3 
4 


Packing 


Paints, Lacquers, etc. 


Paint Spraying Equip- 
ment 





| Pipe and Pipe Fittings 











Pumps 





Sandpaper, Emery Cloth 





_Saws 








Shop Supplies 





__Transmission Equipment 








| Trucks, Lift Trucks 


en 


_Vises 





Valves 
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A profitable hand 


OU are holding a profit- 

able hand when you hold 
a hand of Graton & Knight 
Rubber Belting and Mechanic- 
al Rubber Goods. 


You are holding a pat hand 
against any other that is out 
against you—a hand that at 
the final showdown will name 
you the winner with all the 
spoils that belong to a winner. 
The Graton & Knight Rubber 


Graton & Knight Company 


line contains the winning aces 
of the pack—the aces that let 
you come out ahead on that 
most important of all things— 
profit. 


Mill Supply Distributors who 
are interested in a better line of 
Rubber Goods for 1930 should 
investigate the potentialities 
and greater profit possibilities 
of the Graton & Knight 
Rubber line. 


Worcester, Mass. 


GRATON 
ANDO 
LG iciaas 





OTHER 
INDUSTRIAL PRODUCTS 





Rubber Transmission, Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “V” Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 





Get YOUR Free Copy! 
Address 
Department U-30 


Send for your free copy of the catalogue show- 
ing the Graton & Knight line of Rubber Belting 
and Mechanical Rubber Goods. 
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Patented 


done so. 


4 : a 
RIOT A NES 


Patents Pending 


The “HALLOWELL” 


Our BEsT SELLERS: 


Today It Must Be Steel 






“HALLOWELL” STEEL WORK-BENCH 


The ready-made, shipped out of stock “HALLOWELL” Steel 
Bench Equipment has already made such headway that you 
ought to give it serious consideration in case you haven’t 


Line is an honest-to-goodness money 
maker, but as this space is entirely too small to tell you all 
about it, be sure to write us for our 


BULLETIN 386 and others 































“HALLOWELL” Steel Work-Benches 
“HALLOWELL” Steel Work-Tables 
“HALLOWELL?” Steel Work-Benches, 
Semi-Portable 
“HALLOWELL” Steel-Wood Work-Benches 
“HALLOWELL?” Steel-Wood Work-Tables 
“HALLOWELL,” Steel Bench Drawers 
“HALLOWELL” Steel Chairs 
“HALLOWELL” Steel Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL?” Steel Shop-Furniture 
“HALLOWELL?” Steel Floor Trucks 
“UNBRAKO” Hollow Set Screws 
“UNBRAKO” Socket Head Cap Screws 
“UNBRAKO?” Stripper Bolts 
“UNBRAKO” Pipe Plugs 
Power Transmission Appliances 


WHY DON’T YOU GET ON THE BANDWAGON? 








STANDARD PRESSED STEEL CO.) 








BRANCHES 
BOSTON 
CHICAGO 
DETROIT 








JENKINTOWN, PENNA. 
BOX 519 


BRANCHES 
NEW YORK 
SAN FRANCISCO 
ST.LOUIS 











Committee at any time had any 
other motive than to save money 
for its members as well as others 
who wished to avail themselves of 
the opportunity to save money in 
the publishing of catalogs, which 
all experienced know has been very 
expensive. 

“Those who wish to avail them- 
selves of the plan are welcome, but 
there is no compulsion on the part 
of the members or anyone else to 
do so. 

“This, in brief, is a history of the 
long and laborious work of the 
Catalog Committee, which has 
been very much misunderstood and 
misrepresented. Therefore, the Na- 
tional Supply and Machinery Dis- 
tributors’ Association and the Cat- 
alog Committee, in justice to them- 
selves, deem it proper that this 
letter should be sent to all mem- 








American Associations.” 

The statement is signed by the 
members of the National Catalog 
Committee, A. C. Blaisdell, chair- 
man, Queen City Supply Company, 
Cincinnati, Ohio; C. A. Channon, 
Great Lakes Supply Company, Chi- 
cago, Illinois; and L. A. Clark, 
Samuel Harris and Company, Chi- 
cago, Illinois. 





* * 


Pratt-Gilbert Distributes New 
Line 

The Pratt-Gilbert Hardware Com- 
pany, Phoenix, Arizona, has ab- 
sorbed the Taylor Machinery Com- 
pany, Phoenix, distributors of Byron 
Jackson Pumps, thus giving Pratt- 
Gilbert the distribution of this line. 

The company’s machinery depart- 
| ment has also been more thoroughly 


organized during recent weeks. 
* * * 


Peden Iron & Steel Company 
Now Peden Company 

The Peden Iron & Steel Com- 
pany, wholesale distributors, Hous- 
ton, Texas, will henceforth be known 
as Peden Company, it was an- 
nounced at a recent stockholders’ 
meeting. This name was selected 
because the officers of the company 
felt that the former name was not 
broad enough to denote all phases 
of the business. 

To care for a program of expan- 
sion, an increase of $800,000 in cap- 
ital stock was authorized at a meet- 
| ing of the stockholders. 
| It has also been announced that 


bers of the National, Southern, and- 
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NEW TOOLS 
you should know about 


Every mechanic is interested in tools that will simplify his work. 
Brown & Sharpe offers you in these new tools six “business getters” 
for your trade. Every one of them is designed to do some particular 
job more easily and quickly than it has been done before. 


BS 
Micrometer Caliper No. 24RS Telescoping Gauges No. 590 
Range 1,4” to 6” 


A tool designed to determine inside 
measurements quickly and accu- 
rately. 




















Range 0 to 1” by ten-thousandths of 
an inch. Measures ten-thousandths of 
an inch in a new, easy way. An en- 
tirely new principle is used which will ‘ . 
appeal to every skilled mechanic. a ae ee .. Be 
by turn of knurled screw in handle 
and then. measured with microm- 
eter. Furnished with 5 inter- 
changeable heads. 


Drill Point Gauge and Depth 
Gauge No. 617 








Two tools in one. Checks angles 
of drill points and determines 
whether the point is central. May 
be used as depth gauge. 


Graduated Rod Depth Gauge 
No. 614 


Measures small holes as well as large 
ones. Reading is made from gradua- 
tions on the body of the gauge. Range 
0 to 3”—direct reading. 


One of the handiest tools where 
drilling is to be done. 


Furnished with 6” rule and 6” rod 
for small holes. 


Range 0 to 5”. 





Depth Gauge Attachment 
No. 468 


For use with combination square 
or set for measuring depths. Es- j 
pecially useful for measuring F 
the depth of wide recesses. | 
Range 0 to 4%”. Furnished 
with 6” blade and 6” rod for 


small holes. 





Wire Gauge Selectors Nos. 698-A and 698-B 


Especially useful for gauging a large number of similar wires 
quickly and easily. Set Selector arm for size desired—slot 
is then definitely separated from the others. 
No. 698-A for use on Brown & Sharpe Wire 
Gauges No. 688 (5 to 36), and No. 690 (6 to 








} 
| 
| 
| 
36). 


wee: a No. 698-B for use on Wire Gauges No. 688 (0 to 
es Ces ng “ott 36), No. 690 (1 to 36), No. 692 and No. 694. 


You will find that these tools meet with the immediate favor of skilled 
mechanics. Send for descriptive circulars. Brown & Sharpe Mfg. Co., 
Providence, R. I., U. S. A. 


Brown & Sharpe Tools 


‘“WORLD’S STANDARD OF ACCURACY” 
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SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


a 


What is a profit for... 


if not to keep? 


 —_—_— is the re- 
You 


can’t afford to see it frittered away. 


sult of all your good works. 


If the leather belt you sell doesn’t 


make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
Write for it. 
request incurs no obligation 


a splendid aid. Your 


OW 42 FERRY STREET 
NEW YORK.US.A. 


















































| 
| 
| 
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| 
| 
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| Peden organization, 


E. G. Edson, former president of 
E. L. Wilson Hardware Company, 
Beaumont, Texas, and Virgil L. 
Keith, vice-president of that com- 
pany before it was purchased by the 
have been 


| elected to the board of directors 
of the Peden Company. 
| Officers of the company are E. A. 


Peden, president ; D. D. Peden, vice- 
president and treasurer; and E. D. 


| Peden, secretary and assistant trea- 


| 
| 
| 
| 
| 
| 


| ters in 


surer. In addition to the headquar- 
Houston, warehouses are 
maintained in Shreveport, Louisi- 
ana; and San Antonio and Beau- 


mont, Texas. 





S. T. Ross Manages Smith-Court- 
ney Broadcasting Program 


S. T. Ross, advertising manager of the 
Smith-Courtney Company, Richmond, 


| Virginia, looks after the company’s radio 


which were 
At present the pro- 


broadcasting activities 
started recently. 


| grams are devoted to giving a history of 


| 


| 


the company, describing its services, 
and discussing the place of the indus- 
trial distributor in industry. 





Franklin Hardware Company 


in New Location 
On January 18, 1930, the Frank- 


| lin Hardware Company, New York, 


| 


moved from its office at 37 Howard 
Street, back to Franklin Street, 
which is the district where the 








| 
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a 


LAMSON é- SESSIONS 
ACQUIRE TWO MORE 
PLANTS FOR BETTER. 
DISTRIBUTION .. . 


The Lamson & Sessions Company, by the purchase of the Foster 
Bolt & Nut Manufacturing Company with plants in Chicago 
and Cleveland, now has unequalled facilities for producing and 
distributing the most diversified line of bolt and nut products in 
the world. Complete stocks in almost unlimited quantities are 
available to users direct from the nearest plant. Immediate ship- 
ments are possible at all times. Plants are now in operation in 


Cleveland and Kent, Ohio; Birmingham, Alabama and Chicago. 


THE LAMSON & SESSIONS COMPANY, CLEVELAND, OHIO 
Plants at Cleveland and Kent, Ohio; Birmingham, Alabama and Chicago 
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ARMSTRONG Tool Holders are used in over 96% of the Machine Shops and Tool Rooms 








Sell tools that 
will do more 
than their job 


—have extra strength 





There is no better way to build business, no more cer- 
tain way to develop loyal customers, than by selling 
tools that give more than satisfactory service—tools 
that have extra strength, that stand up even under 
unusual requirements. ARMSTRONG Tools are of 
this sort. The picture above is not a “stunt” photo. 
It shows part of the regular routine in a well known 


Toledo plant where day after day tre- 
mendous steel castings (automobile 
body dies) are carried thru the plant 
with ARMSTRONG Drop Forged 
“C” Clamps. These users have 
learned that they can invariably de- 
pend on ARMSTRONG “C” 
Clamps to deliver these castings 
safely, where the 
slightest loosening of 
a screw or spring in 
the body would spell 


disaster. 








National Advertising, 
stock, counter, and win- 
dow displays, effective 
counter and direct mail 
materials and an_ estab- 
lished name, help you sell 
ARMSTRONG Tools. 
Write for a supply of 
catalogs and materials. 

ARMSTRONG Drop 
Forged “C”’ Clamps are 
forged from carefully 
selected steel, with ex- 
tra long hubs. Screws 
of alloy steel, hardened 
at point. 


ARMSTRONG BROS. TOOL CO. 
“*The Tool Holder People”’ 


305 N. Francisco Ave. 


TRADE MARK REG.IN U.S. PAT. OFFICE 








CHICAGO, ILL- 








ARMSTRONG 


Tool Holders Lathe Dogs 
“C” Clamps 
Ratchet Drills 
High Speed Steel Bits 
Drop Forged Wrenches 


Armstrong-Vanadium 
Wrenches 


Chain Pipe Vises 
All Steel Pipe Wrenches 


ARMSTRONG BROS. 


Solid Dies and Stocks 
Adjustable Dies and Stocks 
Ratchet Stocks 
Pipe Cutters 
Chain Vises 
Hinged Pipe Vises 
Knife Blade Cutter Wheels 


WRITE 


for Catalog 
-27. Shows, 
describes and 
prices all 
Armstrong 
ools 

















company originally started in 1910. 
The old office was at 16 Franklin 
Street; the new address is 50-52 
Franklin Street between Broadway 
and Lafayette in the heart of the 
hardware district in a building for- 
merly owned and occupied by the 
Reading Hardware Corporation. 

The interior of the building is 
well-arranged for the company’s 
needs, and provides over twice as 
much space as was available in the 
former building. 





Rippel Makes Record Sales on 
Woodworking Machines 

Henry C. Rippel, president of the Gen- 
eral Supply and Equipment Company, 
Baltimore, became a distributor for the 
De Walt woodworking machine 5 years 
ago. The first year he sold 54 machines; 
now he has more than 500 in use in the 
state of Maryland alone. He also reports 
good sales on Black and Decker saws. 


Engineer Supply Increases 
Lines, Personnel 
William F. Ebert and R. S. Pettit, 
new salesmen with the Chicago En- 
gineer Supply Company, will special- 
ize on mechanical rubber goods and 
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GouLps “MinuTE MAN” 


Cellar — “THE LINE GouLps CONDENSATION 
IS COMPLETE” 


y Figure 1776 
Figure 
A leader in the 









field of  low- A new return 
priced, high GouLps pump and re- 
quality 3 u t o- CENTRIFUGAL PuMp , : e os ee - jor 
matic rainers f handling con- 
for residences, Figure 3010 envi ° 

stores, sma low ~ pressure 
factories, etc. steam heating 


Capacity, § to 


systems up to 
25 G.P.M. 


15,000 sq. ft. of 
radiation. Ball- 
bearing pump. 
Galvanized tank. 





GouLps ROTARY 


GouLps AuTOMATIC-OILING Power Pump 


Deep Well Head 
















Built in nine sizes. Capacities, 
10 to 1300 G.P.M. Also a 
complete line of motor driven 
units. 


Figure 1281 


GouLps AUTOMATIC-OILING 
Pyramid Pump 


Discharge head, 100 feet. 
Capacity, 20 to 65 G.P.M. 






Figure 1741 
4, 8, 10 and 20-inch strokes. For wells up 
to 550 feet deep. For use with pneumatic 
or open-tank water systems. 


Adaptable for a variety 
of services. Capacities, 
3 to 82 G.P.M. _ For 
heads up to 800 feet. 


’ i ‘ HESE are a few pumps of the Goulds 
line—the most complete supply house 


line built, with a pump for every service. Pet sees eee e eee eee 








A pump for every service! That's why H aaa Inc.. . 
Seneca alls, . 

Goulds pumps mean steady sales and good : Pieien We copies of your Catalogue S, : 

profits for you. ‘ which contains complete data on your supply house i 

g Pump line. ‘ 

a # 

Goulds Pumps, Inc., Seneca Falls, New York Te eescrprneinemeaamaemanaieet ti air n: : 

a Firm Name P| 

7 a 

FOR 80 YEARS  scssess ; 

Leese eeeseeeeeseeeeeseeeseseeeed 


GOULDS PUMPS HAVE MADE MONEY FOR DISTRIBUTORS 
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There’s no other 
bladethat will . 
substitute r 
fora 







“MARVEL 


Marvel High-Speed-Edge Blades are made 
with a genuine 18% tungsten high speed 
steel cutting edge and are guaranteed un- 
breakable. They combine the long-lasting, 
fast-cutting qualities of high speed steel 
with the unbreakable characteristic and can 
be safely recommended for any job with 
the assurance that they will give complete 


satisfaction. 


High Speed Steel 
Cutting Edge — 
Unbreakable Back 


MARVEL High-Speed-Edge Blades are 
made by a patented electrical welding 
process by which a cutting edge of High- 
Speed Steel is welded to a tough unbreak- 
able back. .They cost no more than or- 
dinary high speed steel blades and are 


Guaranteed Unbreakable 


—even in case of 
accident 





These are profitable blades to sell. There 
are profits to be made by pushing them. 


Armstrong-Blum Mfg. Co. 
**The Hack Saw People’’ 


353 N. Francisco Ave. 
CHICAGO, U.S.A. 








Write for 
Catalog and 
proposition 









There weren’t many in when our photographer stopped at the Penn General 
Supply Company, Pittsburgh, but S. L. Bassett, president and general manager 


(right), kindly rounded up this group for a snapshot. 


The others in the pic- 


ture, left to right, are as follows: W. H. Porter, who has charge of the com- 
pany’s accounting; Marie Klur, secretary to Mr. Bassett; Sadye Tagress of 
the invoice department, and Freda Karthauser, stenographer. 





packings. Mr. Ebert was formerly 
with the Crandall Packing Com- 
pany, Chicago, and Mr. Pettit was 
at one time with the Quaker City 
Rubber Company, Chicago branch. 

The Engineer Supply organization 
has recently taken on the Black and 
Decker line of equipment. 

ok * ok 


New Distributor for Dayton 

The Phillip Gross Hardware and 
Supply Company, Milwaukee, has 
been appointed distributor for The 
Dayton Safety Ladder Company. 


Van Horn Company Opens 
Shreveport Store 

The Oliver H. Van Horn Com- 
pany, New Orleans, has opened a 
store at 311 Market Street, Shreve- 
port, under the name, Oliver H. 
Van Horn Company, Incorporated. 
Stock will include machine tools, 
machine shop supplies and automo- 
tive garage equipment. Percy Rich- 
ards, who was formerly sales mana- 
ger with the New Orleans organi- 
zation, will be secretary-manager 
of the new Shreveport store. 








Both with Haynes and Chalmers Company, 176 Exchange Street, Banger, 
Maine, for 40 years. These “time Twins” are: H. L. Buzzell, traveling sales- 
man; and L. C. White, chief bookkeeper. They have both completed their 40 
years with the company. H. L. Buzzell drove a team on his rounds for 29 
years. He now has an automobile and some of the old Maine storms make him 
wish for the old “Hoss and buggy” once again. 
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THREADS are safeguarded 


An infinite capacity for taking pains is the secret of an accurate 
timepiece. In Stockham manufacture, accuracy of threads are 
safeguarded by painstaking care. Taps and dies are made and 
tested by skilled toolmakers in Stockham’s own machine shop. 
Multiple tapping in rigidly set up and automatically controlled 
precision machines insures clean threads of just the right depth 
in accurate alignment. Beveled faces make them go on easily and 
rigid inspections and tests insure every Stockham Fitting that 
reaches your job having all those qualities that mean easy, 
quick installation with no lost time or profit-cutting work to be 
done over because of defects. 


For industrial fitting installations and maintenance buy 
Stockham fittings from distributors in all important cities. 


STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 


Boston, New York, Philadelphia, Chicago, Detroit, Houston, Los Angeles 


\ Like the threads of a fine sateles 


J 
my 
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MYERS WATER SYSTEMS 


A thoroughly dependable line of shallow and deep 
well water systems for homes, farms, public and private 
buildings and institutions. Styles for shallow or deep 
wells. Capacities up to ten thousand gallons per hour. 
Operation by hand, wind, engine, or motor. The 
Myers Trademark is your warranty for dependability. 







i 
% 


Positive self-lubrication, housed working 
parts, improved bearings and gears, extra 
large valves, unrestricted water ways, in- 
creased volume, complete automatic control, 
lower maintenance costs, are Myers features. 

Ask for catalog and information. 


THE F. E. MYERS & BRO. CO. 
ASHLAND, OHIO 
WATER SYSTEMS 





PUMPS HAY TOOLS DOOR HANGERS 
































ALLIGATOR 


TRADE MARK REG*U.2. PAT. OFFICE 


STEEL BELT LACING 


Sa > fe af't- 
i fi 4 = 
H \ 








"JUST A ; 
HAMMER TO 
APPLY IT” 









Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from ,; inch to % inch thickness. 


Orders for Alligator Steel Belt Lacing are 
orders of profit for the jobber. 

Flexible Steel Lacing Company 
4643 Lexington Street CHICAGO, ILL. 
In England at 135 Finsbury Pavement, London E. C. 2 















For Your 
Protection and Ours 


Accept No Substitutes * 


























Sutton-Osborne Supplies Tools 
for New Plant 


D. M. Hale is secretary and treasurer 
of The Sutton-Osborne Supply Com- 
pany, Asheville, North Carolina, which 
recently furnished all the shop equip- 
ment and a good part of the trans- 
mission, valves and tools for a new 
$10,000,000 plant built near Asheville. 





Contractors’ Supply Adds 
Line of Heaters 

The Western Contractors’ Supply 
Company, 14 North Clinton Street, 
Chicago, has added to its line, the 
“Hotstuf” Mohawk asphalt heater 
manufactured in Schenectady, New 
York. _< 


Stulsaft Represents Reading 
Supply 
J. L. Stulsaft, 501 Fifth Avenue, 
New York City, has been appointed 
New York representative for the 
Reading Foundry and Supply Com- 
pany, Reading, Pennsylvania. 
* * x 
New Lines for Appleby and 
Whittaker Company 
Seven new lines have been taken 
on by the Appleby Brothers and 
Whittaker Company, Harrisburg, 
Pennsylvania. These products are: 


The iron and steel bolts made by the 


¥ 
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OU’LL simply have to try this new 

FRifetib Cutter Blade to believe 
there can be such a tool. You'll have to 
get it in your hands, put it on a pipe and 
see the way it bites right through—quick, 
clean, easy—and then watch the same 
little ‘‘blue’’ blade of special alloy steel 
keep on cutting, day after day, for hun- 
dreds of cuts (over 300% more by actual 
test), sharp and practically without burr. 
And when it finally wears, you put ina 
new blade, as you do in a safety razor— 
and it costs about one-third as much as 
the old style wheel cutter. 


OTT BA ete eee 


i 























That’s the RIEAID story to 
your customers. These tools 
are marvels for repeat bus- 
iness. Write for complete 
information. 


THE RIDGE TOOL CO. 


ELYRIA, OHIO 








, RIAL Vises 


ee 
of certifie 


Other m 1lleable with tool steel 
RifaAID jaws thatwon't mar 
Pipe Tools nickel pipe are m de in 





bench, stand, post 
and kit types, yoke 
and chain patterns. 


RIZaID Pipe Wrench 
ys ge with the guaranteed 

Heer housing, full floating 

Lae F jaw, and powerful 
I-beam handle. You 
can’t lock it on a pipe. 
lt grips or releases in- 
stantly. All sizes 6’’ 
to 60” and endpattern. 








RIGAID Super-Six and Super- 
Four jor big pipe. Leverage com- 
pounded 14 times 48” and 36” wrenches 
respectively. For tight joints and tight 
Places. 
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STANDARD 


POWER PLUS 


Electric Drills 
Grinding, Polishing and 
Buffing Machines 





14”-3%” and 5g” Heavy Duty Drills. Drills 
are made in various sizes from 4” to 
1%” capacity. General Electric Universal 
Motors. 





BALL BEARING BENCH BUFFER 


40° Motor S. K. F. Ball Bearings %, 1 
and 2 H. P. sizes. 





TOOL POST OR CENTER GRINDERS 
Without Horizontal Feed 
Manufactured in two sizes with 6-in. and 
8-in. wheels. Also with horizontal feed. 





HEAVY DUTY GRINDER 
G. BE. 40° Motor and Push Button Control. 
Four 8S. K. F. Ball Bearings. Nickel Steel 
Armature Shaft. Made in 5, 7% and 10 
H. P. sizes. 

Write for catalog 


THE 
STANDARD ELECTRICAL TOOL CO. 
1948 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 


Bethlehem Steel Company ; belting of 
the Charles A. Schieren Company; 
Quaker City Rubber Company pack- 
ing, and the products of the Wil- 
liamsport Wire Rope Company, the 
Bond Foundry and Machine Com- 
| pany, Valentine and Company, and 
|the Rawlplug Company. 


| 
| 








J. R. Witworth 


| Witworth with Delaware 
| Firm 45 Years 
| J. R. Witworth has been with the 
Delaware Hardware Company, Wil- 
|mington, Delaware, for 45 years. 
| Thirty-five of these years were 
}spent as a traveling salesman, in 
| which capacity he covered more 
|than 700,000 miles on weekly trips 
|which ranged through Delaware and 
parts of Pennsylvania, Maryland, 
and Virginia. 
In the early days he recalls that 

mail was opened “early” and re- 
plies to business inquiries written 
with pen and ink in sufficient time 
to catch the south bound train 
| which left at 8:15. The railroad 
tracks ran through the town on the 
street level, and to protect the pe- 
destrians from excessive speed on 
|the part of the train, a man ran in 

front of it, thus limiting its speed 
to his skill as a sprinter. 





ployees of the store worked until 5 
o'clock 


or third floor by means of a chain 
| hoist. 














in the afternoon packing 
goods for shipment and then, until | 
7 o'clock or later, hoisting the goods | 
received that day, to the second | 


| When Mr. Witworth began trav- 
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Distributors 


Tell Us... 








that the choice of 2,400 different 
sizes, shapes and cuts of Amer- 
ican Swiss Files of Precision 

. added to the uniformly 
high quality of the file and the 
unfailing service which we render 

. make the American Swiss 
File of Precision an extremely 
profitable and satisfactory line to 
handle. 


Write for File Handbook con- 
taining interesting and helpful 
data on the selection and use of 
our 2,400 different sizes, shapes 
and cuts of files. 


| CRO 
’ 


American Swiss File & Tool Co. 


410-416 Trumbull St. Elizabeth, N. J. 





In those days all of the em-| 


Meow) 





SwisS 


files of precision 


also manufacturers of 
| American Swiss Mechanics’ 


| Hand Tools and Knurls 
| 
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STANDARD 


Chrome High Temperature Cement Silica Bonding Cement 





General Refractories Co., 
106 South 16th Street, Philadelphia, Pa. 


Without obligation send me details of your 
liberal dealer plan. 


i] Company 


City & State 
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ESTABLISHED 1905 


FLEXIBLE SHAFTS AND EQUIPMENTS. 
The World’s Largest eae ag Builders 


¥% to 2-H.P. 


Type 
MS4—%-H.P. Vertical Msp S.P. RE-M444-H.P. 





M6- oak H.P. 
Cao : =i 


cy 
> 


We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from 14 to 2h. p. Send for catalog. 


Manufactured by 


N. A. STRAND a <2. 


5001-5009 NORTH LINCOLN STREET - - 


Type 
M7-A—144-H.P. 





CHICAGO 








4 ® iN 











ESILIENT 
EVERSIBLE 
ELIABLE 


U.S. and Foreign Patents Pending 











Sy bene Supply Distributors, the L-R Flexible Coupling is in 
4 a class by itself. Absorbing shock, vibration and starting 
torque—through compression of the resilient spider member— 
it saves wear and tear on equipment. End thrust is eliminated. 
In case of poor alignment, it eliminates the usual extra load 
on the bearings. Installation costs are reduced to a minimum 
by its simple construction. Write for catalog. 


Lovejoy Tool Works 
328 WEST OHIO STREET 
CHICAGO 


eling in 1881 he used a 2-horse 
buggy to cover his territory. He 
used to leave home Monday morn- 
ing and return Friday night or 
Saturday. 
quarter of the time with a car. 
| Many of his customers are sons 
| and, in some instances, grandsons 
of his old customers. 


He now covers it in a 














Adele Horn, employed by The Hard- 
ware and Supply Company, Akron, 
Ohio, since 1925. 





Queen City Supply Builds 
New Warehouse 

A new one-story warehouse, ap- 
proximately 35x90 feet is being 
constructed by The Queen City 
Supply Company, Cincinnati. It 
will be used for storing mixers, air 
compressors and contractors’ 
equipment. a 


Changes in Haverstick 
Sales Force 
Edward Woodard, for many years 
a store salesman for Haverstick and 
Company, Rochester, New York, is 
now assigned to outside territory 
comprising part of the city of Roch- 


SEAN 
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SHORT CENTER DRIVES DEMAND 
THE BEST IN PULLEYS 


ad Better “V”’ Belt 
Transmission 
with 


votes 





“V” Belt 
Pulleys 


TENNER TIE EL TLE IESE TPT 


A typical installation 


Jones “V” Belt Pulleys Grip 
“V” Belts with greater tenacity 


Unusual profits for 
the distributor in 
a growing field 












Jones “True Blue” line of 
V-Belt pulleys are made of 
semi-steel for all types of 
flexible Belt Drives. The 
constantly growing demand 
for short center drives makes 


a wide market for this “True 
Blue” brand of Jones pulleys. 
They are accurately made 
and of best materials. Our 
new catalog No. 44 is fully 
descriptive. 


Write for your copy 











“TRUE BLUE” PULLEYS 


W. A. JONES FOUNDRY AND MACHINE COMPANY 
4411 ROOSEVELT ROAD, CHICAGO, ILL. 








Manufacturers of Speed Reducers—Gears—Pulleys—Friction Clutches—Couplings—Hangers—and 
Other Power Transmission Appliances ¢ ¢ ¢ + ¢ t ¢ t t 
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BALL (lements 22" 
BEARING ELECTRIC 
Cadillac 


BLOWER, 






Three Useful Handy 
Machines inONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 








624 Fulton St., Chicago, I11. 





Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 


A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 
Territories 
Not Already 


Covered. 


Market 
Hasn’t Been 


Scratched. 



















y 
they are 
s' 


from some other source. Get this added profit for yourself. 
Write for Catalog No. 54 


=“ trouble-proof satistac- 

jon. 

They are built for the job 

They are ty sturdy, et 
ficlent Rotary bumps.” 


| COOLANT | eae 


‘eversible types, 


PUMPS : - Toten 


Here is a suggestion for the mill supply salesman. Every factory or other 
concern using metal-working machines, is a prospect for Trahern Coolant 
Pumps. Call on them and supply them with new Trahern Pumps as needed. 


They have to have pumps. If you don’t sell them, they will buy direct or 





Geo. D. Roper Corporation Rockford, Illinois 


jester. Harrison Geotzinger, son of 
|H. B. Geotzinger, formerly in the 
;company’s sales organization, has 
|been added to the force of store 
| salesmen. 
| ee * 


Fisher Supply Builds 
New Warehouse 

The Fisher Supply Company, 
| Marshalltown, Iowa, has just built a 
new brick and concrete warehouse 
for plumbing and heating supplies. 
The building is a one-story structure 
with a basement. 

* + & 


Pierce with R. H. Hyland 
Company 

John M. Pierce, formerly of the 
Parsons Company, Newton, Iowa, 
is now with the R. H. Hyland Com- 
pany, 221 West Huron Street, Chi- 
cago. He will cover the company’s 
middle western territory, specializing 
on cranes and excavators. 





W. W. Cornell, Cornell Supply Com- 
pany, Toledo, Ohio. 


M. Schwartz Company 
Changes Name 
M. Schwartz Company, 213 Ex- 
change Street, Bangor, Maine, has 
changed its name to Thompson, 
Bartlett & Stuart Company. This 
company is also concentrating a 
major portion of its sales activity on 
auto replacement parts and equip- 
ment. 
* * = 
Stevenson Representing 
Lewis-Shepard 
H. A. Stevenson of 7310 Wood- 
ward Avenue, Detroit, has been 
appointed to represent the Lewis- 
Shepard line of lift trucks, stack- 
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Ano, 


available in all the 
usual weights and 
sizes, 1/4 to 16 inch. 


Pree REG.U.S.PAT.OFF. gore. 


<JONCAN> 


COPPER 
oF, MO-LYB-DEN-UM 


IRON PIPE 


ONCAN is iron—highly refined iron—alloyed with copper 
and molybdenum in scientifically determined amounts. 
Among the metals Toncan Iron ranks as a true alloy. In the form 
of pipe it possesses marked advantages. 
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Toncan Iron is extremely resistant to rust and corrosion, and 
exhibits greatly increased life in service. In coal mines, carrying 
acid laden waters—in the oil fields, conveying sulphur and salt 
bearing crude—aboard ships, for fresh and salt water lines—in 
power plants, for hot and cold water, steam, oil, blow-off and ash 
disposal lines—in industrial plants, for acids, alkalies, gasses 
and various combinations of chemicals used in processes—in 
these and countless other services Toncan Iron Pipe has shown 
a life that definitely points the way to future pipe economies. 


Physically, Toncan Iron Pipe is comparable to well made steel. It 
cuts, threads, bends and welds easily. And with these advantages, 
its cost compares favorably with those of the generally accepted 
grades of wrought pipe, making it more economical per year of 
service, its longer life considered. 


Every Supply House file should contain 
a copy of “Pipe for Permanence.” 


REPUBLIC IRON & STEEL COMPANY 
YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas Denver Detroit 
: = El Paso Los Angeles New York Philadelphia Pittsburgh San Francisco Seattle St. Louis 
As Protection to You, We Mark It Blue 








a 
1 





76 MILL SUPPLIES 





ATKINS SILVER STEEL BLADES— 
WITH THE BLUE END 












STEEL 


ATKINS SILVER STEEL 


ATKINS SILVER 


ATKINS 


“SILVER STEEL” 
Hack Saw Blades 





Will cut as much as six to ten 
ordinary blades and cut faster. 


This fact has been proven in the 
plants of hundreds of our customers, 
many of whom have been good enough 
to supply us with accurate detailed 
records of their experience with AT- 








OUT-CUT KINS “SILVER STEEL” Blades. value Pom 
OUT-LAST YOUR 
ALL These records are open to your inspec- MONEY 
ye tion—or better still, make up a trial order 







and try these blades for increased produc- 
tion and profits. 


Ask for the ATKINS SILVER STEEL 
Blade with the Blue End 












Distributors in 
Principal Cities 
Everywhere 


SPECIFY 
SILVER STEEL 
BLADES 


E. C. ATKINS & COMPANY 


“The Silver Steel Saw People” Home Office and Factory, INDIANAPOLIS, IND. Established 1857 
Canadian Factory: Hamilton, Ont. 


Machine Knife Factory: Lancaster, N. Y. 


BRANCHES 
Chicago, Ill. New York City Atlanta, Ga. New Orleans, La. Memphis, Tenn. Minneapolis, Minn. 
Portland, Ore. Seattle, Wash. San Francisco, Calif. Vancouver, B. C. 


Paris, France 
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Michigan. Mr. Stevenson and his 

associates also represent the Baker] AMI Dmproved Pump— 

line of electric industrial trucks in 

Michigan. A Wi ’ 
ider Market! 


ers and skid platforms in eastern & 

















_ es - 
“Sally” Peterson, helps keep things 
moving at the Rollins Supply Com- 
pany, 30-32 West Kinzie Street, Chi- 
cago. 








New Hibbard, Spencer, | For YEARS the mill supply trade 
Bartlett Catalog 


Catalog. number 760, for factory) Beeded but could not find a centrifugal pump of higher effi- 
and mill supplies and heavy hard-| eieney. Purchasers asked for a pump that could be used not 
ware, has been issued by Hibbard, | 

Spencer, Bartlett and Company, Chi- | only for general water supply, but for handling crude oil, sewage, 
cago. The book was issued through a ok v 

the company’s factory sales depart-| P@PeT stock and other liquids that clogged ordinary pumps. 
ment, which is now in charge of 
C. K. Gartner, formerly vice-presi- | Deming- Mueller Side Suction Centrifugal Pumps are the 


dent and sales manager for H.| his d d 
Channon and Company, Chicago. | #8wer to this demand. 








= Remarkable efficiency, a non-clogging impeller; these were 
achieved —and more. Deming-Mueller centrifugal pumps are 
equipped with a deep-groove ball bearing which supports the 
shaft and maintains the impeller constantly in correct position. 


Result: a surprising reduction in maintenance costs. 


Deming-Mueller Pumps are simply constructed for great 


strength and long service. They supply a long-felt want. The 


market will be quick to respond. 


For fifty years The 
Deming Company 
has led the field 
with improvements, 


Write today for further 
information on this new 
| and attractive line. 





C. A. Milam, president of the Arrow 
Supply Company, Indianapolis—a com- 


pany specializing in selling mechanical THE Ps DEMI NG COMP ANY 
rubber goods and cheese cloth as well 
as other mill supplies. ESTABLISHED 1880 


SALEM, OHIO 
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HOLO-KROME 


SAFETY SET 


SCREWS 


ARE 
DIFFERENT 


Holo-Krome Screws are made to meet every use 
that a hollow set screw can be put to, thereby covering 
the field 100%. 

Holo-Krome Set Screws are milled from the bar. 
Threads are die cut and held to closer limits than ever 
thought possible to maintain in volume production. The 
hexagon holes are drawn, being clean to the full depth 
of the socket. Holo-Krome Screw sockets are uniform 
in size assuring an accurate fit to the wrench. 

Modern heat treatment, unusual precision, uniform 
accuracy in production, plus Every Single Holo-Krome 
Screw is inspected by hand, are the reasons for the very 
broad and sincere statement that 

«« Every Holo-Krome Product is Guaranteed.”’ 


The Holo-Krome Screw Corporation 
Hartford, Conn. 


b} 
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An Important Questionnaire 


ISTRIBUTORS will be interested in knowing of the 

progress that is being made in connection with the 

1930 issue of the MILL SUPPLIES CATALOG & 
DIRECTORY. 


This catalog and directory will contain buying informa- 
tion on every item handled by the distributors of indus- 
trial supplies and equipment. Questionnaires are now in 
the hands of every manufacturer interested in the dis- 
tributor as a medium of distribution, to list such items 
as they manufacture. This questionnaire contains 14 
pages of listings in addition to the general information 
which is necessary regarding individual manufacturers. 


It is to your interest, Mr. Distributor, to urge every 
one of your manufacturers to fill in this questionnaire 
immediately. 





W. J. Savage Company Under 
New Ownership 

Following a change in ownership, 
the W. J. Savage Company, In- 
corporated, Knoxville, Tennessee, 
has elected new officers. W. H. 
Obenour is president and general 
manager; W. M. Fulton is vice 
president, and W. G. Baker, secre- 
tary and treasurer. 

New offices have been installed in 
an additional story on the com- 
pany’s mill building. The company 
is also manufacturing a new line— 


radiator covers. 
* * * 


J. E. Fussell Leaves Walke 
Company 

J. E. Fussell who has for sev- 
eral years sold Allpax products for 
The Henry Walke Company, Nor- 
folk, Virginia, has resigned his po- 
sition, effective December 1, to 
accept a connection with the Allpax 
Company, Mamaroneck, New York. 
He had represented the Walke 
company in Virginia, Washington, 
D. C., and Baltimore. 

Mr. Fussell will be southern rep- 
resentative for the Allpax Com- 
pany, traveling the territory from 
Pennsylvania to Texas. V. F. Mur- 
ray, formerly sales manager for 
the Walke company, will take Mr. 
Fussell’s place. 

Effective January 1, the Walke 
organization will distribute the line 
of grinding wheels manufactured 
by the Abrasive Company, Phila- 
delphia, in the territory around 
Norfolk. 

* * * 


R. E. Conway with 
McLaughlin Mill Supply 
R. E. Conway, who has for sev- 

eral months been with the McLaugh- 
lin Mill Supply Company, Ham- 
mond, Indiana, is to be in full charge 
of the company’s sales to indus- 
trials, and sewer and paving contrac- 


tors. 
* + = 


Biggs and Company Buys 
Lokey Cotton Company 


Biggs and Company, Wichita 
Falls, Texas, has bought the assets 
of the Lokey Cotton Machine Com- 
pany, manufacturers of the original 
machines for taking the burrs out 
of the cotton before ginning. The 
machines will be improved in vari- 
ous respects and marketed under 
the name of Biggs and Company. 
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ANOTHER IMPORTANT 
POINT, — KROMEPATCH is 
the product of an Internation- 
ally known firm, and has for its 
base the finest Chrome Ore 
known, i. e., “IMPERIAL” (an 
exclusive Lavino importation 


from South Africa). 


Finally, — KROMEPATCH is 
advertised in widely-read Indus- 
trial Journals, Condensed Cata- 
logs and Directories (a big help 
to Distributors). There is still 
some desirable territory open.— 
USE THE COUPON BELOW, 
—AND BE CONVINCED. 


KROMEPATCH, —the Multi- 
Bond Refractory Cement, has 
been successfully used for years, 
for laying Chrome, Silica, Mag- 
nesite, Diaspore and Fire Clay 
Brick. It tenaciously bonds the 
brick without fluxing, or chemi- 
cal re-action,—and, having a 
high hot load strength, will not 
squeeze-out or crumble. Krome- 
patch may be troweled, poured, 
sprayed, or dipped. 


KROMEPATCH is shipped 
“dry” in metal containers of 200 
lbs. net wt.,—and will keep in- 
definitely in storage. Just mix 
with water, and use immediately. 





_— 


Poms nem 
-and increase your Profits ? 
hy 


EK. J. LAVINO and Coma, Bullitt Bldg. 
shomenate Penna. 


E.J.Lavino and Company, Bullitt Bidg.. Phila. Pa. 
Gentlemen We would like to know more about Kromepatch aswell as 
your Distributor's Sales Plan.,etc. 


Fieon Addvess 
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New and Improved Industrial Products 








HE line of 

vertical 
simplex air 
compressors, 
manufactured 
by the Chica- 
go Pneumatic 
Tool Com- 
pany, 6 East 
44th Street, 
New York, are 
of the vertical, 
single cylinder, 
single-acting 
type. The 
cylinder and 
crank-case are 
cast in one 
piece, with 
large hand 
holes provided 
in the crank- 
case for dis- 
— the 

eciprocating 
parts assem- 
blies. The lubricating system consists of a small 
gear type pump driven by the crank-shaft which 
supplies oil to the main bearing and to oil splash 
troughs into which oil throwers on the connecting- 
rods dip, creating a mist of oil which lubricates the 
cylinder walls and connecting-rod bearings. 




































HE Paasche Airbrush Company, 1909-1923 Di- 

versey Parkway, Chicago, has developed a new 
all-purpose, universal striper for doing continuous 
striping in a vertical or horizontal position. The 
tool has an adjustable line tip, s: inch to s% inch; 
tapered, knurled, adjustable regulator sleeve for ef- 
ficient control of color feed, and revolving and ad- 
justable guides. The color cups are detachable and 
an extra pressure color cup may be attached for 
striping overhead or underneath when it is neces- 
sary to force fluid upward to the slotted tip or when 
heavy colors are used for obtaining a raised or em- 
bossed stripe, scroll or decoration. 








HE new radial drilling stand with sensitive feed, 

made by The Hisey-Wolf Machine Company, 
Cincinnati, can be furnished for all portable electric 
drills up to and including %-inch capacity. The 
lever feed is operated through rack and pinion the 
same as a drill press, thereby permitting a positive 
and sensitive control without fatigue to the opera- 
tor. The motor-holding brackets are designed so 
that the portable drill can be attached without re- 
moving any part of the machine. The total vertical 
adjustment is 20% inches, and the maximum arm 
reach from column to drill spindle is 13 inches. 











HE “Super Porto” radial arm, manufactured by 

the Portable Power Tool Corporation, Warsaw, 
Indiana, is a combination radial saw, table saw, and 
electric hand saw. The radial arm simplifies sawing 
at any angle or depth of cut. Some of its con- 
struction features are: non-breakable steel arm, dust- 
proof housing, Lynite machine bracket, and roller 
bearings packed in grease. 


I a ha a 








employed. 


HE ball bearing equipped tailstock live center placed on the mar- 
ket by the Ready Tool Company, Bridgeport, Connecticut, meets 
the need for anti-friction bearings in work centering devices. The 
rigid and non-deflecting support which this tool provides, precludes 
any loss of efficiency from chatter or vibration. This support is made 
possible by the design of the New Departure Double Row bearing 
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A BUSINESS BUILDER FOR DISTRIBUTORS 


Driving forward to new achievements in service performance, Fortune Belting is developing for 
the distributors of our complete line of Mechanical Rubber Goods new friends .. . 
more satisfied customers . . . greater volumes of profitable repeat business. 
Sold Exclusively Through Distributors 


THE MECHANICAL RUBBER COMPANY 


CLEVELAND, OHIO 
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NEW self-lubricating bronze bearing, 

said to be the only one of its kind, has 
just been announced by the Johnson Bronze 
Company, New Castle, Pennsylvania. The 
new bearing provides for a uniform area of 
bearing surface on the pressure line, and 
insures an efficient distribution of the lubri- 
cating compound. The compound is also a 
Johnson Bronze development. 


T= one-gallon pressure type fire extin- 
guisher, made by the Pyrene Manufacturing 
Company, Newark, New Jersey, is especially 
adapted for use where great capacity is 
needed. The extinguisher consists of a top 
and bottom casting of high pressure brass 
to which is fastened an inner and outer 
shell of heavy gauge seamless drawn tubing, 
forming 2 chambers; the inner chamber con- 
tains air pressure and the outer chamber con- 
tains Pyrene fire extinguishing liquid. These 
2 chambers are sealed tightly against each 
other. When the operating valve wheel is 
turned, air pressure is allowed to enter the 
liquid chamber, thus expelling a stream of 
liquid through a flexible rubber covered 
metal hose. 

















HE National Twist Drill and Tool 

Company, Detroit, has placed a new 
type of inserted tooth milling cutters on the 
market, called the “Adjusto-Lock”. The as- 
sembled cutter is shown above, and the 
enlarged section below illustrates the blade 
slot. The special construction of the blades 
is shown in the small figure at the left. 








N E W 9- inch 

lathe has just 
been introduced by 
the South Bend Lathe 
Works, South Bend, 
Indiana. Like the 
other lighter models 
of South Bend 9-inch 
lathes, this machine 
is a back-geared, 
screw-cutting precision tool; the new feature is the design 
which offers as its principal improvement an entire new head- 
stock having a 3-step cone of 1%-inch width, which delivers 
25% more power than was possible on the earlier models. 
Another outstanding change is provision of a new back gear 
shaft oiling system that protects the shaft from harmful effects 
of neglect or careless lubrication. Better oiling of spindle 
bearings is also provided, and the spindle carries a new seal 
that prevents accumulation of oil on the outside of the 
headstock. 











| eos cquthaheseow-segdy i have been 
made recently in the clutch 
fingers or levers of the friction 
clutch manufactured by The Car- 
lyle Johnson Machine Company, 
Manchester, Connecticut. In the 
past, carbon steel drop-forged 
fingers were used. The present 
“super-clutch” is equipped with chrome nickel steel fingers to 
provide further strength in this basic part of the machine. 























HE Conradson 

Tool Company, 
2105 Indiana Ave., 
Chicago, announces 
the addition of an 
expansion reamer to 
its line. The body is 
of tough, resilient 
metal that absorbs 
shocks and _ vibra- 
tion. The high speed 
steel blades are flat 
and rectangular, making it possible for them to be hardened 
with a uniform treatment that assures maximum cutting 
efficiency. The reamer can be expanded from .015 to .025. 
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PHILADELPHIA 





SPEED 


N the thunderous fast freight, 

plunging onward toward distant 
destinations, we sense the whole 
spirit of Industry: Speed! 

In Chisholm-Moore systems, 
too, we see this same restless spirit 
at work. But now it is within the 
plant itself, efficiently moving ma- 
terials onward, from one stage of 
manufacture to the next —achiev- 
ing at the same time valued econ- 
omies. For the handling of materi- 
als is often as much as nine-tenths 


of the making! 


This is the second advertisement in 


the new Chisholm-Moore cam- 


CLEVELAND 


CHICAGO 


paign, appearing in the leading 
business and industrial magazines 
of the nation. This colorful printed 
salesmanship, joining forces with 
the present recognized merit of the 
C-M line, is paving the way for 
greater and more successful sales. 
Mill supply jobbers, get in step 
with Chisholm-Moore progress... 


write for information. 


CHISHOLM-MOORE HOIST CORP. 
(Division Columbus - McKinnon Chain Corp.) 
5028 Fremont Avenue, Tonawanda, N. Y. 
In Canada: St. Catharines, Ont. 





PITTSBURGH 
























MILL SUPPLIES 





re oo. 



























































N dl d Industrial Product 
| 
| 
O complete its line of portable grinders, The i 
Van Dorn Electric Tool Company, Cleveland, ‘ 
Ohio, has announced a new 7-inch bench grinder HE Stephens-Adamson Manufacturing Company, ' 
for sharpening edge tool and for light grinding. Aurora, Illinois, announces the production of the 4 
| This grinder is a compact sturdy ball bearing “S-A Vibrator,” a power actuated screen. Funda- | 
grinder with the ball bearings mounted in dust- mental construction features incorporated in this 
proof housings, and is claimed to be vibrationless screen are the ability to develop positive vibration, 
at all speeds because of its dynamic balance. It is and a construction strong enough to withstand this 
furnished complete with grinding wheels, adjustable constant vibration with no effects detrimental to the 
tool rests, wheel guards, switch and cable. life of the equipment. 
| 
| 
\ | 
| HE Crescent Machine Company, Leetonia, Ohio, 
is placing on the market a new Crescent universal 
variety saw. This machine is adapted for straight 
cutting off, ripping and cutting simple and compound 
angles. A special feature is the mounting of the mov- 
able radial arm betwen 8 ball bearings so that it is FAtaee : ? i 
easily movable while the machine remains rigid. The | NEW recording thermometer, capable of chart- i 
guard is so constructed that a saw dust spout ¢ carries ing temperature from minus 40 to plus 750 . 
the saw dust away from the operator when the ma- | degrees Fahrenheit has been perfected by the Moto E 
chine is used for ripping. Operating levers and scales | Meter Gauge and Equipment Corporation, Long i 
| for making various adjustments are within plain view Island City, New York. This instrument is known t 
| of the operator at all times. There is nothing to ob- | as the model 1000 ‘“Motoco” recording thermometer. i 
struct the view of the work which is always in plain | A dust-, fume- and moisture-proof housing encloses £ 
sight when this machine is used. the working parts of the instrument. ? 
HE new Stanley number 141-A electric drill, manufactured by 
the Stanley Rule and Level Plant, New Britain, Connecticut, 
a - is a %-inch capacity drill for all kinds of rapid drilling. This is a 
\ production drill whose straight line design — close quarter 
| bt drilling. Special features are the nickel steel, heat treated gears; 
ce the radial thrust bearing on spindle; the ball bearing supported 
~ motor shaft; strong aluminum alloy housings; quick make and 
break switch; armored attachment plug with ‘special cord grip; 
positive cord grip inside of drill; 12% feet of rubber covered 
cable; and chuck key held in gear housing. The capacity is % inch 
in steel and % inch in wood. 
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A REVOLUTIONARY IMPROVEMENT IN 
ty nee SSG 


ELECTRIC HOISTS 


WITH NEW 
PROFITS FOR 
JOBBERS 


R&M Electric Hoist “4- to 742-ton 
Capacity. (Patent Applied For) 


Robbins & Myers, Inc., announce a superior 
new line of electric hoists which incorporate 
all the latest mechanical improvements devel- 
oped by the foremost materials handling en- 
gineers. Mill supply jobbers will be quick to 
appreciate the following advantages: 


Low Headroom — ranging from 15” in ¥/-ton, 
1-ton and 2-ton capacity models to only 40” in 
the 714-ton size. Compactness—a similar sav- 
ing in space in all overall dimensions permits 
greater floor coverage when used on cranes 


and monorail systems. Lightness — secured 





through the use of a new light-weight cast 


alloyed metal with twice the tensile strength 
of gray iron, greatly facilitates handling. 


All R & M hand and electric hoists and cranes 
are made with the same rigid precision and 
advanced engineering which has character- 
ized R & M products for 32 years. All are guar- 
anteed for one year, with nation-wide service. 
No other line of hoists gives you so many stock 
and salesadvantages. Yourprofitsare provided 
for by R & M’s strong jobber protection policy. 
Send for details and descriptive catalogs. 


Robbins & Myers, ne. 


Hoist and Crane Division 


SPRINGFIELD, OHIO 


DIFFERENTIAL 
CHAIN HOISTS 
Ye to 2-ton capacity 


SPUR GEARED BALL BEARING 
CHAIN HOISTS 
Yo to 20-ton capacity 


BULL DOG ADJUSTABLE 
STEEL FRAME TROLLEYS 
1- and 2-ton capacity 


ACE STEEL TROLLEYS 
FLANGELESS WHEELS 
Ye to 20-ton capacity 


HAND AND ELECTRIC HOISTS AND CRANES, MOTORS, GENERATORS AND FANS 
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THE 
COMPLETE 
ANSWER 
TO THE 
CHUCK 
PROBLEM 





The distributor who sells Skinner 
Chucks is handling a really complete 
line, and is prepared to serve all re- 
quirements. 


There is a Skinner Chuck for every 
job. 


A Popular Model 


SKINNER 


Steel Body 4 Jaw 
INDEPENDENT CHUCK 





We have never known the body of a 
Skinner steel body independent chuck 
to break in service. 


SKINNER 
CHUCKS 


The Skinner Chuck Co. 
New Britain, Conn., U.S.A. 














When this picture was taken C. L. Gransden and Company, Detroit, Michi- 


gan, distributors, had just been appointed Fabreeka distributor for Detroit 

and Flint. As usual, part of the family was missing, but we grabbed those 

available. Left to right: C. L. Gransden, president; Maurice F. Langley; Ir- 
ving Henry, and Forrest B. Wright, salesman. 





Hill Equipment Engineering 
Company Organized 

The Hill Equipment Engineer- 
ing Company, recently organized 
by Lockwood Hill, will have the 
exclusive sale of the products of 
The Lincoln Electric Company, and 
the Baker Industrial Truck Com- 
pany in the St. Louis metropolitan 
district, and the eastern Missouri 
and southern Illinois territories. 


Mr. Hill sold the first arc weld- 
ers in the St. Louis territory. For 
9 years he was connected with the 
General Electric Company in its 
testing and foreign departments, 
and later in the St. Louis district 
office as sales manager in the power 
and mining department. He was 
for a time assistant to the price ap- 
proval officer in the St. Louis dis- 
trict ordnance office of the Army. 








In this group from Sutton-Dickerson, Incorporated, Richmond, Virginia, are 
A. H. Sutton, J. W. Grubbs, H. G. Buchanan, Junior and F. A. Waters. This 
company has been in business 7 years and reports increasing prosperity. It 
has recently been appointed distributor for the Spang-Chalfant line and the 
Hewitt rubber goods line. 
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When you sell Whitehead “Long Life” 
Steam Hose, you are selling a lasting 
steam hose that is expertly put together 
by skilled rubber craftsmen, of certain 
compounds which our 50 years’ experience 
has taught us will combat heat, as well as 
pressure. 


Belting (Conscyor $ Trasewir Wihgehees Pretests = 


Water Hoss Suction Hose 


eee ties Sine Sane 100 


rewrite? Sand Blast Hose ) it} 








Stands Heat as well as Pressure! 
-Whitehead “Long Life Steam Hose.. 


—That is important. The destructive force 
of great heat and the pressure of live 
steam, both must be withstood in steam 
hose. . . . We call this Hose “Long 
Life” Hose, because long service life is in- 
evitable from the way it is made. Write 
for samples. 


§ Discharge )—Tubing— 


Packings—Washers & Valves 
Diaphragms—Dredging Sleeves 


{ | | | -Moulded Goods 



















The Whitehead Bros.Rubber Co. 





_ “MECHANICAL RUBBER GOODS,SINCE 1873” 
ole > Trenton,New Jersey 
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Problems in Selling Mate- 


e _ rials-Handling Equipment 
S p € 'S d U a} g U p (Continued from page 19) 





/manufacturer, who equipped his 
trucks with side-stake brackets 
which would be adaptable to this 
job. We quoted our customer on 
] . 

| these brackets and received an or- 


C: emont der for 50 of them. 
We have found materials-han- 


dling business to be profitable. We 
have found also that materials-han- 
dling sales frequently lead to sales 


“Type SF” Disc Clutch oe other supplies and equipment 


which we handle. 


It has been our experience, how- 
A N ew D em an d ever, that a real sales job cannot be 


done on materials-handling equip- 


with 






Factory superintendents everywhere are endeavoring to ment unless an organization equipped 
speed up present equipment. High production schedules to furnish customers and prospects 
must be met. High speed and more efficient clutches are with expert, technical information 
needed to take care of this new demand. The Edgemont \is built up. Hardly a day passes 
“Type SF” Disc Clutch was designed and factory tested for that we do not run across mate- 


just such service. Furnished in roller and ball bearing 


rials-handling jobs which require 
applications. 


expert advice. Our organization is 
set up to render this sort of service. 

In other words, being able to 
|help prospects work out their mate- 
T E MACHINE Co DAYTON | rials-handling problems | satisfac- 

HE DGEMONT * OHIO | torily, not just being in a position 
/to supply equipment called for, is 
absolutely essential to the building 
up of a profitable, worthwhile busi- 
ness. 


\ LL “11 | © Our Floor Men Sell by 
: Demonstration 
f ehrieiypy © os 


Our “Type SF” literature gives complete lists of sizes 
and other practical data. Send for supply now. 








ef 
old (Continued from page 23) 
|found that the customer really 
wanted a drip elbow, because he saw 
a sample fitting and pointed it out. 

All in all, it has been our experi- 
ence that the city desk customer is 
'an important one. He is affected by 
the atmosphere of your establish- 
iment, by the ability of your floor 
|salesmen to talk intelligently about 
‘the products they are selling, and the 
| class of merchandise which you carry 
‘in stock. Altogether he is a good 
friend to cultivate. Hence, we con- 
| tact him with men who know how. 
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New Detroit Location for 
Osborn 





Stands Out by Standing UP 


| The Osborn Manufacturing 
All makes, all styles of Hollow Screws have had their years ae anv leveland. has moved 
of test. Time has settled the merits of socket-design and fabri- a g c o ra f — * 4 
cating process. . . . After 20 years the cold-drawn | the etroit offices o u © Orus - 
“ALLEN™ stands in the foreground of favor, industry-wide. vision from 2699 Guoin Street, to 
Stands out by standing UP—incomparably. the General Motors building. 


The Allen Mfg. Company, Hartford, Conn. C. E. Hauk, district manager, 


will be in charge, assisted by W. J. 
Halliday. 
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THE DIAMOND RUBBER COMPANY 





selis—and has always sold— 





through distributors 








A Simplified Line 
A Solid Reputation 
A Stable Sales Policy 


A Sincere Cooperation 


From the beginning of its history this Company has 
followed a single, consistent sales policy toward dis- 
tributors. Our executives have always realized the 
necessity and importance of the distributing function. 


Our good faith in this is evidenced by the fact that no 
attempt has ever been made to expand this Company 
into a large selling organization, in order to solicit 
the consuming trade. 


Further, in our line of products, we specialize on those 
standard items that can be stocked and sold to advan- 
tage by the distributor—excluding the highly special- 
ized items requiring much introductory effort, and 
technical knowledge above the average. 


Our salesmen sell to and through the distributor, not direct 
to the distributor’s customers, except in those cases where 
their cooperation is desired and requested. Although we are 
constantly working out new cooperative plans, no change has 
been made in our basic sales policy toward distributors during 


the past thirty-six years. None has been needed. 


We solicit correspondence with distributors who appreciate a 
stable sales policy which has assisted in building up many 


successful distributing accounts in the United States. 


rliE DIAMOND RUBBER COMPANY, INC., Akron, Ohio 
Branches as follows: 
AKRON + ATLANTA + KANSAS CITY »- NEW YORK + BOSTON - PHILADELPHIA 
DALLAS + CHICAGO « LOS ANGELES + SEATTLE + SAN FRANCISCO 


Diamond 


RUBBER BELTING HOSE: PACKING 
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BOND 


TRUCK CASTERS 


Mill supply and power 
transmission executives will 
find in Bond truck casters all 
those qualities necessary for 
efficient, dependable caster 
service. Every caster in the 
Bond line must fulfill your 
most rigid requirements. Let 


us send you a catalog. 





23-A Series 
With Semi-Steel Base 


Made in various types of wheels: Plain 
bearing, Roller-bearing, Rubber Tired, 
Thread Guard, etc. 





LES-NOIS Swivel- 


Type Caster. 


Heavy Duty Swivel- 
=. Caster. 


Power transmitting ma- 
chinery is manufactured 
to conserve every possible 
ounce of power in your 
line shafting machinery. 
Write for our catalog. 


Bond Foundry & Machine Company 


Manheim, Lanc. Co., Pa. 


Phila. Office: 617 Arch St. N.Y. Office: 255 Broadway 
Chicago Office: 39 S. Clinton St. 


SPRATT eA  e eNe 





| Company, 
| has appointed M. R. Calloway sales 





Changes Made in Officers of 
C. M. McClung 

The board of directors of C. M. 

McClung and Company, Knoxville, 

Tennessee, made several changes 

in the officers of the company at 


its January meeting. C. J. Mc- 
Clung, acting president, became 
chairman of the board; W. M. 
Bonham, treasurer and _ general 
manager was made president; 
Bruce Keener, Junior, and J. S. 
Van Gilder were made vice-presi- 
dents, and F. E. Barkley, assistant 
treasurer, is now secretary and 


treasurer. 
* * * 


Chandler and Farquhar Elect 
New Officers 

The Chandler and Farquhar Mu- 
tual Benefit Association, composed 
of employees of the Chandler 
and Farquhar Company, Boston, 
elected officers for the current year 
at the annual meeting of the asso- 
ciation held in Boston on January 
8. Mr. Moncrieff was made presi- 
dent; Mr. Dowling, vice-president ; 
Miss Clarke, treasurer; Miss Wil- 
liams, recording secretary; and 
Mr. Gibby and Mr. Ryan executive 
members. 

* * * 

Calloway Now Sales Manager 
of House-Hasson 
House-Hasson Hardware 
Knoxville, Tennessee, 


The 


manager. Mr. Calloway has been 
with the company for 23 years as 
a salesman, traveling first in Vir- 
ginia and Kentucky territories, 
and later succeeding C. S. Hasson 
in the western part of North Caro- 


| lina and northern Georgia. 


* *« * 


Duncan and Goodell 
Reorganizes 

On account of the death last 
fall of S. F. H. Goodwin, presi- 
dent and treasurer of the Duncan 
and Goodell Company, Worcester, 
Massachusetts, a reorganization 
within the company was necessary. 

The following officers were 
elected: H. S. Ramsdell, president ; 
G. J. Bridgham, vice president; 
E. L. Park, treasurer, and Haven 
W. Goodwin, assistant treasurer. 
The company plans to carry on the 
business on the same line as be- 
fore, and the officials express con- 
fidence in the prospects for the 
coming year. 





Making the Credit Depart- 
ment a Sales Builder 
(Continued from page 21) 

curred through this service have been 
practically nil. Over the period 
during which this plan has been func- 
tioning our credit losses have 
averaged less than one-tenth of one 
percent. The last annual report 
showed a yearly volume of about 
$3,000,000. 

Our service does not stop 
where our own interests stop 
either. Let me _ illustratee. A 
long - experienced shop foreman, 
head of the machine shop of a size- 
able industrial concern in Los An- 
geles, a customer of 15 years’ 
standing, had always wanted to go 
into business for himself. Suddenly 
the concern he worked for was 
sold, and the foreman felt that this 
was the time for him to make that 
long-cherished step and enter busi- 
ness for himself. 


Knowing that his old firm had 
found us satisfactory and being 
well acquainted with several mem- 
bers of our company, he ap- 
proached us first when he decided 
to start his own business. He 
lacked sufficient capital to pur- 
chase the needed equipment under 
the usual terms and have any capi- 
tal left with which to operate. Our 
salesman’s report on him came 
through in the usual way, and I 
went out to have a chat with the 
ex-foreman. 


The man had $1,500 in cash. He 
needed $3,000 worth of equipment 
and supplies. I figured out how 
much money he would need to pay 
the rent on his building, finance his 
force, and purchase other supplies 
not handled by us. Having done 
this, I took the remainder of the 
cash and had the ex-foreman make 
notes covering the balance due on 
the equipment we sold him. 


As expected, this customer paid 
off his notes several months before 
the last one was due. His busi- 
ness grew rapidly. During the 
following year he bought and paid 
for, on regular terms, $2,000 worth 
of additional equipment. Then, 
quite unexpectedly, he had the op- 
portunity to bid on a rather large 
contract—large for the size of his 
shop—and he secured it. But in 
order to be assured of a net profit, 
he realized that it would be essen- 
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From Raw Materials to 


Finished Product 
UNDER ONE ROOF 


Belmont Packings are of uniform quality. Every operation 
from carding and spinning to the finished packing is under 
our direct control. Our asbestos, flax and rubber packing 
lines are complete in every detail. You should know Bel- 
mont products and profit from the cooperation we give to 
Mill Supply Distributors who merchandise Belmont Pack- 
ings. You will be furnished with dealer helps and catalogs. 
These packings are favorably known to engineers. Write 
for our catalogue on the field for Belmont Packings. 
































BELMONT PACKING & RUBBER CO., Phitadeiphia, v.s. a. 
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For Strict Requirements 


Proof coil chain 

B. B. coil chain 

B. B. B. coil chain 
Steel loading chain 
Taylor Mesaba chain 
Sling and Crane chain 
Missing Links 

Special Hooks 


Sell Them 
The Best + 


The safest chain is your customer’s 
cheapest insurance. Taylor’s record 
of achievement since 1873 is your 
insurance that you can make more 
money by selling the best. There 
is a Taylor chain for every pur- 
pose. Right now it will pay you 
to feature Taylor Made Twist Link 
Machine Chain for winter. You 
build volume sales and good will 
through steady year ’round repeat 
business. 


HAND-ELECTRIC 
AND MACHINE 


S. G. Taylor C 


P. O. Box 1297-A 
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MILFORD 


HIGH SPEED STEEL 


Not a single Milford High Speed Steel 
Blade was placed in the hands of 
users until after months and months 
of perfecting and testing had proved 
it an outstandingly superior hack saw 
blade. 

Full page and double page advertis- 
ing reaching all the trades are telling 
your customers of this splendid new 
blade. Be sure you can supply it. 
Distributed 100% through the jobber. 
Milford and Milflex Blades—Thomp- 
son’s Metal Cutting Band Saws. 


The Henry G. Thompson & Son Co. 


Established 1876 New Haven, Conn. 


HACK SAWS 


-~ 








tial that he discount his bills. He 
did not have enough cash to do 
that. 

As a matter of fact, he lacked 


| $1,000 and so he came to me and 


asked advice. The outcome was 
that I accompanied the customer 
to a bank which already had re- 
fused to grant the man a loan, and 


| asked the banker to loan the manu- 


facturer the money. 

“Well, what are you _ fellows 
going to sell him now?” the banker 
wanted to know. 

“Not a thing,” I replied. “This 
money is to pay cash for materials 
needed to complete this contract 
—materials which we do not sell. 
We simply have an interest in this 
man’s welfare and would like to 
see him get the money.” 

After some argument, the 
banker granted the loan and took a 
mortgage against the man’s $5,000 
worth of equipment. The little 
manufacturer discounted his ma- 
terial bills and made some money 
on the contract. Needless to say, 
when he wants anything in the 
equipment or supply line, he comes 
to us for it. 

We find that this service, though 
expensive when based upon the 
initial order we secure, comes low 
enough in the long run. It does 
much toward getting away from 
petty price squabbles. When we 
favor a man by helping him start 
in business and assisting him to 
make money, he buys from us as 
a matter of course. He has con- 
fidence in us and thus turns a deaf 
ear to competitors who may shade 
prices or toss other inducements 
his way in an effort to procure his 
business. 


Facts About the Census of 
Distribution 
(Continued from page 25) 

Each individual distributor, for 
example, becomes but a unit of 
so many individual distributors of 
a given classification. 

From all industrial distributors 


| and other organizations handling 


industrial goods, including manu- 
facturers’ sales branches, fairly 
comprehensive data will be ob- 
tained covering the following ba- 
sic statistical information: 

1. A description of the estab- 
lishment, including its location 
and the character of the. organ- 











The American Pulley Company, Philadelphia 


7 Million Ameriean Shafiting 


Pulleys, , Light, Strong. Dura- 
ble Pressed Steel Power Savers 
r + have been put to work by the 


Nation’s Industrial Leaders 








NI 
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The American Pulley Company, Philadelphia 


Ameriean Pressed Steel Hand 
Trueks are Built to Wear 


without Repair. 15 Standard- 


ized Models Serve Practically 


Every Hand Truck Need 
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Another Reason for 
Selling Reelites 


IT Turns 


in all 








Directions 





Reelite 


080.4 6 ear. OFF 


oun k ee p S t h e w iY e ta Uu t The handy light onareel 


For use in the garage or ma- 
chine shop where it is desired 
to bring the light directly to 


4 ‘HE above illustration is in a galvanizing department, where the bucket, parirearssine diner 5 eel 


used with an electric hoist, runs along an overhead rail in front of a row 
of tumbling barrels. This requires that the conductor cable must not only be 
kept out of the way, but must also turn at all angles. 


The % .petry Constant Duty Reelite keeps the cable at the proper tension 
and winds and unwinds it as the hoist moves. In order to prevent the cable 
from twisting, the Reelite is mounted on a Swivel Base. This base permits 


out having the cord trailing 
about in the grease and dirt. 
Equipped with twenty-five 
feet of cord, and can be fur- 
nished with connector in 
place of light so that it will 
furnish current for small 
machinery and portable 
drills, etc. 


full swing of the cable in any direction. 


The Swivel Base is furnished with Ring Commutators and Brushes for 
supplying current and rotates freely on Ball Bearings according to the trend 
of the machine being operated. 


The Reelite with this Swivel Base is an economical and convenient method 
of handling the cable for this requirement. 


You should have all the facts on Constant Duty Reelites. Write today, 
or tear out the coupon. 


Complete catalog information in Electrical Engineering 
Catalog, Mechanical Catalog and Sweet's Engineering Catalog. 


APPLETON ELECTRIC COMPANY 
1706 Wellington Avenue, Chicago, aw. . A. APPLETON ELECTRIC CO. ™ 
New York—150 Varick St. Los Angeles—340 Azusa St. 1706 Wellington Ave., Chicago 
San Francisco—655 Minna St. Seattle—628 Railroad Ave. Gentlemen: 


Please send a copy of your Bulletin No. 501-F, with 
CONSTANT DUTY your price list. 


Name 
Address 


REG. U. S. PAT. OFF. 


Carries Current Where Needed 














MILL SUPPLIES 














oO 
° ly aan |) i} ; 
co 7S 206 Aor eos 3 ; 
coco NM CEN SY notre 
{3} = to? we 3h2433 ‘ fe 
NS Pe ®4 ° © tee eo ° “, 


A-Lnnn © ieee 
“S000 ooreo oP2G%oo 20005 


° 


SNe 2eBleN iio etee gs oe 
Bl eaaey Vcomlge h/t 
5 ¢ Py, 

> sae 


do sey 
-~“0° &3 38 
er eeard 
4 00° 

t 





Yes, we know! You hardboiled mill supplies 
men say: “Valentinetime’s the bunk. It’s bo- 
loney, applesauce, horse-feathers’—or words to 
that effect. 


Yet on February 13, you'll sneak out to the 
stationer’s and lay down fifty cents for a slushy 
Valentine-card for the Wife, then slide into her 
favorite shop for a pair of hose or gloves. You 
sentimental old sinners! 


Well then, why not send a real Valentine gift 
to your Business—the “old lady” who provides 
you with food and—no, not drink (perish the 
thought !)—automobiles, and everything. Make 
your business a present of the RED CAP Line 
of Industrial Brooms and Brushes this February, 
and put your sales in that department beyond 
danger of competition? 


A good hunch? Why sure it is! Start selling 
RED CAPS now. Write us for the necessary 
information. 


INDIANAPOLIS BRUSH ©@ BROOM MFG. CO. 
126 Brush Street 


owe” '\'\'\ 


Mm 


| 


Indianapolis, Indiana 

















ization, and whether it is operated 
as a single-unit establishment or 
as a part of a chain. 

2. The ‘type of distributor, 
whether supply and equipment 
distributor, broker, selling agent, 
or manufacturers’ agent. 


3. The principal lines of mer- 
chandise handled and the sales 
territory covered regularly by the 
house reporting. 


4, The number of proprietors, 
firm members and employees, and 
the salaries received by them for 
the year. 


5. Other expenses, divided into 
several classifications of a useful 
character. 


6. Merchandise inventories as of 
December 31, 1929, or nearest in- 
ventory date. 


%. Sales of merchandise, includ- 
ing gross sales, returns and al- 
lowances, and net sales. An at- 
tempt will be made further to 
obtain the amount of sales on 
credit terms. Moreover, sales will 
be broken down by commodities 
and commodity groups. 


T should be stated in this con- 

nection that some of the leading 
manufacturers and distributors of 
industrial machinery, equipment, 
and supplies have been consulted 
by me, in order to obtain the best 
judgment of such leaders as to 
what information it is advisable 
to secure and how far it is prac- 
tical to obtain such data. Con- 
sequently, the classification of in- 
dustrial goods into a_ limited 
number of groups reflects not only 
the judgment and knowledge of 
officials of the Bureau of the Cen- 
sus, but includes also the com- 
bined and pooled opinion of many 
of the leaders in the industry. 

The information gathered will 
give us a picture for the first time 
of the total amount of industrial 
goods consumed in the United 
States as a whole, and by geo- 
graphic divisions. Furthermore, 
we shall discover approximately 
through what channels such goods 
pass before reaching the industrial 
consumer, including manufactur- 
ers, mines, quarries, oil-well com- 
panies, and other such concerns. 
We shall know how many dis- 
tributors of different kinds there 
are handling industrial goods. 
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E can produce Crescent machines 

at very favorable costs. The equip- 
ment of our factory is of the best and our 
production methods are modern in every 
particular. 
















THE CRESCENT MACHINE CoO. 


96 Columbia St. Leetonia, Ohio 











One sale of a Crescent 
machine just naturally 
leads to another, 





















































have 
been the 
= Standard 
of the 
industry 
for 76 years 


’ Better bolts, © 
nuts, screws, 
» and rivets are 
> not made at any 
price. They lead 
the field when it 
comes to quality. 
Dealers, here’s your 
chance to handle a 
quality product that is 
popularly priced and 
one that will net you a 
handsome profit. 














Shall we send you our 
prices? 


CLARK BrosRout (p 
Black Ave., Milldale, Conn. 










gathered that can be used as 
standards of comparison for each 
individual enterprise. These data, 
for example, will show the rela- 
tion existing between sales and 
inventory; they will shed some 
light on expenses, which in turn 
can be studied by size of enter- 
prise and by specific types of es- 
tablishments; they will present 
information on the problem of 
returned goods; they will show 
the relative importance of various 
commodities so that proper com- 
parison can be made by each in- 
dividual firm with the industry 
in general as a means of deter- 
mining how best to direct the en- 
|ergy of its organization. 





| This census will give compre- 
| hensive information for the first 
| time about the distribution of in- 
| dustrial goods. These products 
| are worth many billions of dollars 
-each year, but so far little has 
| been done to give the business 
world systematic data about their 
marketing. 


HAT has just been stated is 
but a brief account of the nu- 
merous and tremendously signifi- 
/cant possibilities for good that will 
no doubt come out of the Census of 
Distribution. No one can appre- 
ciate at the present time the full 
| extent to which the data gathered 
through the census may be used 
by many firms engaged in the 
distribution of industrial goods in 
| planning their selling and mer- 
|chandising activities, in setting 
quotas, and in controlling the ex- 
penses of the various operations. 
No one can tell just how far the 
industrial distributors may use the 
facts and figures discovered, 
through associated effort, in rais- 
ing the general level of efficiency 
and in promoting the welfare of 
| their respective trade groups. 
That such possibilities exist, no 
/one will deny. It is felt generally 
that we are about to enter upon 
'an era in which a death-blow is 
|to be dealt to hunches and guess- 
| work a basis for operating 
| business establishments. We can 
| see the beginning of the dawn 
| and the clearing of the brush 
| which would enable business men 
to enter into a field that is flooded 
by the light of facts and figures, 
so that business operations may 
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LEADERSHIP 


in portable electric tools 


Wir the acquisition of several new 
lines, Stanley now rounds out a com- 
plete line of portable electric tools for metal 
working and wood working. 


The latest additions include such proved 
tools as: 


Stanley-Ajax Electric Hammers 


Stanley-Unishear Electric 
Sheet Metal Cutting Tools 


Stanley-Crowe Safety Saws both 
electrically and air operated. 


It is the intention of the Stanley Electric 
Tool Company to give the trade under 
one well established name a line of port- 
able electric tools of the highest quality, 
every item of which has been proved 
by long continuous use “on the job.” 


Catalogs of the full line or any partic- 
ular item will be sent upon request. 


THE STANLEY ELECTRIC TOOL CO. 


New Britain, Conn. 


Sales Offices and Service Stations 


New York Cincinnati 
Chicago Detroit 
Philadelphia 








STANLEY ELECTRIC TOOLS 
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Pump Performance 


BERDORFER Motor Driven Out- 
fits are compact, dependable and 
highly efficient outfits. The pumps are 


made of non-corrosive bronze. 


| - Remarkable 


Oberdorfer Motor Driven Gear Pumps 
have both pressure and suction ability. 


Motor Driven Gear Pump Made with 1/6, 1/3 and 1/2 hop. 
motors. 





For larger volume Oberdorfer Motor 
Driven Centrifugal Pumps are recom- 
mended, with a capacity up to 2,100 
gallons per hour. Can be used to han- 
dle liquids containing solids. 

Ask your Supply House for Oberdorfer 


Pumps and Oberdorfer “Electric 
Bronze” Bars. 





Motor Deiven M. L. Oberdorfer Brass Co. 
Centrifugal Pump 2300 Thompson Road Syracuse, N. Y. 


rdorfer Pumps: 


Every ARGUTO its own oasis 


Because Arguto Oilless Bearings are self-lubricating 
and never need a drop of oil or any attention what- 
soever—they extend the life of machinery. 





















That is only part of the story. Write for full 


information. 


aN LOR zrcis CON 


Wayne Junction, Philadelphia, Pa. 























be planned and built upon knowl- 
edge, and so that estimates made 
intelligently may be substituted 
for what may be termed as pure 
“Guesstimates.” 

As to whether or not you will 
be benefited individually and as a 
group as much as we feel you 
should be, will depend largely 
upon yourselves. It will depend 
to no small degree upon whether 
you will make the necessary ef- 
fort to supply the needed informa- 
tion accurately and comprehen- 
sively; and whether you will use 
the information after it has been 
made available to you. 

It is important to bear in mind 
that the Census of Distribution 


| is not a survey but an enumera- 


tion. Only basic facts will be 
gathered on so extensive a scale 
that it cannot be undertaken by 
agencies other than governmental. 
No attempt can be made to go 
deeply into any one phase or as- 
pect of distribution. Intensive 
studies of this kind can be carried 
on later through surveys of vari- 
ous types. It is probable, how- 
ever, that one of the greatest 
values of the Census of Distribu- 
tion will be in furnishing basic 
data and in pointing the way to 
needed studies of an intensive na- 
ture. It will serve as a starting 
point and lend perspective to what 
may be undertaken later by busi- 
ness men either jointly or indi- 
vidually. 


INALLY, it should be pointed 

out that the Census of Distribu- 
tion is not an outgrowth of ideas 
that have been harbored in the 
minds of officials of the Department 
of Commerce. It is, instead, a re- 
sponse by Congress and the Gov- 
ernment to insistent efforts made 
by a large number of associations 
of business men and by individual 
prominent manufacturers, whole- 
salers, and retailers who have 
long realized the need for such 
information. They have felt for 
some time that in order to carry 
on our domestic commerce with a 
reasonable degree of efficiency it 
is just as necessary to have some 
statistics concerning domestic dis- 
tribution as it has been found 
essential in the handling of the 
export and import business. The 
Census of Distribution comes as 
a response to the desires and 
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ILL that customer’s first 
order with Square “Gee” 
fittings and watch the re- 
peats. Here is why: 



































There are no “slow orders” 
with Square “Gees” on the 
job! No hunting for a fitting 
that fits; no fumbling for a 
start; no slipping wrenches. 


Square “Gees” know their 
placeand gothereinahurry. 
Reamed and recessed to 
give the full depth, clean cut 
threads an airplane start, 
they grab hold quickly and 
surely. The husky beading 
makes the wrench welcome. 
Every Square “Gee” is 
alike ... free from flaws, 
true in size and accurately 
threaded. Grabler foundry 
methods . . . molds-to-the 
metal, preventing coldshots 
.-. and multiple inspection 
makes sure of that. 
Supplying time-saving 
Square “Gees” on every 
order is a good customer- 
keeping rule. 


The GRABLER MFG. Co. 
and its subsidiary 
GRABLER-REPUBLIC, Inc. 
4900 Euclid Bldg., Cleveland, Ohio 


Factory: Cleveland. Warehouses: New York, 
Chicago, San Francisco, Los Angeles 





che & . De ee i. Be: 2 e 
Square “Gee” inserted seat Ground Joint 
Unions are approved by the Underwriters. 


YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 


SQUARE “GEE” 
Pipe Fittings 


ORAINAGE, BRASS 












MALLEAGLE, CAST IRON 
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Repeat Sales 
Repete Sales 
Repeet Sales 
Repeat Sales 
































No Matter how 
you Spell it 
IT’S 
LINEAR 
PACKING! 














“You can fool ’em once” 


Yes, vou can sell ’em once! 
but repeat sales are what count 
to a distributor. Repeat sales 
are what count to us. 

That’s why we put the Quality 
in Linear Packings. 

That’s the reason for our large 
and modern plant facilities, 
our control of raw materials, 
and our expert workmanship. 
Actually, that’s why we've kept 
in business for over 30 years, 
making Piston and Sheet Pack- 
ings for all service conditions. 
Linear Packings mean repeat 
sales—you can’t go wrong on 
that Send for sam- 
ples and prices. 


LINEAR 
L ineatPacking Rubber Co, ine. 
PISTON AND SHEET PACKINGS 
MARSHALL AND BERKS STREETS 


PHILADELPHIA 











wishes of business men, and it 
is up to them to make it as valu- 
able, practical and useful as we 
all wish it to be. 

As far as the governmental part 
is concerned, I feel personally that 
every attempt will be made under 
the able leadership of the Director 
of the Census, W. M. Steuart, 
and the efficient direction of Dr. 
R. J. McFall, who is immediately 
in charge of the Census of Dis- 
tribution, to present to you in a 
timely way the best results ob- 
tainable. To accomplish this tre- 
mendous task, the whole-hearted 
cooperation of all business men 
is urgently requested. We are 
depending on their unstinted and 
enthusiastic support, and we feel 
sure that the response and results 
will be gratifying to all concerned. 


Sales Contests Stimulate 
Sales Activity 
(Continued from page 27) 
from the pack. He got a nice 20- 
yard gain. 

In a football teams are 
chosen from the The 
sum total of each day’s sales is fig- 
ured or estimated and then if team 
“A” has sold $200.00 worth of mer- 
chandise more than team “B,” it ad- 
vances 10 yards, which naturally 
pushes team “B” back 10 yards. The 
football contests often result in a tie, 
although if one team gets within 10 
yards of the goal line, but can’t push 
it over, it is credited with a “place- 
ment kick” and given 3 points. Ifa 
tie game results the company pays 
for the banquet, but if one side wins 
the losers must pay for the dinner 
and the winners receive prizes from 
the company. This contest combines 
team work and involves profitable 
gross sales. The prize award is 
usually $10.00 per man to the win- 
ners, if the goal or quota has been 
reached. 

Basket ball can be played along 
similar lines. Team work is built up 
in these contests. Competition fairly 
effervesces in all the games from 
football to poker. 

“Yes, the boys are starting some- 
thing else! Come on, cut for deal! 
Now don’t throw ashes on the floor, 
we have ash trays for that purpose.” 
This game of poker is beyond the ken 
of most of us, but we lay down rules 
comprehensive to all. It won’t be the 
run of luck, but the application of 


contest, 


sales force. 
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PROOF 


back of every 


CLAIM 


Actual facts and figures—afhda- 
vits regarding tests that showed 
Atlas ahead in comparative car 
mover tests. 

—an array of evidence that fur- 
nishes powerful sales material. 


Write us for these facts .. . when 
you've read them you _ will 
KNOW which car mover will 
best repay your selling effort. 


If you are not already an Atlas 
distributor let us send full details. 


APPLETON 
CAR MOVER 
COMPANY 


Appleton, Wisconsin 
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The name MILWAUKEE 


means Good Brushes 














In addition to a complete line of industrial 
brushes for general purposes, we also manufac- 
ture all special types. 





Remember-|MILWAUKEE 


The Milwaukee Brush Mfg. 


The fine quality of Milwaukee Brushes is 
the inevitable result of a sound business 
policy which combines a high standard of 
workmanship with careful selection of 
proper material from which each type of 
brush is manufactured. They are substan- 
tially constructed and correctly designed. 


We want every distributor of Milwaukee 
Brushes to feel that he can safely and con- 
fidently guarantee his customers complete 
satisfaction. We want their hard-hitting 
sales representatives to know that we are 
prepared to assist them in determining the 
proper type of brush for general and special 
purposes. 


We provide a substantial margin of profit 
for mill supply distributors which encourages 
aggressive sales efforts. Milwaukee Brushes 
have a rapid turnover. Every industrial 
plant, factory, machine shop, public build- 
ing, garage—the field is large—offers oppor- 
tunities for sales. | 


Put Milwaukee Brushes in your stock and 
in your catalog. You will make money. 
We give you active sales cooperation. 


Our complete up-to-date conveniently 
arranged catalog is for your use. Shall 
we mail your copy? 


764 - 790 30th Street 


Milwaukee 
Wisconsin 


Co. 














means “Brush Excellence” 
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‘RAHMANN’? 


LEATHER BELTING 


Selling and satisfying and building up an enviable reputation— 
that’s all that any belt need do. And that’s what Rahmann Leather 
Belting has been doing for over thirty years. It sells well because 
it satisfies. It satisfies because it is as good a belt as can be built; 

and because Rahmann service is always prompt and ready when 
repairs are needed or when transmission 
problems must be solved. If you are a dis- 
tributor on the lookout for a line of selling, 
satisfying products, write today to George 
Rahmann & Co., and let us tell you how our 
selling plan will help increase your business. 


Geo. Rahmann & Co. 


Manufacturers 


31 Spruce Street New York, N. Y. 
Newark Syracuse 
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Are your customers aware of the fact that Parker 
Vises are the most economical vises they can buy? 
Sell them the extra years of service rendered by better 
built Parker Vises—the product of 85 years of leader- 
ship in the manufacture of vises. And they are widely 
advertised to your trade. 


THE CHARLES PARKER CO. 
Master Vise Makers 

MERIDEN, CONN., U.S. A. 

NEW YORK SALES ROOM, 25 MURRAY ST.,N. Y.C. 
















intelligence and endeavor which will 
bring us four aces or four kings. 
Our rules enable all the players to 
seek their hands, but they must merit 
them. 

Cards are awarded for: 1. getting 
a specified number of orders during 
a definite period of time; 2. reach- 
ing a specified quota; 3. securing a 
specific percentage of profit on sales; 
and 4. increasing sales volume. 

For example, an ace is awarded to 
the salesman who averages 25% or 
more profit on his sales; who in- 
creases his sales 334%, and so on. 
At the end of the contests, prizes are 
awarded. The fellow who _ holds 
four aces will receive a bigger re- 
ward, obviously, than the one who 
holds three queens, and by the same 
token, three queens beats two pair. 

In our poker contest, in so far as 
it is possible, we took into considera- 
tion all of the weaknesses detrimental 
to profitable business, and rewarded 
hard work and intelligent enterprise. 
Adaptations to suit your own condi- 
tions are possible, but a fair chance 
to win must be given the salesmen, 
based upon an analysis of their ter- 
ritories, their capabilities, and the 
results you want them to achieve. 

We ran a poker contest for three 
months and at no time did the sales- 
men’s interest wane. It took a 
month to build up a hand, and the 
prizes came in at an excellent time— 
during the holiday season. 








M: ANY firms do not believe in 

sales contests. My advice 
would be to let sales contests alone, 
unless your own spirit of enthusi- 
asm causes you to bubble over with 
interest in the excitement of com- 
petition so that it reflects advan- 
tageously in sales, with a resultant 
net in the black ink side of the old 
monthly statement. Half-hearted 
enthusiasm is impossible. — Sell 
| yourself on the possibilities of in- 
creasing your sales profitably, 
through various types of contests, 
and after setting your goal, don’t 
be satisfied with less. Make your 
goal difficult, yet possible. 


In conducting contests, we must 
insert a measure of “human-ology” 
and mix a little play with the serious 
problems of the sales involved, but 
not enough to result in horseplay. Be 
human in activity, honest in en- 
deavor, obliging in service, sincere 
with all, and absolutely faithful to 
your convictions. 
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BONNEY 





*CV (Chrome- Vanadium) 








DOUBLE HEXAGON 
SOCKETS 































THE D SET is made up of 8 double hexagon sockets from 7/16” to 13/16” 


inclusive,without handles, packed in a compact enameled metal box—the 
set selling at $6.40. 


THE RD SET is composed of 10 double hexagon sockets 7/16” to 7/8” in- 
clusive, together with the following handles: Offset, Ratchet, 6-inch T, 
12-inch T and Sliding T, 13-inch Brace, 20-inch Speeder, 5-inch Extension 
and 10-inch Extension and Universal Joint. The Set comes packed in a 
substantial enameled metal carrying case at $29.85. 


THE WD SET consists of 10 double hexagon sockets from 7/16” to 7/8” 
inclusive, with the following handles: Ratchet, Sliding T, 13-inch Brace, 
5-inch Extension, 10-inch Extension and Universal Joint. This Set is packed 
in a convenient enameled metal carrying case and sells at $21.00. 




















Office 


*CV is a Bonney 
trademark 
registered in 
the U.S. Patent 






The leading Jobbers carry these wrenches in stock. 


BONNEY FORGE &? TOOL WORKS 
ALLENTOWN, PA. 


Makersof Special Service Wrenches of Chrome Vanadium, Carbon Steel Drop Forge 
Wrenches, Pipe Wrenches, Vises and Drop Forgings and the Bonney Rim Tool. 





Chrome 
Vanadium 


registered 


August, 11 1925 















Patents Pending 
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PACKED 


with 


Selling Features 


A Real Profit Maker 
for You 








Electric 
satisfaction. 
Just the machine that efficient 
management demands. 


The Workace Shaper 


assures customer 





P 
high 
economical. 





In small shops, it adds quanti- 
ty and variety to the output. 
Moulding, grooving, beading or 
shaping can be done quicker 
and better by the Workace 
Shaper. 


In large plants it supplements 
the large expensive’ shaper, 
boosting - production and making 
both machine and workmen 
more efficient. 


The Workace line comprises 
many portable machines for the 
woodworker that are profitable 
for distributor and user. Write 
for complete information on 
Workace Portable Machines. 


Mey 
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SHAPER 
J. D. WALLACE & CO. 


2801 Wilcox St. 
Chicago, Ill. 
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Who’s Who 
(Continued from page 28) 


seem like an odd move, but there 
was a reason for it. While serving 
as credit manager, he saw the neces- 
sity for making trips to collect from 
some accounts. But he took a cata- 
log along with him and sold enough 
goods to pay his expenses. In fact, 
he proved such a good salesman and 
had such good selling ideas that the 
company had no hesitation in ap- 
pointing him sales manager when the 
occasion arose. Then, when he be- 
came general manager he was as 
completely equipped by all around 
experience for that position as a man 
could hope to be. 
Finally, Mr. Dilworth decided to 
go into business for himself again, so 
in 1920 he left the Atkins company 
and organized his own company, 
which was established in a building 
at 493 South Main street. Under 
his able leadership the business ex- 
panded steadily, January, 
1929, the leased a new 
building at the present location, 353 
South Front Street, Memphis, where 
it has the most modern facilities. 
Some time ago a branch was opened 
in Vicksburg, Mississippi. In July, 
1929, the company took on a line of 
radios, but these are sold to an en- 
tirely different class of trade from 
that called upon in the mill supply 
end of the business, and sales are 
handled by different men. The com- 
pany has a branch radio warehouse 
in Nashville, Tennessee. 
M® DILWORTH has practi- 
cally the same mill supply 
sales force with which he started 
in business. These men are thor- 


and in 
company 


oughly grounded in their work. 
Each specializes in certain lines, 


and all sell the staple goods. 

Mr. Dilworth states he has built 
his business on a policy of good lines, 
quick and thorough service and im- 
partial dealing. He obtained a fine 
education while with the Atkins com- 
pany on maintaining prices, and he 
adheres firmly to that policy. He 
believes thoroughly in co-operation 
between distributors in a community 
and is an enthusiastic member of the 
Memphis mill supply group and thor- 
oughly satisfied with the improve- 

















or 
Free 


Burning 

















Tested, examined 
and labeled by 
Underwriters’ 
Laboratories, 
Inc. to be in ac- 
cordance with the 
requirements of 
theNational 
Board of Fire 
Underwriters and 
the Associated 
Factory Mutual 
Fire Insurance 
Companies. 


For oe = against free burning 
fires in factories, stores, offices, 
garages, homes and store buildings, 
the 2% gallon Soda and Acid Type 
extinguisher is at all times an added 
insurance. 


An extinguisher of this type used at 
the start of a fire can easily be more 
effective than the work of an entire 
fire department five minutes later. 


Manufacturing a complete 
line of fire extinguishers, 
safety excelsior and oily 
waste cans. 


Send for the new 1930 
Diener Catalog for prices 
and complete 
tion. 


informa- 


GEO. W. DIENER MFG. Co. 
416 N. Monticello Ave. 
CHICAGO 








ments that (continued on page 110) 








Complete Fire Equipment Supplies 
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ROR RO EC 


NOW 


a complete Stock of Texrope Drives 
AT CHAMBERSBURG PA. 





T. B. Wood’s Sons Company has 
been appointed by Allis-Chalmers 
Manufacturing Company as li- 
censed manufacturers of and 
special distributors for TEXROPE 
Drives. A large and complete stock 
of standard sheaves and belts is 
carried now at Chambersburg, 
Pa., ready for immediate shipment. 





Texrope is an excellent drive in 
textile plants because starting is 
smooth with no lost motion to 
take up. Texrope does not overheat. 


In addition to this complete stock, 
sheaves for special drives will be 
made to order by T. B. Wood’s 
Sons Company and will conform 
to Allis-Chalmers’ standards of 
design and quality. 





On fans and blowers the silent fea- 
ture of Texrope Drives wins favor, 
especially on ventilating systems. 


With seventy-three years’ expe- 
rience in manufacturing Power 
Transmission Machinery, this 
company is in a position to render 
a complete engineering and man- 
ufacturing service in connection 


with TEXROPE Drives. 


Complete information is given 
in Bulletin No. 1228-J. May we 
send you a copy? 





On pumps and compressors the Xe 
short-center feature of Texrope 
Drives is important. 





T. B. WOOD’S SONS COMPANY 


Manufacturing Engineers 


CHAMBERSBURG, PENNSYLVANIA 
Licensed Manufacturer of 






ALLIS- %, CHALMERS 








Shafting Couplings Friction Clutches Pulleys Belt Contactors Conveyors 
Hangers Rope Drives Flexible Couplings Pillow Blocks Speed Reducers Ball Bearings 








MILL SUPPLIES 

















UNIQUE! 
Therefore Profitable! 


The Dayton Safety Ladder is the 
leading risk-less ladder. Its special 
safety features guarantee quick 
sales and satisfaction to users. First 
orders mean repeat orders. Profit- 
ably priced, nationally advertised, 
backed by thorough distributor co- 
operation. 





Write for information concerning 
territory still open for 
distributors. 


DAYTON 


Safety Ladder 


(Patented) 


The Dayton Safety Ladder Co. 


121-123 W. Third St. Cincinnati, O. 




















URING 1930 more than two 
D hundred advertisers will use 
the advertising pages of Mill 
Supplies. Every month these manu- 
facturers will be placing before in- 
dustrial distributors and their sales- 


men selling information upon the 
products they manufacture. 


This information is to help your 
house sell more during 1930, Mr. 
Distributor. Everyone in your 
organization should read these mes- 
sages every month. 























htnin Fast 





40 
ANDARD 
STOCK 
SIZES 


READY TO SHIP 


The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, Inc 





Maysville, Ky. 




























ET one of these famous Quick-As-Wink Tobin Bronze 
Hose Couplings and look over its amazing sales pos- 
sibilities! Outlasts the ordinary couplings four times. 


Can’t leak. C ted or di ted in 30 se i 
Swivels freely at all times. Prolongs hose life. Can’t 





be put out of commission. Not affected by ice, snow or 
mud. We will mail you one on approval— 


C. B. HUNT & SON 
640 McKinley Avenue 
London Agent: Gaston E. Marbaix, Ltd. 


Salem, Ohio 
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FTER all, there are only two real factors 

that influence the wrench buyer’s decision 

— first, easy adjustment which he can be 

shown right at your counter and, second, a 

guarantee of lasting service for which he must 

take your word; and your word is backed by 
our guarantee. 


The dealer who carries Williams’ ‘““W&B” 
Screw Wrenches has both of these factors in his 
favor: He sells a wrench that is famous for easy 
adjustment and he guarantees a wrench that 
Machinists’ for a generation has proved its ability to stand 


Knife Handle $ 
Sugualien tonal up under every type of usage. Literature? 


aac J. H. WILLIAMS & CO. 


“The Wrench People” 
New York BUFFALO Chicago 
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Look for this 


“Railroad Special” 
Indestructible 
Iron Handle 


7 Sizes—6 to 21” 


SCREW WRENCHES 
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100 Ibs. of Flesh’ 
VS 


100 tons of Steel 


10 yds. 
to the 
next 
shed 
door 

A goal 
for 


BADGER) 


| the Bellevue Baptist 
| Colonial 
| Lodge, Number 299, A. F. 


M., the Scottish Rite and Shrine, and | 


(Continued from page 106) 
have been effected since the estab- 
lishment of that organization. 

While work is his principal hobby, 
this genial mill supply man derives 
a great deal of pleasure from his 
golf and his flowers. He is a direc- 
tor of the Memphis Chamber of 


| Commerce, a former vice-president | 


of the Rotary Club, and a member of 
Church, the 


Country Club, 


Scouts 
Council. He has one 


vice-president of the Boy 
Chickasaw 


daughter and a grandchild, in whom 


he takes great pride. 


The policies on which J. E. Dil- | 
worth has built his business include 
| the handling of quality lines, render- | 


| ing quick and thorough service, deal- 
| ing impartially with customers, main- 


| co-operating with his fellow distrib- | 


= age eas = 2s Sod 7 


PROFIT 


Save your customer from 
injury to employes. Sell 
him power and speed in 
moving cars: Sell him 
the best but not the most | 
costly. 


Advance 
Safety Car 
Wrench 


Unbreakable with or- 
dinary usage. Auto- 
matically adjusts it- 
self to any size wind- 
ing top on _ hopper 
bottom cars. Used 
when other styles of 
wrenches have failed. 
Write us today for 
details on _ selling 
plan. 


ADVANCE 
CAR MOVER CO. 


Appleton, Wisconsin 








taining prices, and working for im- 
proved conditions 
territory which his house serves by 


utors through the Memphis _local- 
group organization. 


* * x 


Does the Distributor Know | 


How to Advertise? 
(Continued from page 36) 
with his request simply because 
you do not have a list that you 
can send. 

Mr. distributor, have you ever 
written to a belting manufacturer 
offering to send a list of plants in 
your territor that use belting? 
Have you ever written to the 
grinding-wheel manufacturer offer- 
ing to send a list of machine shops? 
Have you ever written to a pack- 
ing manufacturer offering to send 
a list of steam plants that use 
packing? If you have ever done 
any of these things of your own 
free will and accord, let’s hear from 
you. If there is a distributor in 
the mill-supply field who is taking 
advantage of the possibilities of 
securing free direct-mail advertis- 
ing from the manufacturer, we'd 
like to hear from him. 

Let’s make this page a “Clinic” 
for mill-supply advertising. Maybe 
we're wrong. Perhaps the mill- 
supply distributor does know how 
to advertise. 

Send us your ideas and samples 
of your advertising and we will be 
glad to talk the matter over with 
you in the next issue. 





DeSota | 
and A. | 


throughout the | 





Sells on its 


USEFULNESS 


and 


SAFETY! 


A string of features, 
each enough to 
win leadership, make this 
unique ladder a best seller. 
It heads a line which many 
jobbers have pushed at an 
unusually satisfying profit. 


strong 


Perhaps your territory is 
open. Write us. 


THE PATENT SCAFFOLDING CO. 


ST. LOUIS 
CHICAGO 6168 Bart ~ Ave. 
+1550 Deyron St. SAN FRANCISCO 

BOSTON 270 13th St. 

49 Ellery St. PITTSBURGH 

ATLANTA r 1254 Voskamp St., 
44 Havnes St... N.W. ‘ a a 
PHILADELPHIA L. '. CITY, N.Y. 
42835 Bridge St. 3821 Sherman St. 
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STEAM AHEAD! 


Live distributors of industrial supplies have not run to the cyclone cel- 
lar. ®@ Not at all. © Since the stock market slump at the end of October, 
the forward-looking distributors named below have already placed 
orders with Donnelley’s to proceed with the building of new catalogues 
of industrial supplies for early delivery. © They are going to take busi- 
ness on the rebound —and are going to help business to rebound. ® On 
October 28th last, Donnelley’s had catalogues in course of compilation 
for 33 distributors of industrial supplies (14 of which have been com- 
pleted). Since that date the following additional distributors, in the 
order listed, have instructed us to start work on new catalogues: 


1. Oct. 
2. Nov. 
3. Nov. 
4. Nov. 


5) | 


ee ND 


13. Jan. 
14. Jan. 


15. Jan. 


Dec. 
Dec. 
Dec. 
Dec. 
Dec. 
10. Dee. 
ll. Dee. 
12. Dec. 


29, 1929 

1, 1929 
14, 1929 
18, 1929 


5, 1929 
5, 1929 
6, 1929 
12, 1929 
12, 1929 
17, 1929 
23, 1929 
23, 1929 


3, 1930 
14, 1930 
24, 1930 


N. H. Bragg & Sons Bangor, Maine Old Customers 
*The E. A. Kinsey Co. Cincinnati, O. Old Customers 
The N. T. Bushnell Co. New Haven, Conn. 

*The Stambaugh- 

Thompson Co. Youngstown, O. Old Customers 
tCentral Supply Co. Little Rock, Ark. Old Customers 
THollis & Company Little Rock, Ark. Old Customers 
*Sees & Faber Co., Inc. Philadelphia, Pa. 

*W. J. Foss Company Springfield, Mass. Old Customers 


*Berkshire Mill Supply Co. Pittsfield, Mass. Old Customers 
*Carey Mchy. & Supply Co. Baltimore, Md. Old Customers 
Machine Tool & Supply Co. Tulsa, Okla. 


U.S. Supply Company Kansas City, Mo. Old Customers 
(Steam & Eng. Supply Catalogue) 

Weber Hardware Co. Kitchener, Ont. 

Raymer Hardware Co. St. Paul, Minn. 


*Chase, Parker & Co., Inc. Boston, Mass. Old Customers 


In the fourteen weeks since the stock market slump, distributors of industrial supplies have 
placed orders with Donnelley’s at the rate of one a week. e It will pay you to goafter business 
as efficiently as possible. This will require good catalogue representation. 


Rk. R. DONNELLEY & SONS COMPANY, Chicago 


*Members National Supply & Machinery Distributors Ass’n. {Members Southern Supply & Machinery Dealers Ass’n. 
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THE RECOGNIZED POSITION OF GLOBE MACHINERY & SUPPLY COMPANY IN THEIR TERRITORY 
IS REFLECTED BY THEIR CATALOGUES BUILT BY THE DONNELLEY ORGANIZATION 
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CATALOGUE NO.S 


SUPPLIES 


CATALOGUE NO.SA 


YMBING “HEATING 


GLOBE GREEN BOO! 
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CATALOGUE Na BA 


PLUMBING SUPPLIES 





GLOBE MACHINERY & SUPPLY COMPANY HAVE HAD SIX SUCCESSIVE CATALOGUES 
COMPILED BY THE DONNELLEY ORGANIZATION 
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5S soon as you decide to have Donnelley’s 
build you acatalogue, one of our practical 
supply men will be assigned to serve as 
your catalogue man. He will be your assistant, 
and friend, and will act as your representative 
in our organization. 
| He and his assistants will lift the burden of 
the compiling from your shoulders, although 
you will, of course, have complete control as to 
the articles to be shown. 

Edition after edition, a distributor can have 
the same Donnelley man assigned to his service. 
This sort of personal friendly service has con- 
tributed largely to the unique Donnelley “re- 


peat order”’ record—a record which has never 


R. R. Le »\ NELLE NX 


¥ Y 
Donnelley Catalogues 
to Lry Our Friendly Service 


been even remotely approached by any other 
compiling service. 

In the past twenty-five years, it has been our 
privilege to compile hundreds of editions of 
Our 


methods are the results of this experience, plus 


catalogues for distributors of supplies. 


the determination that our friends shall have 
the best catalogues obtainable. The extra value 
that we build into your catalogue is the extra 
measure that you would expect from a friend. 
We who build the Donnelley supply catalogues 
invite you to try our friendly service and see for 
yourself why it is that year after year the 
Donnelley output in supply catalogues is larger 


than that of competition combined. 


SONS COMPANY. Chicago 


IT WILL PAY YOU TO SECURE THE FRIENDLY AND PERSONAL CATALOGUE SERVICE 



































The Donnelley Repeat Order 
Record Means: 


bons aed 


4 Distributors 


have learned that they 
receive a friendly service 
at Donnelley’s 
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When a man’s 
sold on this trap 


md STEAM TRAP © 


HE’S SOLD 


When a Mill Supply House sells its customer 
an Anderson “Manvsize’” Steam Trap, and 
the customer uses it for a while—he’s sold 
100%. You can depend upon it that that 
engineer's next trap will be an Anderson. 


A “Manvsize” Trap cannot be hung on the 
pipe line. It sells for more than ordinary 
small traps and it isn’t sold on 90-day trials 
—but, you could count on one hand all the 
Anderson Steam Traps that are returned to 
Mill Supply Houses in a year’s time—and we 
think that’s a pretty good record consider- 
ing the thousands of Anderson Traps sold. 


The reason that these traps stay sold and 
keep on working on steam lines for years 
and years is because they are generously 
built, strong enough to endure the racket, 
accurate to the finest detail, factory tested 
under steam pressure and, finally, guaranteed 
to do a “Manvsize” job. 


If this is the kind of steam trap you want to 
represent, send for our new Anderson “Man- 
size” Steam Trap Catalog. 


THE V. D. ANDERSON CO. 


1944 West ANDERSO Cleveland, 
96th Street WS PELLER y Ohio 














The Easiest Way 
to Eliminate 
Belt Slippage! 


Bett slippage is costly—in power 
waste, and in interrupting the smooth 
flow of a machine’s production. And 
belt slippage is so easy to eliminate! 


REEVES Woed Split Pulleys GRIP the 
belt—the inborn nature of the wood 
used in their construction gives a high 
frictional contact over the surface of 
the pulley. And in addition REEVES 
Pulleys are stronger—they last longer, 
run truer, and cost less. 


What kind of pulleys do you sell—pul- 
leys that SLIP, or pulleys that GRIP and 
deliver ALL the power. Write today for 
our attractive sales plan on REEVES 
Wood Split Pulleys. It has been a big 
money-maker for progressive distrib- 
utors since 1887. 


Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 gives 
O full information about 
the construction of 
every pulley in the REEVES 
line. Send for it and find out 


hundreds of dealers and 
onee of users have found 
t 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 








—y: 





Black and Decker “Takes 


to the Air” 

S. Duncan Black, president of 
The Black and Decker Manufac- 
turing Company, Towson, Mary- 
land, has announced the purchase 
of a 6-passenger, cabin monoplane, 


powered with a 9-cylinder, 300- 
horse power motor, which will 
start out soon on a tour of the 


United States, to contact every air- 
port, and aircraft and engine man- 
ufacturer. The schedule of the 


plane’s trip has been arranged to 
include air meets and _ various 
shows of the industry sponsored 
by the Aeronautical Chamber of 
Commerce. 

W. L. Snowden, the pilot-sales- 
man, has been trained in Black 
and Decker’s clinic; he also had 
11 years’ experience in the Army 
Aviation Corps, which gave him a 
thorough knowledge of aerody- 
namics and aviation engineering. 

Half the seating capacity of the 





plane has been removed to provide 
space for the carrying of neces- 
sary sample tools to enable Mr. 


Snowden to demonstrate applica- 
tions of the various portable elec- 


tric tools related to aircraft. 


* * & 


National Materials Handling 
Meeting 

The third National Materials 

Handling meeting of the A. S. M. E. 


will be held at the Stevens Hotel, 
Chicago, March 5, 6 and 7. Six ses- 








Black and Decker Demonstration Plane. 
of the company; S. D. Black, president, and Lieutenant W. L. Snowden, pilot-salesman. 


At the side of the plane are: A. G. Decker, vice-president and general manager 














FEBRUARY, 1930 MILL SUPPLIES 117 


















Purchasing agents are standardizing on the kind of tools 
that most skilled mechanics choose when they buy for 
themselves — Starretts. 

When you carry a full line of Starrett Tools, Tapes and 
Hacksaws, you are getting in on a market that has given 
The L S. Starrett Company fifty years of uninterrupted 
prosperity, a market that is being constantly cultivated 


~~ 





“ Ciion by intensive advertising. 
a Send for the Starrett catalog No. 24 ‘‘E G”’. 
Starrett Tools THE L. S. STARRETT CO. 
World’s Greatest Toolmakers 
1880 - 1930 Manufacturers of H. s U Ub 


Steel Tanes—Standard fae. Accuracy 


ATHOL, MASS. U.S.A 


Coottt 
Jack rae es 
yj 


s ens Starrett Tools 
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Steam, Gas, Air, Water, Oil 
SPECIALTIES 


For Power Plants, Plumbing and Heating 
Systems, Gas and Oil Installations. 3 
Selected by leading plants because of their 
Reliability, Safety and Economical Opera- 
tion. 


Kieley Non-Return Valves, Float and Alti- 


sions have already been arranged 
and a group of inspection trips to 
nearby plants is in course of prep- 
aration. The meetings will cover 
widely diversified subjects in mate- 


| rials handling and the shipment of 


merchandise equipment. 

Some of the speakers for subjects 
already assigned are Mathew W. 
Potts, New York; Willard Brinton; 
R. L. Lockwood, U. S. Department 
of Commerce; E. J. Barney, Frig- 


| idaire Corporation; N. H. Preble; 
|W. C. Stuebing, and C. E. Johnson, 


Eastman Kodak Company. 

The National Industrial Exposi- 
tion will feature to a large extent, 
materials handling equipment, sup- 





plies and accessories. 
tude Valves, High Pressure Cast Steel Pilot 


Valves, Regulators, Traps, Separators are 
among the items in the complete Kieley Line 
that are ordered and reordered for their Qual- 
ity and Simplicity. 


*K * * 
Wallace Company Publishes 
Woodworking Catalogs 


New woodworking catalogs have 
been issued by J. D. Wallace and 





Investigate the unlimited possibilities in 





Special “98” your tefritory for the use of Kieley Special- Company, Chicago; and by the 
Pressure Reducing ties. | John T.- Towsley Manufacturin 
Valve. It Means Orders For You J ; y 8 


Company, Cincinnati and Chicago. 
The Towsley book is the fortieth 
| yearly catalog of the organization. 
| * * * 


General Refractories Buys 
Evens and Howard 

General Refractories Company, 
Philadelphia, announces that it has 
acquired all of the refractories 
properties of Evens and Howard 
Fire Brick Company, St. Louis, 
Missouri, to aid in handling its in- 
creasing southern and western 
business. The Evens and Howard 
company has been a_ prominent 
manufacturer of high grade fire 
brick since 1857 with plants 
located in St. Louis and Stevens 
Pottery, Georgia, having total 
combined daily capacity of 180,000 
brick per day. The purchase in- 
cludes, besides the _ refractories 
plants and business of the Evens 
and Howard Company, also its 
vast clay lands in Missouri and 
Georgia. 

With this purchase the General 
Refractories Company now has a 
total of 18 large modern plants dis- 
tributed in Pennsylvania, Mary- 
land, Kentucky, Illinois, Missouri, 
and Georgia, with a total capacity 
of almost 1,200,000 brick per day. 

The Evens and Howard Fire 
Brick Company refractory plants 
will be operated by General Re- 
fractories Company as the Evens 


Kieley & Mueller, Inc. 


34 WEST 13TH ST., N. Y. CITY 











x Crashing 
Through 
on the trail of 
Hack Saw Profits! 


Backed by a sales plan that assures you 
of steadily increasing hack saw business 
from your own customers and prospects. 
Eager to drive in greater hack saw profits 
—these rangy Wolves of Lenox are at- 
tractively packaged in plaid. 


Get the details of this sales plan today. 


“The Toots in the Plaid Bor” 
AMERICAN SAW & MEG. CO. 





Springfield, Mass. 
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“We're satisfied with the Carbon Drills we’re 

using — and they cost us less money — not 

much chance here — but you can go ahead 

and make your test,” they said. 
So we went right into the plant to watch 

and record the operation of 

matic type drill press. Six closely-spaced 


They were a bit skeptical 
until drill press production 


jumped 200% -costs fell ‘71% 


a semi-auto- ~ 





No. 31 wire gauge holes were being gang 
drilled through small brass lock-cylinders. 
For days, we checked the performance of 
different drills on this job—recording—an- 
alyzing—computing. Then we laid the fol- 
lowing facts before the production officials 
of the company: 


aa Ordinary Carbon 


rills Steel Drills 2 
Cost perDrill . . . . $0.19 $0.13 Net Saving per Day 
Total Holes per Drill 11,000 400 (2,600 pieces) . . $23.35 
Cost of Drill per Hole . $0.000017  $0.0003 Yearly Production. _50 days 
Pieces Drilled per Day. . . . 2,600 850 Total Annual Saving $1,167.50 
Total Drilling Cost per M Pieces $3.56 $12.54 


Although the selection of the most econom- 
ical drills often seems like a small item, it 
is more than a matter of matching pennies 
—far too important to be hastily settled by 
a mere comparison of prices. 
“Cost-per-Hole” drilled is the only sound 
basis on which to make a selection. And 





We're interested. Please send a copy of Digest No. 56. 


after making this test, increasing numbers 
of production engineers are specifying Cle- 
Forge High Speed Drills. 


Let us tell you how you can employ the 
“Cost-per-Hole Test” in comparing the effi- 
ciency of Cle-Forge Drills with those you 
are now using. Write for Digest No. 56. 


TWIST DRILL 

COMPAN Y 

a CLEVELAND 

NEW YORK-CHICAGO-LONDON 
cIScO 


Nr er ec yo 


Spifex) 


i 
| 
i 
| 
| 








MEZZO 








The A 
—_— a - TRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES: 
a j 
£2Gur | 
‘Ne 
uick-Set Address. 
Town 


SUPER-CAROON DRLS 
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CLEPORGE "DRILLS 
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Round Belt 
Couplings 
That SELL! 


wear and strain. 


cially selected rawhide. 
five sizes. 
Hardware specialties. 





MORAN’S 


Moran’s Steel Belt Couplings hold the joints of 
round belts absolutely fast. 
selected steel, insuring strength and flexibility. 
Easy to install. Coupling face is flush with belt 
eliminating friction or jarring. Proportioned to 
provide ample stock where they are subject to 


COLVIN Raw Hide Hammers 


Are smooth, compact and hard enough to produce a forceful 
blow without damaging material struck. 
INTERCHANGEABLE ... . Made in 

Write for complete catalog of Mill Supply and [ 


GREENE-TWEED & CO. 


109 DUANE ST. 
NEW YORK CITY 





Made of specially 





Faces made of spe- | 































SHAFE 


‘$elf-eAligning” 


ROLLER BEARING 


INDUSTRIAL 
UNITS 
win quick 


approval 





Shafer Pillow Blocks 


are compact, rugged 
and suitable for ma- 
chine and general in- 
dustrial equipment. 
Special housings can 
be furnished to meet 
individual require- 
ments. 


SHAFER 


BEARING CORP. 


6501-99 W. Grand Ave., 
MS2-Gray Chicago, Til. 


Branch Stock: 





173 Lafayette St., New York City 


ZX XPERIENCED plant operating 
men are quick to recognize the 
value of the exclusive Shafer de- 


sign features. The concave rollers | 


operating in convex raceways make 
this bearing self-aligning, with auto- 


matic compensation for the slight- | 


est deflection of shaft or housing. 

Shafer Bearings roll free, cut- 
ting power losses to the absolute 
minimum even under the severest 
of operating conditions. The effec- 
tive grease seal insures proper 
lubrication and cuts maintenance 
attention. 


For shop purposes and for pro- 
duction Shafer Bearings are find- 
ing a rapidly widening market. 
Find out about Shafer performance 
and sales possibilities. 

Shafer Hanger Bearings can 
be used with any 4-point 


hanger interchangeable with 
plain journal in most cases. 





Shafer Self-Aligning Unit 
Mounting—a cylindrical hous- 
ing fully machined. An ideal 
mounting for parts requiring 
frequent removals. 


| Stevens 
| porated, Worcester, Massachusetts, 
| has changed its corporate name to 


| and Howard Division, and the well 
| known brands of the old company 


will be continued. The sewer pipe 
operations of the Evens and How- 
ard Fire Brick Company will be 
continued in operation by the 
Evens and Howard Company as 
formerly. 








L. E. Fries 


Fries, District Manager for 
U. S. Electrical Tool 


The United States Electrical 
Tool Company, Cincinnati, has 
added L. E. Fries to its sales 


force as Cincinnati district mana- 
ger. He succeeds R. H. Clore, who 
was recently appointed general 
sales manager of the company. 
Mr. Fries comes particularly 
well equipped for his new work 
because of his 12 years’ experi- 
ence in the automotive parts field. 
| His familiarity with the electrical 
and mechanical problems of dis- 
| tributors, and his long sales ex- 
perience make him of value to the 
distributors and service shops in 
| his territory. 
* 6 
Stevens Walden-Worcester 
Now Stevens Walden, Inc. 
Following a recent reorganization, 
Walden-Worcester, Incor- 








Stevens Walden, Incorporated. 
The new officers are Homer W. 
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Simples 
STEEL SLIDE 
Vises 





They Are 
(;uaranteed 


IMPLEX Machinists’ 

Vises with steel slides 
carry an unlimited guar- 
antee that they will not 
break under service con- 
ditions. The steel slide 
practically trebles the 
strength of the vise and 
is machined to a perfect 
fit. There can be no wab- 
ble. The operating screw 
engages with a nut so de- 
signed that it cannot bind 
and thereby limit the 
vise’s gripping power. 
Simplex Steel Slide Vises 
are easy to sell because 
the value of their exclu- 
sive features is recog- 
nized by practical ma- 
chinists everywhere. And 
they cost no more than 
any ordinary vise. 


Write us for prices, 


terms and complete 
information. 


Simplex 
Tool Company 


Woonsocket, Rhode Island 














Bleckley, president and treasurer, 
and George W. Fleming, vice presi- 
dent and director of sales. 

The understanding is that the 


company will continue to manufac- | 
ture and sell under its respective | | 
Walden-Worcester: | 


trade names, 

wrenches and Stevens tools and 
boxes. - eo 

Goudie with Pioneer Rubber 
Mills 

William R. Goudie has recently 


taken a position with the Pioneer | 


Rubber Mills, San Francisco, and 
will make his headquarters at the 
company’s general offices in San 
Francisco. Mr. Goudie is well 
known in the mechanical rubber 
trade on the Pacific coast. 


*x* * * 


Hill Clutch Issues “Power 
Drive” Booklet 

A 40-page catalog, 29-A, has just 

been published by The Hill Clutch 


Machine and Foundry Company, 
Cleveland. In this book the “Cleve- 


land Type” flood lubricated oil film | 
bearing is illustrated, described and | 


listed, in all styles of rigid and ball 
and socket mountings. 


* * * 


Jenkins Returns from Euro- 
pean Tour 
Alexander F. Jenkins of The 
Alexander Milburn Company, Bal- 
timore, Maryland, has_ returned 
from an extended tour in Europe 
and the Near East, where he vis- 
ited England, Italy, Egypt and 
Palestine. A considerable part of 


the time was spent in a cruise up | 


the Nile. « « & 
New Chain Hoist Catalog 
Includes Hoisting Data 
Useful tables of hoisting data 
are included in the illustrated cata- 
log which the Ford Chain Block 
Company, Philadelphia, has issued 
recently giving descriptive data and 
prices on all items in its line. 


*x* * * 


David C. Jones on Business 
Survey Committee 
Julius H. Barnes, chairman of 
the National Business Survey Con- 
ference, Washington, has recog- 
nized the importance of the Ameri- 
can Supply and Machinery Manu- 


facturers’ Association, by appoint- | 
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Self-Centering 
CHUCKS 
with 
The Geared 


Scroll Movement 


These are the Cushman 
Chucks par _ excellence. 
They are that type, above 
all others, with which our 
name is associated in every 
country, just as much so 
to-day as it was fifty years 
ago. 

Since A. F. Cushman 
conceived of his first Scroll 
Chuck in 1862, there has 
been a constant aim to 
make these Chucks better 
and still better whenever a 
way could be found to 
do so. 


In the meantime, for this 
type of Chuck we have de- 
signed and built a collec- 
tion of tools that cannot 
be found duplicated any- 
where. 


Once more, we _ have 
again redesigned the entire 
line from the 714-inch size 
upward, and have given it a 
reserved gripping strength 
which is much beyond what 
is usually needed even by 
the high-powered engine 
lathes that are being built 
to-day. 

Your specifications should 
call for the 

New 384A Line. 

Do you wish for our 

Latest Catalogue No. 47? 


It is a very interesting 
one with much detailed in- 
formation. 





THE CUSHMAN CHUCK CO. NARTFORD.CONNALS A’ 


AT RNA WARARNAOONLON 
oo eo oO RRR OTE ncaa ney 


SOS S19 ALLL ENON AMNION IOS SARE 


UAAAUAUAAARRARANA AION 
OTS SSS 


aI 
WT 


ANNONA AAA 7 
SANS ANE LF 





$ 
NN 
N 
N 
N 
N 
) 
> 
N 
‘ 
N 


Cee GE 








MILL SUPPLIES 












Patented July 12, 1921—Nc. 1,384,154 


because it screws on| 
and stays on. .....| 


| the 
| principal trade groups. 


| ing the president of the association, 


David C. Jones, as a member of 
committee representing the 


The National Business Survey 
Conference was organized as a re- 
sult of the activities of President 


| Hoover in bringing together rep- 


resentatives of industry, transpor- 
tation, banking, and labor, for the 


| purpose of instilling confidence and 


HE Shur-Grip File Handles 

have met a long felt need in 

the mill trade. Repeat or- | 
ders on the four fast selling sizes 
prove this. 

Shur-Grip screws onto the 

file—it cannot come off. 

Long life. Safer work— 

low list—a most profitable 

line. Investigate. Hyro 

Mfg. Co., Inc., 205 Varick 

St., New York City. 


\ HYRO 
SHUR-GRIP 


FILE HANDLE 








Wire Brushes for every 
Heater or Boiler 


FoncesTeR 





FLUE BRUSH: 








Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 











| Fred R. 


| Manager. 


| Broom 


understanding in the minds of the 
producing and consuming interests 
of the country. 

- + & 


E. L. Burrel., Belting Manu- 
facturer, Dies in East 
Ernest L. Burrell, founder of the 
Burrell Belting Company, Chicago, 
died January 15 in New York City 


| where he had lived for 3 years. He 


was 64 years old. Death was due to 
heart disease. 

Mr. Burrell had been in the man- 
ufacturing business for nearly 50 


years, serving first as president of | 


the Charles Munson Belting Com- 
pany, and later of the Burrell Belt- 
ing Company. 


He is survived by | 





his widow, Mrs. Alice Willetts Bur- | 
rell, and a daughter, Mrs. George | 


Lindsay. 
Joseph Lay Company 
Reorganized 
Closer cooperation with distrib- 


| utors and an incréase in the num- 


ber of its distributors in the United 
States and Canada, are important 
policies emphasized in the reor- 
ganization of The Joseph Lay 
Company, Portland, Indiana. In 
connection with this organization 


which was initiated in the past | 
new officers were elected; 


year, 
James R. 


Harry J. 
thur J. 


Fleming is president; 
Lay, vice-president; Ar- 
Lay, vice-president; and 

3echdolt, secretary and 
treasurer. These four men with 

Clyde D. Bechdolt, bank cashier of 
the Jay County Savings and Trust 
Company, constitute the board of 
directors. Frank Harker is assis- 


| tant secretary and treasurer. 


Fred Bechdolt, an attorney and 
banker of Portland, is also general 
R. C. Roberts assistant 
general manager in charge of sales, 
was formerly secrtary and sales man- 
ager of the Indianapolis Brush and 
Manufacturing Company, 
and also was president and general 
manager of the Kova Brush and 














HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
details today on Distributor 
Plan. 


W.O.BARNES CO.., 


INC. 





1297 Terminal Ave. 
DETROIT, MICH. 














TRADE MARK 


REG. U.S. PAT. OF F. 






Friction 


Clutch 


OIL TYPE 
CLUTCH 


One of the 
simplest and 
most ow er- 
ful clutches 
made. Wide- 
ly used for direct connection with motors_and 


engines. Mechanism enclosed in oil case. Picks 
up load smoothly. Also used as coupling. 2 to 
200 H. P. 
Distributors Wanted 
There are some good territories 


where we need live distributors. If 
you appreciate a good sales proposi- 
tion, write us. 


Kinney Manufacturing Co. 
3529-41 Washington St. BOSTON, MASS. 


New York, Philadelphia, Chicago, Kansas City, 
Houston, San Francisco. 





IP, 
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INDIVIDUAL 





Illustration at left 

shows punch presses 

with direct-connected 
individual motors. 

Picture below shows a group 
of punch presses 

belt driven by one motor 


through short line shaft. 





The RIGHT Drive Cuts the Power Bill 


Every plant presents many power distribu- 
tion problems. In numerous instances a pro- 
duction layout demands individual motors; 
in many other instances a grouping of ma- 


chines will make possible a 
50% reduction in motor 
horsepower with additional 
substantial savings in upkeep 
as well as greater all around 
efficiency. 

The Power Transmission 
Association is committed to a 
broad platform providing for 
the proper application of all 








SE Re 


MEMBER OF 
POWER TRANSMISSION ASSOGIATION 


forms of power distribution. This policy is 
summed up in the two words comprising its 
slogan—“Drive Right.” 

To help you “Drive Right” a Board of Ad- 


visory Engineers, composed of 
engineers from the various in- 
dustries, are at your command. 
These engineers will make spe- 
cific recommendations from 
their experience and knowl- 
edge of your problems which 
will effect many worthwhile 
economies. Write for “Drive 


Right’ Booklet. 


Power Transmission Association 


Drexel Building, Philadelphia, Pa. 
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GROBET 
SWISS FILES 


The constantly in- 
creasing demand for 
Grobet Swiss Files is 
proof that these Swiss 
Files are answering a 
need ordinary files 
cannot satisfy. 

All over the world 
master craftsmen rec- 
ognize Grobet Swiss 
Files as the best pre- 
cision files money can 
buy. They cut faster, 
with more accuracy, 
and outlast three or- 
dinary files. 


es 


A complete stock is on 

hand to meet your re- 
quirements, 

Ask for catalog B 









SS 


Grobet File Corporation 


of America 
3 Park Place New York City 


H}) 




















Hard Usage and Long Life. 
That’s why Yost backs up 
with the ‘‘Make Good”’ 
Guarantee 

Remember 
A Yost Vise must make 
good or Yost does. 


ELL YOST FOR 
ATISFACTION 


Yost Mfg. Co., 
MEADVILLE, PA. 














Broom Manufacturing Company, 
Greensburg, Indiana. Carl H. Wer- 
heim is assistant to Mr. Roberts 
in the sales department. He was 
formerly export sales manager for 
the Fort Recovery Stirrup Com- 
pany, and also at one time was 
with the West Side Manufacturing 
Company, Milwaukee. 

This force of men working with 


the modernly equipped plant which | 


can furnish carload orders on short 
notice, is expected to increase the 
company’s efficiency in serving its 
customers, many of whom have 
been its patrons for more than 50 
years. The present firm was estab- 
lished in 1876 by Joseph Lay, who 
was the originator of metal case 
brooms and the founder of the 
metal case broom industry. This 
company was the first to use bam- 
boo fibre and bass and rattan fibres 
in brooms. 

Products now manufactured by 
the company include: A full line 
of metal case and wound type in- 
dustrial brooms, railroad brooms, 
house and parlor brooms, fire fight- 
ing brooms, street push brooms in 
wire and all kinds of fibre, floor 
brushes, machine and office whisk, 
street roll refills and many special 
lines of brushes and brooms. 

* * * 


Westcott Chuck Company 
Enlarges Organization 

G. Douglas Morse, 24 Milk 
Street, Boston, has been appointed 
New England representative of 
The Westcott Chuck Company, 
Oneida, New York. 

The company has also recently 
opened a New York office at 25 
Church Street, which is under the 
direction of P. R. Paulsen. 

* * * 


Lamson and Sessions Buys 
Foster Bolt and Nut 

Following the purchase of the 
Lake Erie Bolt and Nut Company 
recently, the Lamson and Sessions 
Company, Cleveland, has further 
enlarged its organization with the 
acquisition of the Foster Bolt and 
Nut Company, Cleveland. 

J. F. Donahue, former president 
of the Foster company, will be- 
come vice-president, member of 
the executive committee and di- 
rector of the Lamson and Sessions 
Company, and will have charge of 
western operations. A. M. Foster, 
Cleveland, and H. O. Smith, Buf- 





Have you a copy of 
our new Catalog on 
Brass and Bronze 
Bolts - Nuts -Washers? 


This Catalog is presented as 
a complete index and price 
list of the various non- 
ferrous bolt and nut prod- 
ucts commonly required by 
the mill supply trade. 


The Catalog covers a wide 
range of the standard items 
in Brass and Bronze Bolts, 
Nuts and Washers, which 
are carried in stock and 
available for immediate ship- 
ment. 


Write for your copy today 


The 
H. M. Harper Company 


2622 Fletcher Street 


Chicago Illinois 

















Seamless 
Copper Tubing 


—from ;; to 114 in. O. D. any 


gauge. 


Seamless 
Brass Tubing 


—from ;; to 114 in. O. D. any 


gauge. 


Seamless 
Aluminum Tubing 


—from ;; to 114 in. O. D. any 
gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from ;/; to 1% in. outside 
diameter, any gauge. Unbrazed 


lengths up to 100 feet. 


FABRICATED PARTS and COM- 
PLETE ASSEMBLIES — manu- 
factured to your specifications. 





1451 Central Ave. Detroit, Mich. 
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You can’t zet away from 
the opinion of the man in 
the shop — when it comes 
to production tools. 


There is no 300d reason why 
his opinion shouldn't be right. 


For sixty-five years the master 
mechanic has known 








The Morse Line Morse Tools—known 
includes: : 

DRILLS them for quality, lon? 

REAMERS 

CUTTERS wear,fast work. Take 

TAPS AND DIES 9 ee ‘ 

SCREW PLATES his opinion into con- 

ARBORS " ‘ « ° 

CHUCKS sideration, for it is 

MANDRELS based on first hand 

SOCKETS information. 

SLEEVES 

















MORSE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD , MASS.,U.S.A. 


MILL SUPPLIES 








KESTER FLUX-CORE SOLDER 





FLUX IN POCKETS SOLDER WALL 





Economy 


Kester for economy. 
Saves the time and labor 
of searching for, han- 
dling, and applying a sep- 
arate flux. For every 


phase of industrial solder- 
ing, use Kester, the solder 
with the flux right in the 


core. 


The Kester engineers will 
gladly meet your particu- 
lar soldering requirements 
with a special solder from 
our enormous line includ- 
ing 48,000 cored wire 
items. Write for partic- 
ulars. 


KESTER SOLDERY CO. 
4215 Wrightwood Ave. 
Chicago, III. 


SOL 


ACID-CORE 
METAL MENDER 


Established 1899 
Fcrn.erly Chicago Solder Co. 





A te. SG DE 


LD CORE EE CORE 


RADIO SOLDER 











|a! Grinding 


Wheel Dressers 


with real advantages 


for your Trade 





‘io Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 


The Vincent Steel Process Company 
2434 Bellevue Avenue 
Detroit, Mich. 


CHICAGO OFFICE 
27 So. Jefferson St. 





NEW YORK OFFICE *== 
41 Murray St. 





‘al 








| tions. 


|falo, also members of the Foster | 
| organization, will be elected to the | 
| board of the Lamson and Sessions 
Company. J. G. Jennings is chair- 
'man of this board and George S. 

| Case, president. 

| The Foster company has oper- 
lated a plant in Chicago since 1926; 
| this will give Lamson and Ses- 
|sions entrance to the Chicago ter- 
|ritory. The purchase of the new 
company also adds the Foster line 
of cap screws to the products| 
manufactured by the Lamson and 
| Sessions company. 











Marvel W. Dallas 


Dallas Made Advertising 

Director of E. C. Atkins 

Marvel W. Dallas has been ap-| 
| pointed advertising manager of E.| 
C. Atkins and Company, Indian-| 


apolis, to succeed the late T. A. 
|Carroll, who died November 18,| 
1929. 

For over 5 years Mr. Dallas 
‘has been assistant advertising 


| manager of this organization, so he 

has a thorough knowledge of their 
|merchandising and advertising 
policies. 

Mr. Dallas is Scotch and proud 
of it; his hobbies are collecting 
tartans and playing Highlander 
/bag pipes. He has been active in 





DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 









The new “Marvel” Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list- Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal profits and fast 
turn over. 

Model No. 3 Sells for 
$60.00. 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S.A. 




















THEIR 
EXTREME 
SIMPLICITY 


MAKES THEM EASY TO SELL 





Class B. 
Class C. 
| Sidelug. 


1 to 20 Ibs. 
20 to 70 Ibs. 
40 to 150 Ibs. 


| Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 





|national boys’ welfare organiza- 
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Fortieth Anniversary of | 
Jones Foundry Company | 
The W. A. Jones Foundry and | 

Machine Company, Chicago, is this 

year celebrating its fortieth anni- | 

versary. The company has had few 
changes in executive personnel. The 
present officers are: W. G. Jones, 
president; J. A. Sizer, secretary and 
treasurer; G. W. Page, vice-presi- 

dent in charge of purchasing; W. 

F. Coleman, vice-president in charge 

of manufacturing, and F. H. Hoge, 

vice-president in charge of engineer- 
ing. 

The company manufactures gears, 
speed reducers, flexible couplings, 
pulleys and other equipment. 





* * x 


Marked Increase in Chain 
Belt Sales for 1929 


Sales of the Chain Belt Company, 
Milwaukee, for 1929, were just 
over $8,000,000. This is $900,000 
more than in 1928, according to C. 
F,. Messinger, general sales man- 
ager. It is expected that the Chain 
Belt Company’s earnings for 1929 
will be $7.00 per share. For 1928, 
they were $5.27, and the average 
for 5 years is $5.10. 

x x x 


New Bristol Catalog Ready 

A new recording pressure and 
vacuum gauge catalog, number 1009, 
is being distributed by The Bristol 
Company, Waterbury, Connecticut, 
to replace catalog number 1008. This 
92-page book is in two sections, with 
illustrations and diagrams in the first 
part, and explicit chart listings in 
the second. 

a 


Piez Made President of En- 
gineering Organization 

At the annual meeting of the 
American Society of Mechanical 
Engineers held in New York City 
on December 3, Charles Piez, chair- 
man of the board, Link-Belt -‘Com- 
pany, Chicago, began his term as 
president of this association which 
is the largest engineering organiza- 
tion in the world. 

This election is the latest honor 
accorded Mr. Piez whose record 
has been one of increasing achieve- 
ment since his election in 1906 
as president of a _ consolidated 
organization of the 3 related com- 
panies, the Link-Belt Machinery 
Company, Chicago, the Ewart Man- 




















ufacturing Company, Indianapolis, 


A PROFITABLE LINE 
for Distributors. 





|, omnes mill supply houses the popularity of 

Columbian Vises is constantly increasing 
because of Columbian’s policy of insuring prof- 
itable sales for distributors. 


One hundred per cent jobber distribution. . . 
established resale prices. . . a complete line to 
meet every demand ...a size for every purpose. 
These and other factors point to Columbian as 


the ove vise manufacturer with whom you 


should deal. 


COLUMBIAN 
VISES 


The Columbian Vise & Mfg. Co. 


9021 Bessemer Avenue Cleveland, Ohio 
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ARM - HAMMER 
Wrot fron Anvils 


CRUCIBLE STEEL FACE 





Sold Through 
Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING Co. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS OHIO 


General Forgings 
of Wrought Iron and Steel 











QUALITY] 


and 


Reliability 


Don’t miss 
this oppor- 
tunity to 
equip steam 
boiler plants 
with 


U.S. 


INJECTORS 


U. S. Automatic Injectors combine safety 
with economy—backed by a reputation for 
performance and quality. In taking the 
place of the boiler feed pump raw steam 
is utilized to maintain adequate water level. 
You capitalize on two industrial needs, 
Safety and Economy, when you sell U. S. 
Injectors. Write for our distributors’ plan 
with established resale prices and assured 


profits. 
AMERICAN 


INJECTOR 
COMPANY 
Detroit * Michigan 














| director general, 


| chairman of the board, 


the Link-Belt 
soloed Philadelphia. 
In 1917 he was selected to be 
vice president and general manager 
of the United States Shipping 
Board Emergency Fleet Corpora- 
tion. In 1919 when he resigned as 
he continued as 
president of the Link-Belt Com- 
pany until 1924, when he became 
with full 
executive control of the company 
and its subsidiaries. 
Among other public activities, 
Mr. Piez has been instrumental in 
| framing much of the labor legisla- 


tion of the state of Illinois. 
x * * 


O. T. Barnidge Dies 
O. T. Barnidge, St. Louis repre- 
| sentative of The Ohio Injector 


Engineering 


Company, Wadsworth, Ohio, died 
December 19. Mr. Barnidge’s 
home was in St. Louis. 
* ok * 
Milburn Opens Los Angeles 
Office 


The Alexander Milburn Company, 
Baltimore, Maryland, manufacturer 
of welding and cutting apparatus, 
portable carbide lights, and paint and 
lacquer spraying, has opened an of- 
| fice in Los Angeles operating as The 
| Alexander Milburn Sales Company, 
| 1855 Industrial Street, Los Angeles. 

This office is under the supervision 
of George R. Roberts, well known 
on the Pacific Coast among the users 
of welding and cutting equipment, 
| through his former connection with 
| the Purox Company. 
+e .® 
Harding Transferred to Dis- 

ston’s Main Plant 

E. F. Harding of Henry Disston 
and Sons, Incorporated, Philadel- 
| phia, is now in the sales department 
| at the company’s main plant in 
| Philadelphia. For several years he 
had been sales representative for 
the Disston organization in the 
southern part of the Pacific coast 
territory. 





*x* * * 


Paint Sales Convention of 
Joseph Dixon Company 
The national convention held dur- 
| ing the third week of December by 
| the paint sales division of the Joseph 
| Dixon Crucible Company, 
| City, New Jersey, marked the close 


| of a business year recording a 35% | 
increase in business and the begin- | 
| ning of a year in which the most ag- | 





| 





Jersey | 





Thanks to the support of our 
loyal Distributors and _ their 
salesmen, the sale of 


MONARCH BALL METAL 
the 
“Steel Process Babbitt” 


during 1929 exceeded that of 
any previous year, and we as- 
sure Distributors that our 34- 
year-old policy of protection in 
territory and re-sale price will 
be rigidly maintained. 


But few territories are open— 
yours may be—better write 
today. 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 
Manufacturers of MONARCH BALL, the 


“Steel Process Babbitt,” and QUAKER 
METAL, the “Ladle Bronze” 


SEE - 

















Subscribers 


You can’t afford 
to miss a single 
issue. 


Give us your 
new address if 
you have 
moved. 
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gressive campaign in the company’s 
history will be launched. The field 
staff is being augmented by a sub- 
stantial addition of new salesmen to | 
turther this campaign. | 

The convention was held under 
the direction of Robert E. Mitchell, 
manager. In advance of presenting 
sales, advertising and promotion 
plans for 1930, he reviewed 1929 
sales activity, stressing the new pol- 
icies that went into effect March 15, 





and reaffirming their correctness 
with various statistical sales and 


marketing data. 
* * * 
Worcester Brush and Scraper 
Changes Address 
The Worcester Brush and Scrap- 
er Company, Worcester, Massa- 
chusetts, has moved from 150 Park 
Avenue to 34 Austin Street, Wor- 
cester. kK * x* 


Universal Metals Corporation 
Buys Bearium Bearings 
Universal Bearing Metals Corpo- 
ration has bought the assets, proc- 
esses, patents, copyrights, patterns, 
and good will of Bearium Bearings, 
Incorporated, Boston, Massachu- 
setts, and will continue to supply 
Bearium bronze and Bearium alloys. 
The operating and sales force of 
the Bearium company is being kept 
intact by the Universal Bearing 
Metals Corporation, and no change 
is contemplated in the product nor 
the sales policies. . 


This corporation is_ privately 
owned; the largest stockholders 
are: H. M. Rees, Boston; Howard 
Coonley, Boston; C. F. Wray, 


Rochester, and Delos Wray, Roches- 
ter. The board of directors con- 
sists of Howard Coonley; H. M. 
Rees, vice-president and secretary, 


and E. P. Langworthy, Buffalo, 
who is president and treasurer. 
* * * 


Stockham Issues Complete 

._ Vest Pocket Catalog 

The Stockham Pipe and Fittings 
Company, Birmingham, Alabama, 
has ready a new issue of its handy 
vest pocket size catalog, which 
brings under one cover all of the 
items in the Stockham line, now 
comprising over 7500 different fit- 
ting patterns. In addition to in- 
formation about Stockham products 
this new 359-page book contains 
dimension data, helpful in making 
a quick estimate of the fittings for 
any job. 








Lay Brooms 


Always do 
Yield Profits 


A merited Title 
“AMERICA’S LEADING INDUSTRIAL 


BROOM” 


ARGE manufacturers, customers of more than fifty years’ standing, continue 
FP to use Lay Brooms and Brushes. Why? Lay Brooms and Brushes are 

stronger and more accurately made. They clean quicker and more 
thoroughly. They stay new longest, building good will for you. Lay is the 
originator of metal case brooms and is the leading manufacturer of this durable, 
fast selling industrial necessity. There is a Lay Push Broom for every industrial 
sweeping condition. 
Since 1876 the popularity of Lay Brooms and Brushes has grown by leaps and 
bounds. During this period increased business has made it necessary for us to 
move seven times, each time to larger quarters. We now occupy our new 
home at Portland, Ind. Here the most modern production methods are 
employed, reducing costs and making it possible for us to fill carload orders 
promptly on short notice. 
The new management of the Joseph Lay Company has developed a distributor 
plan which provides you with distinct sales advantages. Lay Brooms and 
Brushes are sold through the mill supply distributor. Here is steady year ‘round 
repeat business for you. Write for complete details of our new distributor plan. 


THE JOSEPH LAY COMPANY 
PORTLAND INDIANA 












BROOMS RRUSHES 





A LAY BROOM ALWAYS SWEEPS CLEAN 
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ALBANY, N. Y.—New York New Factories and Additions, went including an electric traveling 


Power and Light Corporation, 126 
State St., will soon take bids for 
one-story repair shop, equipment 
storage and distributing plant to in- 
clude automobile service and garage 
building and office. The work will 
cost over $150,000 with equipment. 
Stevens and Wood, 60 John St., 
New York, is architect and engineer. 
k * ok 

BALTIMORE, MD.—Locke In- 
sulator Corporation, Cromwell and 
Charles Sts., has plans for 3 one 
and 2-story additions, to cost over 
$75,000 with equipment. The com- 
pany manufactures high-tension elec- 


trical insulators. W. S. Austin, 
Maryland Trust Building, is en- 
gineer. 

+ 2 ® 


CARTERET, N. J.—Metal and 
Thermit Corporation, 120 Broadway, 
N. Y., will build a one-story addi- 
tion, 80x120 ft., to its plant. The 
general contract has been awarded 
to Morrison E. Sherman Corpora- 
tion, 223 Grove St., Elizabeth, N. J. 

x * * 

CHATTANOOGA, TENN. — 
The Gulf States Creosoting Co., 
Hattiesburg, Miss., is planning 
works which will include power 
house, pumping station, conveying 
and hauling equipment, etc., the 
whole project to cost over $70,000. 
H. G. Fritchie, Slidell, La., is con- 
sulting engineer. 

* * x 

CHICAGO, ILL.—General Fire- 
proofing Co., Youngstown, O., will 
rebuild the 5-story factory branch, 
storage and distributing plant in 
Chicago, which was recently de- 
stroyed by fire. The company manu- 
factures steel office furniture and 
equipment. 

x * x 

CLEVELAND, O. — Sherwin- 
Williams Co., Canal Road, will build 
a one-story addition to its local paint 
and varnish plant, for iron oxide 
production, to cost more than 
$100,000 with equipment. The com- 
pany will consider calls for bids in 
about 60 days. It is also contem- 
plating another extension for a lin- 
seed oil mill, to include press and 


other departments, to cost about 
$80,000. 


Under Way or Contemplated, 

Which Carry Sales Possibilities 

for the Distributor of Industrial 
Supplies and Equipment. 








DETROIT, MICH.— The Gen- 
eral Baking Co., 420 Lexington Ave., 
New York, will construct a new 
plant to cost about $1,000,000. 
Ovens, power equipment, conveying 
and other machinery will be installed. 
J. E. Byrne is company superinten- 
dent of construction, New York 
headquarters. 

EAST CAMBRIDGE, MASS.— 
A. F. Robinson Boiler Works, Inc., 
will build a one-story addition, 
42x195 ft., to cost about $30,000 
with equipment. General contract 
has been awarded to Scully Co., 238 
Main St., Cambridge. 

ERIE, PA.—The Walker Cor- 
poration has been organized by Ed- 
ward E. Walker, 555 W. Sixth St., 
and associates, and it is planned to 
operate local plant for manufacture 
of iron, steel and other metal pro- 
ducts. Charles H. English, Erie, is 
also interested in the new company. 


* *x* * 


HADDON HEIGHTS, N. J.— 
New Jersey Water Co., 610 Station 
Ave., is planning extensions and im- 
provements to include the installa- 
tion of pumping machinery, filtra- 
tion equipment, serrators and other 
equipment, the entire undertaking to 
cost about $50,000. E. H. Smith is 
vice-president and general manager. 


* * * 


LOCKPORT, N. Y.—Super Ser- 
vice Stations, Inc., has been pur- 
chased by Richfield Oil Corporation, 
Inc., Chanin Building, New York, a 
subsidiary of Richfield Oil Corpora- 
tion, Los Angeles. The Richfield 
organization will increase capacity in 
storage and distributing plants in the 
Lockport district. 


* * * 
LOS ANGELES, CAL.—A one- 


story pipe shop and shed, 80x400 
ft. to cost about $75,000 with equip- 


crane, will be built by Crane Co., Los 
Angeles. General contract has been 
awarded to Harvey A. Nichols, 936 
E. Slauson Ave. Morgan, Walls 
and Clements, Van Nuys Building, 
los Angeles, are architects. Head- 
quarters of the Crane company are 
at 836 S. Michigan Ave., Chicago. 
*K * ok 

MIDDLETOWN, O—Inland 
30x Corporation, 700 West Morris 
St., Indianapolis, manufacturer of 
corrugated fiber box and contain- 
ers, has purchased Gardner-Harvey 
Container Co., and will consolidate, 
under the name of Inland Container 
Corporation. Plans are under way 
for expansion in both plants, includ- 
ing the installation of corrugating 
machines. H. C. Krannert, form- 
erly head of the Inland company, 
will be president and treasurer of 
the combined organization; E. T. 
Gardner, previously president of the 
Gardner-Harvey company, will be 
vice-president. 

Ss «= * 

MILWAUKEE, WIS. — George 
H. Smith Steel Casting Co., has 
bought a 2l-acre site in south side 
manufacturing district, and has plans 
for a new foundry for Trackson 
Co., its tractor equipment division. 

*x* * * 

NASHVILLE, TENN. — Work 
will begin soon on superstructure 
for a factory branch, service and dis- 
tributing building for the Firestone 
Tire and Rubber Co., Akron, Ohio. 
The project will cost about $200,000 
with equipment. Marr and Holman, 
Stahlman Building, Nashville, are 
architects. 

* * * 

NEWARK, N. J.—Bids on gen- 
eral contract will be taken early in 
February for a 3-story addition to 
plant of the Beckwith-Chandler Co., 
Wright St. and Ave. B, manufac- 
turer of varnishes, colors, lacquers, 
etc. Revised plans are being com- 
pleted, and the addition will cost 
$100,000 with equipment. Abbott, 
Merkt and Co., 175 Fifth Ave., N. 
Y., are architects. 

* * * 


OKLAHOMA CITY, OKLA.— 
Specialty Tool Corporation, 1239 E. 
29th St., is planning early opera- 
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tion of local plant to manufacture 
tools and kindred mechanical equip- 
ment. This company was recently 
organized by Roy Kink and asso- 
ciates. -& & 

OXFORD, N. J.—Alan Wood 
Mining Co., subsidiary of Alan 
Wood Iron and Steel Co., Con- 
shohocken, Pa., is beginning im- 
provement program at iron ore min- 
ing properties recently secured un- 
der long-term lease. The improve- 
ment will cost about $100,000, and 
the plant will probably be ready for 
service early in April. It is re- 
ported that subsidiary company is 
planning development of iron ore 
mining plant near Ivy Rock, Pa., to 
cost over $200,000. 

* + * 

PHILADELPHIA, Pa. — Shell 
Eastern Petroleum Products Co., 
Elverson Building, has asked bids 
on general contract for storage and 
distributing plant to cost about 
$125,000 with equipment. Head- 
quarters of the company are at 112 
E. 42nd St., New York. 

* ¢ 


PUEBLO, COLO. — Precision 
Machine Co., is planning a one-story 
addition to machine shop to be 
25x100 ft. The cost, including im- 
provements in present plant, will be 
about $25,000 with equipment. 

a 

SAN ANTONIO, TEX.—Inter- 
national Harvester Co., 606 S. Mich- 
igan Ave., Chicago, will build a 
2-story and basement factory branch 
and distributing plant, 90x250 ft., to 
cost about $100,000 with equipment. 
General contract has been awarded 
to Kucharo Construction Co., Des 
Moines, Ia. W. D. Price is com- 
pany superintendent of construc- 


tion. : «= * 


VALLEY PARK, MO—A one- 
story plant, 50x200 ft. to cost over 
$65,000 with equipment, will be 
built by the Eagle Motor Truck 
Corporation, 6156 Bartmer St., St. 
Louis. Contract was awarded to E. 
H. DeLiniere Construction Co., 6522 
Joseph St., St. Louis. 

x x x 


WATERTOWN, WIS. — Otto 
Biefeld Co., fabricator of structural 
steel and manufacturer of boilers 
and snow removal equipment, has 
plans for additions. Arthur Kuenzi, 
architect, can be reached in care of 
the company. 


















Production 
Costs 


25% 





Davis car wheel boring tools, noted 
for their extreme accuracy and for 
having reduced the usual boring time 
from 25% to 50%, are designed with 
expanding cutters. The micrometer 
cutter adjustment is locked by Bristo 
hollow safety set screws. 


These safety set screws are used as a 
standard part of their boring tools be- 
cause they will not work loose! It is 
never necessary to stop a Davis Bor- 
ing Tool to readjust or replace set 
screws that will not hold. 


This great holding capacity of Bristo 
safety set screws is due principally to 
the unique design of the socket. 


The dovetails give a perfect grip and 
great pressure only tends to contract, 
rather than to split or round out, the 
socket. 


Bristos can help to increase the effi- 
ciency of your product and, at the 
same time, reduce your production 
costs by giving uninterrupted service. 


May we send you free samples 
for your own tests? 





_BRISTS 








THE BRISTOL CO, WATERBURY, CONN. ad 
DEPT. H 
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DONT WAIT 
for the 
SWITCH ENGINE 
Use a 
WELLER CAR PULLER 


SIZES TO MOVE FROM 1 TO 30 CARS 
Send for Circular No. 1028 


WE ALSO MAKE 


BELT CONVEYORS MALLEABLE CHAIN 
CHAIN CONVEYORS STEEL CHAIN 
SPIRAL CONVEYORS SPROCKETS 
BUCKET ELEVATORS GEARS 

ELEVATOR BUCKETS SKIP HOISTS 


POWER TRANSMITTING MACHINERY 


_ WELLER MFG. CO. 


1820 N. Kostner Ave. 
| CHICAGO, ILL. 
























“You bet I like 
’em,” said Joe, when 
Our camera-man 
snapped him taking 
the temperature, 
“and what’s more 
they heat up fast 
and don’t blow out 
in the _ coldest, 
windiest weather.” 
It doesn’t matter 
whether the job calls 
for a No. 58 or a 
heavy-duty BIG 
BRUTE, the result’s 


the same when you use Wall DREADNAUGHT 
FURNACES. Write for literature. 
jobbers only. 


P. WALL MANUFACTURING SUPPLY CO. 
3126 Preble Ave., N.S. 


poN 


Sold through 


Pittsburgh, Pa. 


WALL AUCHT 
Service with Satety 


DR BLow TORCHES 


AND FURNACES 














OL) LN OAM dN) ID 
SAGINAW PRODUCTS 
f Saginaw Standard Products are your factor 


| of safety when unfilled orders are banked 


up and every machine going full time. 


They speed up production, require less 


attention and last longer. 


Our new booklet on Industrial Casters, 


\ Trucks and Conveyor Equipment is 
\ , 


now ready. Pin this adver- 
@ tisement to your letterhead 


and return to— 


J ‘ 4 + Y 
SAGINAW 
STAMPING & TOOL CO. 

Saginaw. Mich. 


\ Representatives in all Principal Cities 
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The Valve with the Reversible Disc&Seat 


Seat and dise of Nicu- 
lanium—a hard, tough, 
close-grained nickel alloy 
—resists effectively the 
cutting, wearing action of 
high temperatures and 
pressures, that is one fac- 
tor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Reverso’s 


vitality as disc and seat are 
easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
ag ~—— ask for new bulletin 

ms 37. 


REVERSO :—Bronze body for 
200 Ibs. pressure. Total tempera- 
ture 550 deg. F. 


IROVERSO:—Iron body for 
150 Ibs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE Co. 
CINCINNATI, OHIO 
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SEND COUPON 
FOR PRICES AND 

DETAILED INFORMATION ON 

TURNER BLOTORCHES 






The pump is a vital and im- 
portant part of a blow torch. 
Pumps that are built in Turner 
Blotorches are themselves a 
time saving feature. , 





Ps:, MORE EFFICIENCY — the 
“. «pump on a Turner Blotorch 
delivers more pounds of 
pressure per stroke. 


SELF LUBRICATED WASHER 
(B) contains petroleum jelly which 
keeps leather soft and pliable. 

SELF FORMING CAP—plunger 
pulls up into cap (A) forming the 
leather for insertion into the cyl- 


inder (C). 


TURNER No. 35— . 
SELF-GENERATING = 
No drip cup to fill or spill. TURNER Gasoune 
Light a match, apply to gener- “N° 35 
ator—immediately an intense blue flame is applied 
to the undervein, and in 1/5 the time required to 
generate the average torch the Turner No. 35 is 
ready for service. Send the coupon for 
complete information and prices. 


THE TURNER BRASS WORKS, 
805 Park Ave., Sycamore, IIl. 


(Western Branch, 324 No. San Pedro St., Los 
Angeles, Cal.) 


Please send us discounts on Turner Blotorch 
illustrated above. 


Name...... 
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How To 
Create 


Caster 
Customers 






Frictionless 
Caster 


Apply The Industrial Viewpoint 


You will find this creative selling idea embodied 
in the design of Service Casters: They are made 
particularly for industrial use. 


Many users of caster-equipped box trucks, hand 
trucks and portable machines still think a caster 
is just a caster. Point out to them that ordinary 
casters give only ordinary service. The hammer 
ot rough floors, the impact of door sills, the 
shock of killing loads carelessly dumped,—these 
are the conditions to be met. Service Casters 
with Service, Timken and Hyatt bearings endure 
industrial rough-and-tumble long after others 
give up. 

Thus, sales of Service Casters as replacement are 
straightforward, leading to repeat orders on 
Service Trucks fully equipped with Service 
Casters. 


Write us. 


SERVICE CASTER & TRUCK CO. 


529 Albion St. Albion Mich. 


Some territories are open for Distributors. 


Factory Representatives in Principal Cities 


SERVIC 


Frictionless 


Casters 
and Wrucks 


Service Equipment also 





includes : 
“Service’’? Push E-Z Trucks 
“Big Pat’? Trailers 


Service Trundlers 

4-Wheel Dollies 

“Big Mike” (Tri-Wheel) and 
“‘Quad”’ (4-Wheel) Hand Trucks 





Oil Your Casters 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 





Index to Advertisements on Page 144 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. 
APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill & Machine Co. 
BABBITT METALS 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart ar ~ gn 
Monarch Metal 
BARRELS, oT UMBLING 
Royersford Foundry & Machine Co. 
BARROWS 
The Fairbanks Company 
BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 
BEARINGS, BRONZE 
American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
M. L. Oberdorfer Brass Co. 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. — 
Todge Manufacturing Corporation 
The Medart Company . 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons ’ 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 
BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELT FASTENERS 
The Bourne Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
BELT LACINGS, METALLIC 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
BELT SHIFTERS 
T. B. Wood’s Sons Co. 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co. 
BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 


BELTING, COTTON, SOLID 
WOVEN 


Victor Balata & Textile Belting Co. 
BELTING, LEATHER 

Chas. Bond Co. 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, LINK 

Chas. A. Schieren Co. 
BELTING, a 

Chicago Rawhide Mfg. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 

Cincinnati Rubber Mfg. Co. 

The ea Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 

| Pang ‘Tire & Rubber Co., Inc. 

Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

Whitehead Bros. Rubber Co. 
BELTING, TRACTOR 

Goodyear Tire & Rubber Co., Inc. 

Graton & Knight Co. 

Chas. A. Schieren Co. 


Victor Balata & Textile Belting Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, “Vv” 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
I. B. Williams & Sons 
BELTS, FAN 
The Dayton Rubbe Co. 
BELTS, WELL DRILLING 

Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 

BENCHES, STEEL 
Standard Pressed Steel Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 
BITS, TOOL a 
Simonds Saw & Steel Co. 
BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 
BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 
BLOCKS, TACKLE 
Williamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 
BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 








BLOWERS, SANDBLAST 
Leiman Bros. 
—- a 
National Tube Co 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
BOLTS, EYE, = RING AND 


Armstrong Bros. Tool Co. 

The Bourne-Fuller Co. 

Clark Bros. Bolt Co. 

H. M. Harper Co. (Brass) 

J. H. Williams & Co. 

BOLTS, MACHINE 

The Bourne-Fuiler Co. 

Clark Bros. Bolt Co. 

ef Bolt & Nut Mfg. Co. 
M. Harper Co. a 

The Lamson & Session 

Russell, Burdsall & Ward Bolt & 

Nut Co. 


BOLTS, SINK, STOVE AND 
PLOW 


The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut hme Co. 


BOLTS, STUD 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
The Lamson & Sessions Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 
RACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 
BRASS GOODS, STEAM 
American Injector Co 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
BRAZERS 
The Turner Brass Works 
BRICK—ACID RESISTING 
General Refractories Co. 
BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. 
BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 
BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 

The Herold Bros. Co. 
Indianapolis Brush & Broom Mfg. 
Co. 


The Joseph Lay Co. 

The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
BRUSHES, — FLOOR, 


The Herold Bros. Co. 
— Brush & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, PAINT AND 
VARNISH 


The Herold Bros. Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Herold Bros. Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 
The Herold Bros. Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. le 
N. A. Strand & Co. 
BUFFING WHEELS 
Cc. B. Hunt & Son 
BURNERS, GASOLINE AND 
KEROSENE 
Aeroil Burner Co., Inc. (kerosene) 
BUSHINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BUSHINGS, PNEUMATIC 


HAMM R 
The Cleveland Wrought Products Co. 
CALIPERS 


The L. S. Starrett Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. 
oa SAFETY, GASOLINE 
Geo. . Diener Mfg. Co 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
Service Caster & Truck Co. 
CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 
The Wm. Powell Co. 
cong ge GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 
I. B. Williams & Sons 
CEMENT, PIPE JOINT 
Joseph Dixon Crucibla Co. 
CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg 'g. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
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IVE scutnen underneath the tena Sy, 
while turning in an automatic shaver, 4 
the Weed face of every Steelcraft Cap 

i Screw is at right angles with the body and 
must therefore provide a bearing surface 


of a full, 100% effectiveness. 
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“GENUINE DETROIT” 
GLASS BODY OIL CUPS 








Series No. 400 








Series No. 500 Series No. 600 







These Oil Cups are well and strongly constructed throughout. The bodies of pressed brass 
and the sight feed posts of rod brass are so combined as to make a stronger and more substantial 
construction than the ordinary cast brass type. They thus better withstand excessive vibration. 


Their appearance is attractive. 


The Filler Cover is provided with a spring that instantly snaps back when released, thus 
keeping the oil filling hole closed at all times. 


DETROIT LUBRICATOR (OMPANY 
DETROIT, U. S. A. 
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CLAMPS, BAR 
Adjustable Clamp " 
CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 
CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
CLAMPS, GIRDER 
Bond Foundry & Machine Co. 
CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 
on, a ROPE 
Bourne- er 5 
= CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Foundry & Mch. Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COCKS, AIR AND DRAIN 
American Injector Co. 
Imperial Brass Mfg. Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit oon = 
ieley & Mueller, Inc. 
” COCKS, CORPORATION 
Grabler Mfg. Co. 
The Wm. Powell Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SEBVICE 
The Wm. Powell Co 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 
Wolverine Tube Company 
COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company ; 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Wm. Powell Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Saginaw Stamping & Tool Co. 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool ‘ 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 


COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, BELT 
Greene, Tweed & Co. 
COUPLING», HOSE 
Cc. B. Hunt & Son 
COUPLINGS, PIPE 
National Tube Company 
The Wm. Powell Co. 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dedge Mfg. Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
E. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Robbins & Myers, Inc. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chieago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 
ican Injector Co. 
Detroit Lubricator Co. 
Hunter Pressed Steel Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
CUTTERS, BELT 
Clipper Belt Lacer Company 
CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Mfg. Co. 
Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co. 
DISCS, VALVE 
Jenkins Bros. 
The Wm. Powell Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 

Penberthy Injector Co. 

DRESSERS, GRINDING WHEEL 

The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 

Armstrong Bros. Tool Co. 


DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 
DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 
DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
DRIVES, POWER 
The Toledo Pipe Thread. Mach. Co. 
DRIVES, V-BELT 
The Dayton Rubber Mfg. Co. 
DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
The Wm. Powell Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 

EXTINGUISHERS, FIRE 

Geo. W. Diener Mfg. Co. 

FANS, VENTILATING, ELECTRIC 

The Champion Blower & Forge Co. 

Electric Blower Company 

Marathon Electric Mfg. Co. 

Robbins & Myers, Inc. 
FAUCETS, BRASS 

Grabler Mfg. Co. 

FEED WATER SOFTENER AND 

PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, STEAM 

HEATING BOILER 

Nason Manufuacturing Co. 


FILES 
American Swiss File & Tool Co. 
Delta File Works 
Grobet File Corporation of America 
Simonds Saw & Steel Co. 
FIRE EXTINGUISHERS, 
Geo. W. Diener Mfg. Co. 
FIRE PREVENTING EQUIPMENT 
Geo. Diener Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
H. B. Sherman Mfg. Co. 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
M. L. Oberdorfer Brass Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company . 
FITTINGS, PIPE, STEE 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 


FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 

FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 

- B. Wood’s Sons Co 


tT. & b 
FLUX, ALUMINUM 
Arthur Harris & Co. 
FLUXES, SOLDERING 
Kester Solder Company 
FLY WHEELS 

Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T._B. Wood’s Sons Co. 

FORGES, BLACKSMITH AND 

RIVET 


Champion Blower & Forge Co. 
FRAMES, HACK SAW 
E. C. Atkins & Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 
FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
— er ee 
yersfo ‘oundry & Machin \ 
¥. Bnd Sons Co. —- 
ACES, INDUSTRIAL 
The Strong, Carlisle & Hammond Co. 
FURNACE LININGS 
General Refractories Co. 
FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. “ 
GAGES, IRON, AMMONIA AND 
CHEMICAL 
Nason Manufacturing Co. 
GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co 
The L. S. Starrett Co. 
GAGES, WATER 
American Injector Co. 
Detroit Lubricator Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
- GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
GSNERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
— Regulator Co. 
APHITE FOR ALL PURPOSES 
Joseph Lixon Crucible Co. 
GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond: Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co, 
The Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Crescent Machine Co. 
The Hisey-Wolf Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 
GRINDERS, VALVE 
The Black & Lecker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope " 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 


Royersford Foundry & Machine Co. 
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ESTABLISHED 1874 


SUPERIOR BRUSH SERVICE 





CLEVELAND. OHIO 








THE HEROLD BROTHERS CoO. 
1104 W. Ninth St. 


CLEVELAND, O. 








What Distributors Should Know About 
“FRICTIONLESS” METAL 





On the market for over thirty years. 


Used throughout the mechanical world, in the 
bearings of every class of machinery. 


Made from highly refined metals, amalgamated 
under our special process. 


Lead base, toughened with tin and hardened 
with copper. 


Has a low coefficient of friction. 


Unexcelled for general railroad and machine 
shop use, and almost universal in its applica- 
tion. 


Stands high speeds and severe service. 
Carries our guarantee of satisfaction. 


Write for Distributors’ sample and terms 


1458-60 Collins Street SAINT LOUIS, MO. 














/ 
‘Oy are some firms remembered 





on orders, and others forgotten? 


You will learn and 
profit by knowing 
what kind of busi- 
ness cards preserve 
prestige. A request 
from you will bring 
samples. 


When selecting firms to which orders 
go, buyers are identical. 

hey remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 
to remembcring. 

For the salesman’s cards that the 
buyers save rust preach the gospel of 
quality, prestige, and fitness long after 
the salesman has departed. Doing this, 
they point to the firms most entitled to 
confidence and orders. 

Such is the reward of prestige! 


The John B. Wiggins Company 
( Established 1857 ) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Peerless Book Form 
CARDS 























jo Dealers in Mill, Mine and 
| Factory Supplies 


There is a lot of advertising being used on: 


Mechanical VS Electrical Motor Drives 
Group VS Individual Drives 





The Moore & White Co., pioneers in the Friction Clutch 
Industry, build a complete line of Friction Clutches best 
suited for every power application in use today. 





The standard “M&W” Friction Clutch, with its long- 
familiar and much-copied design, is still in demand for 
moderate speeds and ordinary working conditions .. . 
but for high speed installations, Mechanical or Electrical 
Drives, a different type of “M&W” Friction Clutch is 
recommended. 

When it is desired to make an installation requiring 
lubrication only once or twice a year, one point adjust- 
ment, a De Luxe type of “M&W” Friction Clutch is 
recommended. 

All types of “M&W” Friction Clutches are guaranteed 
to be trouble-free, and are sold on a user-be-satisfied 
basis. 

You know the conditions in your territory . . . talk up 
Moore & White Friction Clutches . . . we'll back you 
to the limit, and get in line for your share of the profits 
that can be had by selling the “M&W” Friction Clutches 
. . . the fastest selling and most dependable Friction 
Clutches sold today. 


CATALOGS “C” UPON REQUEST 


THE MOORE & WHITE CO. 
2711 to 41 No. 15th St. Philadelphia, Pa. 














MILL SUPPLIES 





—o 
Greene, Tweed & Co. 
HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, = tn SOLDER 
RO 


Hyro Mfg. Con Inc. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co. 
HANGERS, DOOR 
F. E. a & Bro. Co. 
ANGERS, PIPE 
Grabler Mis. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
— Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed — Co. 
T. B. Wood’s Sons 
HEADS, EXHAUST 
Kieley & Mueller, Inc. 
The Swartwout Company 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 

Nason Manufacturing Company 

J. D. Wallace & Co. 

HEATERS, ae STEAM AND 
AS 


Nason Manufacturing Company 
SATERS, UNIT 
Wolverine Tube Company 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
CHAIN HOIST TROLLEYS 
Saginaw Stamping & Tool Co. 
HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
Stephens-Adamson Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
Stephens-Adamson Mfg. Co. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, BAG 
Weller Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 
HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector . 
Penberthy Injector Co. 
The Wm. Powell Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, HYDRAULIC 
Blackhawk Mfg. Co. 


JACKS, LADDER 
The Cleveland Wrought Prod. Co. 
JACKS, LIFTING 
samaiaaes Fag &, Co. 
CKS, PLANER 
Armstrong Bros. Tool Co 
ACKS, SCREW 
Saini Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent — Co. 
J. D. Wallace & C 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent a. Co. 
AMP GUARDS 
Flexible dees Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, 
ELECTRIC 
Marathon Electric Mfg. Co. 

LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 

LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
LEVELS 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LIGHTS, “REELITE” 
Appleton Electric Co. 
LOADERS, BOX CAR 
Stephens-Adamson Mfg. Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 

Letroit Lubricator Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 
LUGS, SOLDERING 

Wolverine Tube Co. 
MACHINE TOOLS 

Brown & Sharpe Mfg. Co. 

The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co., Inc. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

MACHINERY, COAL HANDLING 

Dodge Manufacturing Corporation 

MACHINERY, CONVEYING AND 
ELEVATING 

Dodge Manufacturing Corporation 

MACHINERY, ICE AND REFRIG- 

ERATION 


Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 


Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 

A. Strand & Co. 

MACHINES HACK SAW 

Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 


MACHINES, PIPE CUTTING 
AND THREADING 
Armstrong Mfg. Co. 

The Champion Blower & Forge Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 

Greene, Tweed & Co. 

MANDRELS 

Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

The Cleveland Twist Drill Co 

Morse Twist Drill & Machine Co. 

MATS AND MATTING, RUBBER 

Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 

MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 

METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 

METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 

MOLDED GOODS 
The Republic Rubber Co. 
MONORAIL SWITCHES AND 

TURNTABLES 

The Yale & Towne Mfg. Co. 
MORTISERS 

The Crescent Machine Co. 

Wappat Incorporated 

J, D. Wallace & Co. 

MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 

MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 

MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
tat Medart Company 

T. B. Wood’s Sons Co. 

NAIL SETS 
American Swiss File & Tool Co. 
, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 
NUTS, BRASS 
H. M. “Harper Co. 
TS, LOCK 


NU 
The Cleveland Wrought Prod. Co. 


NUTS, MACHINE SCREW 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
Foster Bolt & Nut Mfg. Co. 

NUTS, WING 

The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 


The Cleveland Wrought Prod. Co. 
OIL 


GAUGES 
Penberthy Injector Co. 
OIL WELL ACCESSORIES 
The Wm. Powell Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 





PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
I. B. Williams & Sons 
PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenkins Bros. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Linear Packing & Rubber Co 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
PADLOCKS 
The, Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Electric Sprayit Co., Inc. 

PAINTS, INDUSTRIAL 

Joseph Dixon Crucible Co. 
PANS, VACUUM 

Arthur Harris & Co. 

PEGS OR PINS, BELT LACING 

Chicago Rawhide Mfg. Co. 

Clipper Belt Lacer Co. 

Flexible Steel Lacing Co. 

PINS OR PLUGS, DRIFT 


The Cleveland Wrought Prod. Co. 


PINS, TAPER 
Morse 7. oa & Machine Co. 
PE, IRON 
Republic me. & ‘Steel Company 
PIPE, STEEL 
National Tube Co. 
Republic Iron & Steel Company 
PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 


Toledo Pipe Threading Machine Co. 


PLANERS, WOODWORKING 
The Crescent Machine Co 
J. D. Wallace & Co. 

PLANES, HAND, ELECTRIC 
Wappat Incorporated 

PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 
Illinois ee Iron Co. 

LIERS 
Bonney Forge "< Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
POLISHING GRAIN 
Abrasive Company 
POLISHING MACHINES, 
PORTABLE 


Keller Mechanical Engineer. Corp. 


PORTABLE — EQUIP- 


ENT 
The Osborn Manufacturing Co. 
POTS, FIRE 
The Turner Brass Works 
POTS, GLUE, AUTOMATIC 
ELECTRIC 
Russell Electric Co. 
POWER een 
APPLIANC 
American Pulley cee 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
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210-218 North Curtis St. 





Send sketch or blueprint for quotation. 


Arthur Harris & Co. 






Chicago, III. 




















Tanners of 


Mechanical Leathers 











Lace Leather Sides and Cut Lacing 


in 
Mechanical Rawhide, Indian Tan 
and Krome (Chrome tanned) 


Krome Belt Leather 
in Butt Bends, Centers and Sides 


Chrome Hydraulic Leather 
in Butts and Sides 


Krome-Retan Hydraulic Butts 
+0 ESO CSS... 


THE CHICAGO RAWHIDE MFG. CO. 
1285 Elston Avenue, CHICAGO 


109 Broad St., New York 209 Broad St., Boston 
66 N. 4th St., Philadelphia 580 W. Congress St., Detroit 




















The winch of a thousand uses. One man can 
lift 2,000 pounds easily, quickly and safely. 
The worm gear reduction makes this general 
utility winch self-locking and absolutely safe. 
Can be used to lift doors, gates, ladders, 
walkways, castings, motors, stretch cables 
and can be used wherever a pull is needed. 
Write for sizes and prices. Stephens- 
agen Mfg. Co., 121 Ridgeway, Aurora, 
inois. 














STEPHENS-ADAMSON 
















detached. 


Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 


ILLINOIS MALLEABLE IRON CO. 


(Note the Brass Ring) 





Approved by Underwriters Laboratories 


CHICAGO, ILL. 
Manufacturers Full Line Iron Pipe Fittings 
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The Moore & White Co. 


Royersford Foundry & Machine Co. 


A. L. Schultz & Son 
Shafer Bearing Corporation 
Stephens-Adamson Mfg. Co. 
S K F Industries, Incorporated 
arg Mfg. Co. 
Wood’s Sons Co. 
‘PRESSES, DRILL AND FOOT 


Royersford Foundry & Machine Co. 


PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 

PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Go. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, CAST IRON 

Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 


Royersford Foundry & Machine Co. 


Weller Mfg. Co. 
B. Wood’s Sons Co. 
PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood’s Sons Co. 
PULLEYS, CORK 
American Pulley ‘ 
ULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


INSERT 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
T. B. Wood’s Sons Co. 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & ane Co. 
Brown & Sharpe Co. 
Chicago Pulley +g 4 Gordes Co. 
Dodge Manufacturing Corporation 
a Edgemont Machine Co 
A. Jones Fdy. & Machine Co. 
. 2 Manufacturing Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
Ss + F Industries, Incorporated 
T. B. Wood’s Sons Co. 
PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 

American Pulley Company 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

S K F Industries, Incorporated 

T. B. Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

Rockwood Mfg. Co. 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

Birkle Machine Works 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio ow Works, Inc. 


.«’ Pulley 

T. B. Wood’s Sons Co. 
PULLEYS, V-BELT 

W. A. Jones Fdy. & Machine Co. 
PULLEYS, WOOD 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 

Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 
PUMPS, AIR 

Leiman Bros. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 

PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 

. E. Myers & Bro. Co. 

M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
PUMPS, JET 
American Injector Co. 
Geo. D. Roper Corp. 
PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


UMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 
PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
ar Mfg. Co., Inc. 
W. A. Whitney Mfg. Co. 
RADIATORS, VERTICAL FIN 
Wolverine Tube Company 


Delta File Works 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Appleton Electric Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 
REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, PRESSURE 

Kieley & Mueller, Inc. 

Mason Regulator Co. 


The Strong, Carlisle & Hammond Co. 


REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


RESEATERS, BIBB 
M. B. Skinner Co. 
RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 

RIVETS 
The Bourne-Fuller Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 

ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 

ROPE, WIRE 
Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
RULES 
Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
SAFETY THREAD MATERIALS 
Abrasive Company 
SALAMANDERS 
Geo. W. Diener Mfg. Co. 
SAND BLAST OUTFITS 
Leiman Bros, 

SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 
W. O. Barnes Co., Inc. 

The Champion Blower & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 

SAWS, CIRCULAR 
.E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 

SAWS, COPING 

W. O. Barnes Co., Inc. 


SAWS, HACK ——- 


(Metal) 


American Saw & Mf 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Simonds Saw & Steel Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 

SAWS, HAND, ELECTRIC 
The Stanley Electric Tool Co. 
J. D. Wallace & Co. 

Wappat Incorporated 
SAWS, HOLE 
The Van Dorn Electric Tool Co. 

SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 

The Crescent Machine Co. 

J, D. Wallace & Co 
SCAFFOLDING, PORTABLE, 
SAFETY SWINGING 

Patent Scaffolding Co. 
SCALES 
The Fairbanks Company 
SCRAPERS, BEARING 
American Swiss File & Tool Co. 
SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 

SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 

SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 

SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 

SCREWS, CAP 
H. M. Harper Co. (Brass) 

SCREWS, CAP AND SET 

The Allen Mfg. Co. 

The Bourne-Fuller Co. 

The Bristol Company 

Clark Bros. Bolt Co. 
Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Ferry Cap & Set Screw Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 


SCREWS, MACHINE, BRASS AND 
IRON 


Economy Screw Corporation 
H. M. Harper Co. 
SCREWS, MINING 
The Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 
SCREWS, THUMB 
J. H. Williams & Co. 
SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The Swartwout Company 
The D. T. Williams Valve Co. 
SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 
SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Co. 
SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 

T. B. Wood’s Sons Co. 
SHOVELS, HAND 

Ames Shovel & Tool Co. 

Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 
SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 

SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 
SOLDER, SELF-FLUXING, ACID, 

ROSIN AND PASTE CORE 
Kester Solder Company 

SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 
Stephens-Adamson Mfg. Co. 

SPROCKETS 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
A. L. Schultz & Son 
STAMPINGS, BRASS, BRONZE, 

COPPER AND STEEL 

The Cleveland Wrought Prod. Co. 
STANDS, DRILL 

The Stanley Electric Tool Co. 

The Van Dorn Electric Tool Co. 
STANDS, FLOOR 

Bond Foundry & Machine Co. 

STANDS, VISE, PORTABLE 
J. H. Williams & Co. 

STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 
STOCKS & DIES 
Armstrong Bros. Tool Co. 

Armstrong Mfg. Co. 

Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 

American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 
The Swartwout Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
STUDS, MILLED 
Cleveland Wrought Products Co. 
SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manufacturing Company 
TANKS, COPPER 
Arthur Harris & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber 
TAPES, STEEL 
The L. S. Starrett Co. 


Co. 
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‘*V-B”’ (Victor Balata} Belt for 
Transmission, Elevating, and Conveying 


Absolutely wuterproof, possesses great strength, excellently 
- adapted for sand, gravel, brick, clay, stone and tile industries. 


‘*PENNTEX”’ Solid Interwoven Belt 
Recommended for successful operation in paper mills, dye houses, 


bleacheries, or any place where the belt is exposed to heat, oil, 
water, steam, etc. 


Ask for Prices 


VICTOR BALATA & TEXTILE BELTING COMPANY 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 


Factories: 
345 W. Austin Ave. 


Easton, Pa. 











| —_SCHULIZ— | 
FRICTION CLUTCHES 


Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


ee SON 

















POWER TRANSMISSION APPLIANCES 














| Smooth Hauling! 


_ CHASE 
TRUCKS 


| Make Smooth Sell- 
| ing for Mill Supply 
| Distributors and 
| Their Salesmen.. 


Style BB50 





Made under rigid supervision, 
Chase trucks are strongly con- 
Constant improvements 


Profitable year round business for 


structed. 
make the Chase line of trucks the 
SS answer to all trucking problems. Za 


you. Help you open new ac- 
counts and build volume ales. 


Write for Catalog No, 300 


The Chase Foundry & Mfg. Co. 


Columbus, Ohio 


Manufacturers of roller bearing 
trucks and industrial cars of 
all kinds for all purposes. 

















SWAC0O C= 
SAFETY HOPPER CAR WRENCH 


The maximum in Strength, Satisfaction and Safety,— 
that’s what the SWACO Safety Hopper Car Wrench 


stands for. 


You will render your customers a real service when 
you sell them SWACO Wrenches for unloading 
hopper-bottom cars. 


Write Us for Details 


SAFETY WRENCH & APPLIANCE CO. 
Springfield, Massachusetts 

















ELLS 


ROLLER 
BEARING 
HANGERS 


lubricated with 
Rollerine are best 
and cheapest. 


Royersford Fdry. & Mch. Co. 


Royersford, Pa. 














Subscribers 


You can’t afford to miss a 

single issue. Give us your 

new address if you have 
moved. 

















Simplex 
Screw Jacks 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring RTS 


a 
DL, 


Create Sales Appeal Sim plex Lever Jacks, 
Templeton, Kenly &Co. ana feench Bea 


a ; have been famous 
Chicago, Ill.,U.S.A. for Years 








142 





MILL SUPPLIES 





‘APS 

Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 

Delta File Works 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 

TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 
Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 

TOOLS, SAW 

E. C. Atkins & Co. 
Simonds Saw & Steel Co. 

TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 

M. B. Skinner Co. 
TOOLS AND EQUIPMENT 
Ames Shovel & Tool Co. 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 
TORCHES, WELDING AND 
CUTTING 
The Imperial Brass Mfg. Co. 
TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 


TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 

Reeves Pulley Co. 

Stephens-Adamson Mfg. Co. 

TRAPS, AIR AND SEDIMENT 

The V. D. Anderson Co. 

Kieley & Mueller, Inc. 

The Swartwout Company 
TRAPS, RADIATOR 

The Strong, Carlisle & Hammond Co. 
TRAPS, STEAM 

The V. D. Anderson Co. 

G. M. Davis Regulator Co. 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 

The Swartwout Company 

D. T. Williams Valve Co. 
TRAPS, VACUUM 

Kieley & Mueller, Inc. 

The Strong, Carlisle & Hammond Co. 


a. SAFETY, 
EXTENSION 
Patent Seaffeldine Co. 
TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Robbins & Myers, Inc. 
Saginaw Stamping & Tool Co. 
The Yale & Towne Mfg. Co. 
TRUCKS, HAND 
The American Pulley Company 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Saginaw Stamping & Tool Co. 
Service Caster & Truck Co. 
Standard Pressed Steel Co 
J. D. Wallace & Co. 
TRUCKS, LIFT 

The Yale & Towne Mfg. Co. 

TUBE COUPLINGS 

Imperial Brass Mfg. Co. 
TUBES, BOILER 

National Tube Company 

TUBES, WATER, COPPER 

Wolverine Tube Company 
TUBING RUBBER 

Diamond Rubber Co., Inc. 

B. F. Goodrich Rubber Co. 

Graton & Knight Co. 

The Mechanical Rubber Co. 

Republic Rubber Co. 

Whitehead Bros. Rubber Co. 

TUBING, SEAMLESS, COPPER, 

BRASS, ALUMINUM 

Wolverine Tube Co 
TUBING, SEAMLESS STEEL 
National Tube Company 
TURNBUCKLES 
Brownie Mfg. Co. 
H. M. Harper Co. 
UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks Company 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
VACUUM PANS 
Arthur Harris & Co. 

VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
VALVE UNIONS 

Nason Manufacturing Co. 

VALVES, BALANCED, FLOAT 

Arthur Harris & Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 

VALVES, BLOW OFF 

The Fairbanks Company 

Jenkins Bros. 

The Wm. Powell Co. 

Walworth Company 

The D. T. Williams Valve Co. 
VALVES, CHECK 

The Fairbanks Company 

Illinois Malleable Iron Co. 

Imperial Brass Mfg. Co. 

Jenkins Bros, 

The Wm. Powell Co. 

Walworth Company 

The D. T. Williams Valve Co. 

VALVES, EMERGENCY 

The Strong, Carlisle & Hammond Co. 
VALVES, FLUSH 

Imperial Brass Mfg. Co. 

VALVES, GATE, GLOBE, ANGLE 

The Fairbanks Company 

Illinois Malleable Iron Co. 


Jenkins Bros. 

The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 

VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, NEEDLE 

Jenkins Bros. 


VALVES, NON-RETURN 

Kieley & Mueller, Inc. 

The Wm. Powell Co. 

The Strong, Carlisle & Hammond Co. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 

The Wm. Powell Co. 

Walworth Company 


VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
Walworth Company 
VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
VALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 

Bonney Forge & Tool Works 

The Columbian Vise & Mfg. Co. 
VISES, DRILL PRESS 

Armstrong Bros. Tool Co. 

Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co 
Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Simplex Tool Co. 

Yost Manufacturing Co. 
WASHERS, AUTO 
The F. E. Myers & Bro. Co 
WASHERS, BRASS 
= = Harper Co. 

ASHERS, BRASS, BRONZE, 
COPPER. STEEL, CAST IRON 
The Cleveland Wrought Prod. Co. 

WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 

WATER FEEDERS 
Kieley & Mueller, Inc. 

WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 

Nason Manufacturing Co. 
WATER SYSTEMS 

Goulds Pumps, Inc. 

The F. E. Myers = Bro. Co. 

Geo. D. Roper Cor 

WELDING AND CUTTING 
EQUIPMENT 

The Imperial Brass Mfg. Co. 
WHEELBARROWS 

The Fairbanks Company 

WHEELS, GRINDING 

Abrasive Company 
WINCHES 
A. L. Schultz & Son 
Stephens-Adamson Mfg. Co. 
WIRE ROPE 
Williamsport Wire Rope Co. 
WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 
WRENCH SETS 
Armstrong Bros. Tool 
Bonney Forge & Tool Works 
J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 

WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Blackhawk Manufacturing Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 

J. H. Williams & Co. 
WRENCHES, PIPE 

Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 

Ridge Tool Company 

Walworth Company 

J. H. Williams & Co. 

WRENCHES, SOCKET 
American Swiss File & Tool Co 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Blackhawk Mfg. Co. 

Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 

J. H. Williams & Co. 
WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Abrasive Co. 

Acme Asbestos Covering & Flooring 
Co. 

Advance Car Mover Co. 

American Injector Co. 

American Saw & Mfg. Co. 

Appleton Car Mover Co. 

Armstrong Bros. Tool Co. 

W. O. Barnes Co., Inc. 

Otto Bernz Co., Inc. 

The Buckeye Brass & Mfg. Co. 

Buffalo Meter Co. 

The Cincinnati Tool Co. 

Columbus Anvil & Forging Co. 

The Columbian Vise & Mfg. Co 

Dayton Safety Ladder Co. 

Eureka Packing Co. 

Excelsior Leather Washer Mfg. Co 


H. Gerstner & Sons 

Giant Grip Mfg. Co. 

Goulds Pumps, Inc. 

Grobet File Corp. of America 

H. M. Harper Co. 

Hisey-Wolf Machine Company 

Hollands Mfg. Co. 

C. B. Hunt & Son 

Indianapolis Brush & Broom Mfg. 
Co. 

Jobbers Mfg. Co. 

W. A. Jones Foundry & Machine 
Co. 

The Milwaukee Brush Mfg. Co. 

Monarch Metal Co. 

Nason Mfg. Co. 

National Machine Tool Co. 


Osborn Mfg. Co. 
Oster Mfg. Co. 
The Chas. Parker Co. 
Pollard Brothers Mfg. Co. 
Ridge Tool Co. 
Robbins & Myers, Inc. 
David Round & Son 
Shafer Bearing Corp. 
The Standard Elec’l Tool Co. 
Sterling Wheelbarrow Co. 
The Toledo Pipe Threading Machine 
Co. 

The Toledo Pressed Steel Co. 
The Vincent Steel Process Co. 
J. D. Wallace & Co. 
bs ag Incorporated. 

A. Whitney Mfg. Co. 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 




















GUARANTEED 
to contain 
no Rosin 





Not a Single Consumer 
is on Our Books 


That means that our distribution is 
100%: through the supply trade. We 
have found from many years’ experi- 
ence the way to create business for 
our distributors. The plan will work 
as well for you as it has for others. 


WIZARD Belt Dressing is an oil com- 
pound that preserves belts and gives 
them a soft, clinging surface. Half- 
pound bars. List, $3.00 a dozen. 





Smith-CourtneyCo., 
Richmond, Va., sold 
ninety gross of 


WIZARD in 1929 











Ask for the selling plan 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 





The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


No. 401 Lancaster, Pa. 











SKINNER Clamps 
Stop Leaks 





Specify the Genuine—No Substitute Equals the Original 


The Genuine 


" — MARK 


LOM 3ensen” 


"Osratore 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 


. Distributors— We have a 
2 ro ie 
PR hw = proposition for you. Ask 
Non-Adjustable saad 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, Ill. 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES 


MONROE Binxze PMacnine “Works 








= nor inc s 


456 N. Union Ave., Chicago 


7054 


5() YEARS 


of engineering experience 
backs up Davis Automatic 
Valve Specialties. Their es- 
tablished reputation helps 
distributors to make sales. 
Your catalog is not complete 
without a _ representative 
showing of Davis Valves for 
automatic pressure control. 


G. M. DAVIS 
REGULATOR CO. 
408 Milwaukee Ave., Chicago, IIl. 














MS2—Gray 





THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in 
metals. 

Our specialization in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 
below the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 
MARATHON ELECTRIC 
MFG. CO. 

50 Island St., Wausau, Wis. 








is CC ITY 









Jobbers! 
Write us for 





catalog. 


BROWNIE N22 


MADE RIGHT PRICED RIGHT 
CLAMPS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 
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WILL YOUR AIR PUMP 
LOSE ITS PRESSURE OR 
VACUUM NEXT MONTH @ 


The Wings If it does, is it going to cause you 
scoop up 


the air nll . a money loss? Is it going to mean 
. <a a shut down of your factory for an 
hour, a day or more? Or is it going 
to mean a lowering or letting up of 
‘ production? 
In any case a rotary air pump that ‘‘takes 


up its own wear’’is likely to be a kind of 
an insurance policy against all this. 


“Ria” ATR PUMPS 


for pressure or vacuum 


—NEW SERIES— 


USED FOR HEATING HOMES AND FACTORIES WITH FUEL OIL 


Aerating Forging Massaging Machines Milking Machines Tempering 
Agitating Hardening Laboratory Work Steam Heating Systems Blowing Dirt from Machines 


Singeing Oil Furnaces Blow Lamps Paper Feeding Devices Glass Bending 

Branding Gas Furnaces Blow Pipes Printing Presses Atomizing 

Preheating Coal Furnaces Glass Blowing Mailing Machines Spraying 

Assaying Suction Chucks Gas Pumping Testing Gas Fittings Blowing Chips and 
Brazing Vacuum Cleaning Testing Meters Removing Foul Air Stampings from Machines 
Annealing Solder Iron Heaters Pressing Irons Supplying Fresh Air 
Soldering Wrapping Machines Calliopes Melting 


And Many Kinds of Automatic Machines and Devices 


Our Complete Illustrated Booklet is Free for the Asking 


LEIMAN BROS. Inc. ** Sav'i5ai"™ 


Makers of Good Machinery for 40 Years 


LOS ANGELES—Shaw Palmer Bakewell Co. MINNEAPOLIS—Northern agttanry & Sup. Co. 
CHICAGO—Squire Cogswell Co. Satterlee & C 
INDIANAPOLIS— Vonnegut Machy. C of. S060 e ee ry Co, & Sup. C 
—Vonnegut Machy. Co. olcor right Machy. up. Co. 
These Supply BALTIMORE—Benson Co. ROCHESTER—Homer Strong & Co. 
BOSTON—Hayes Pump & Machy. Co. CINCINNATI—Kinsey Co. 
Houses Now TOLEDO—National Supply Co. CLEVELAND—Cleveland Duplex Machy. Co. 
PORTLAND, ORE.—Portland Machy. Co. W. M. Pattison Supply Co. 
S ll Th TORONTO—Williams & Wilson Strong, Carlisle & Hammond Co. 
e em MONTREAL—Canadian Fairbanks Morse Co. SEATTLE—Cox & Co. 
Williams & Wilson —Forei 
QUEBEC—Williams & Wilson ENGLAND—tThos. Ashton, Ted... Sheffield 
DETROIT—Chas. A. Strelinger Co. JAPAN—Fukagawa Shokai, Tokio 
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There’s a Dodge -Timken for Ev 


3 Divisions of Dodge 
offer You a Better — 
Selling Opportunity 


1 POWER TRANSMISSION EQUIPMENT. 
A complete line. Every type of pulley, hanger, 


pillow block, etc. 


2 DODGE-TIMKEN BEARINGS. For power 
transmission and machine applications. A size 


and type for every service. 


3 MATERIAL HANDLING EQUIPMENT. 
Every type of conveyor to handle any kind of 


packaged or bulk material. 


The Industrial Executive has known 
Dodge for years as “The World’s Mar- 
ket Place for Industrial Equipment.” 
He knows what it means when Dodge 
says “Parts made together work best 
together.” By standardizing on Dodge, 
he weaves together the various prod- 
ucts of the Dodge divisions gaining 
uniformity in source, product, perform- 
ance and result. 


Dodge has also told him “Go to your 


Dealer!” Dodge service must be as 
valuable as its products—and can only 
be as good as its dealers. So Dodge’s 
plan of selling its Products—Service— 
Dealer—each as valuable as the other. 


Three divisions of Dodge offer you a 
better selling opportunity because of 
reputation, vast resources, complete 
lines, centralized buying—and a history 
of successful operations with hundreds 
of mill supply dealers from coast to 
coast. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Ind. 
Factories at Mishawaka, Ind., and Oneida, N. Y. 
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THEY ALL KNOW THE GENUINE 


e@ The reputation of the Walworth Master Stillson as the 
genuine appeals to Purchasing Agents — to whom 
your men sell—nbut it appeals even more to the men 
for whom the Purchasing Agents buy — mechanics 
whose efficiency and safety depend upon the quality 
of the tools they use. @ This general acceptance of the 
genuine Stillson all up and down the line in industrial 
plants plays into the hands of Mill Supply houses that 
are seeking to standardize for more profit on their 
tool sales. @ The red handle and Dan Stillson's trade- 
mark on the jaw guarantee the greater strength as 
well as the genuineness of Walworth Master Stillsons 
to every man that buys or uses them. ® 


WALWORT 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa.; and Attalla, Ala. 
Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 

Walworth International Co., New York, Foreign Representative 


... Distributors in Principal Cities of the World... 
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CS Ee ee ES Meer 


when your 
customers 
want tt— 


Rear SERVICE to the customer 
begins with a well stocked shelf. The 
dealer who stocks his shelves with 
Ferry products renders his cus- 
tomers a double service. 


Ferry Cap Screws, hexagon, filister 
and flat head, Ferry Set Screws, cup 
and oval point, and Ferry Milled 
Studs are precision products, care- 
fully machined to the most exact- 
ing specifications; with that extra 
measure of rugged strength that 
wins extra good will from the user. 





Another thing—Ferry packaged 
goods are generously labelled; you 
can instantly pick them out on your 
shelves without any fuss or hunting 
about. Distinctively colored labels 
identify each Ferry precision part 





—make it easier for your customer 
to order and for you to find. 











Write for quotations and 
specifications — now. 
THE FERRY CAP AND SET SCREW CO. 
Cleveland, Ohio 











